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INSIDE DOPE 


by GEORGE F. TAUBENECK | 
[ 3 | 


Story of the Week 
Quotable Quotes 
‘Wake Up Mad’ 
Part-Time Politics 
Fable for Today 

Hot Hens 

More Encouragement 


Story of the Week 


Looking forward to the All-Indus- 
try Exhibition in Atlantic City, our 
Bob Price contacted a Convention 
Bureau of that city by mail. He in- 
quired if they could furnish “efficient 


and decorative” young ladies to take 


care of our booth at that exhibit. 
Back came the reply: 
“We know just the type of young 


ladies you require, and can furnish 


them to you. The cost runs between 
$20 and $25 a day for each girl. 
These girls are attractive, have loads 
of personality, and are experienced in 
just what you want them to do.” 

That’s what the man said. Exact 
quotes from a letter on file here. 
Onward to Atlantic City in Novem- 
ber! 


fiuiatei ees seas 


Quotable Quotes 


“Trouble with Socialism is that you 
run out of rich people so fast there’s 
no one left to tax but you and me!” 
—BILL PAULSON, Labor Union. 


“When I have a tough job in the 
plant and can’t find an easy way to 
do it, I have a lazy man put on it. 
He’ll find an easy way to do it in 
10 days. Then we adopt the method.” 
—CLARENCE E. BLEICHER, president, 
DeSoto Div., of the Chrysler Corp. 


“Recently, in my opinion, there has 
been too much talk about the Com- 
mon Man. It has been dinned into us 


that this is the Century of the Com-. 
' mon Man. The idea seems to be that 
the Common Man has come into his 


own at last. 

“But I have never been able to find 
out who this is. In fact, most Ameri- 
cans will get mad and fight if you 
try calling them common... . It is 
a curious fact that when you get 
sick you want an uncommon doctor; 
if your car breaks down you want 
an uncommonly good mechanic; 
when we get into war we want an 
uncommon admiral and an uncom- 
mon general. 


“I have never met a father and 
mother who did not want their 
children to grow up to be uncommon 
men and women. May it always be 


so. For the future of America rests 


not in mediocrity, but in the constant 
renewal of leadership in every phase 
of our national life.”—-HERBERT 
HOOVER. 


“I think there is not a single de- 
partment of government whose ap- 
vropriations could not be reduced by 
0% or more without interfering 
vith a single essential function of 
he government. 

“If we do not choose to reduce 
hese Federal expenditures, the alter- 
ative is more taxes or deficits, more 
overnment competition and more 
‘gimentation. We know that private 
iterprise is the foundation stone 
upon which this nation has built its 
fieedoms and its progress. It is a 
8vod system, and in most respects 
it is tough and durable. But, we 
know that it cannot survive exces- 
Sive regimentation; it cannot survive 
excessive taxation; and it cannot sur- 


excessive government competi- 
10n 


“Let us remember, too, that state 
Socialism, such as we see being in- 
Corporated in the government of Eng- 
land, and free private enterprise can- 
not live under the same roof. If 
we start state socialism we must 
8° forward to the ultimate end, as 


(Conciuded on Page 13, Column 1) 


25-Year Philco Veteran 
Had Role In Building 
Distributing Organization 


PHILADELPHIA—tThe naming of 
Thomas A. Kennally as president of 
the Refrigeration Div. of Philco was 
announced recently by William Bald- 
erston, president of Philco Corp. 

W. P. Jones, formerly vice presi- 
dent of the division, has resigned to 
accept the presidency of Servel, Inc. 
of Evansville, Ind. 

Kennally is a Philco veteran with 
25 years of experience in the develop- 
ment, manufacture, and distribution 
of Philco products. After 11 years 
in the field, he was transferred to 
Philco headquarters as general sales 
manager in 1935. 

He became vice president in charge 
of sales in 1941, and vice president 
and assistant to the president in 1948. 
For the past six months, he has de- 
voted most of his time to the newly- 
acquired electric range division of 
Philco and its integration with other 
company operations. 

In his 25 years with Philco, Ken- 
nally has played an important part 
in building the company’s distribu- 
tor-dealer organization. 

He is a member of the board of 
directors of Philco Corp. 


Carrier To Build — 
New S yracuse Plant 


SYRACUSE, N. Y.—Carrier Corp. 
has sold one of its two Syracuse 
plants to a realty foundation and will 
build an ultra-modern high-produc- 
tion plant here for manufacture of 
the lighter types of air conditioning, 
refrigeration, and industrial heating 
equipment, it is announced by Cloud 
Wampler, president. 

Simultaneous with the passing of 
title on its extensive industrial prop- 
erty near the center of Syracuse, 
Carrier signed long-term leases for 
the continued use of its recently mod- 
ernized, air conditioned office build- 
ing, its research and development 
buildings, and some 300,000 sq. ft. 
of manufacturing space, Wampler 
reported. 

Eagan Real Estate, Inc. were the 
brokers in the transaction and will 
manage the property for the new 


(Concluded on Page 4, Column 1) 


Tom Kennally Is President 
Of Philco R efrigerator Div. 


W. Paul Jones Elected 


President of Servel, Inc. 


THOMAS A. KENNALLY 


Freezer-Rental Seen 
Boon to Locker Men 


CHICAGO—Most locker plant op- 
erators are missing a good bet by 
not promoting sales or rentals of 
home freezers, according to manufac- 
turers, and there are _ exceptional 
locker operators who support these 
views wholeheartedly. 

How locker plants can use the 
home freezer as a profit-maker in 
itself and further make it serve as 
an excellent promotion medium for 
the locker plant was brought out dur- 
ing clinics at the tenth annual con- 
vention of the National Frozen Food 
Locker Association. 

“You’re in business to make 
money, and so is the appliance 
dealer,’”’ operators were reminded by 
T. F. Elrod, home freezer manager 
for Crosley Div., Avco Mfg. Corp. 

“There are several plans for the 
locker operator to use in selling 
freezers, including rental plans and 
coin-meter arrangements. 

“There is also the problem in 
some instances of expanding your 
locker plant. This is an expensive 
proposition, and what you're really 
after is more processing business. 

“Selling home units will expand 
your plant for you, and can bring 
in that additional processing.” 

Locker plant operators would also 


(Concluded on Page 9, Column 1) 


W. PAUL JONES 


‘Nothing Down’ Plan 
Makes Business Sizzle 


But Some Smell Smoke 


NEW YORK CITY—The “no down 
payment” and ‘25 cents a day in the 
meter” gimmicks may be a modern 
Aladdin’s lamp to some appliance 
retailers but others, fearing a dread- 
ful day of reckoning, won’t touch 
them with the proverbial 10-ft. pole. 

That is what the Wall Street 
Journal found in a recent survey 
covering 13 cities around the coun- 
try. 

Some of those who have rubbed 


the lamp gave such impressions as 


these: 
A Portland, Ore., department 
store: ‘‘We’re doing more business 


than we can open accounts for. The 
success of this no down payment has 
dumbfounded everybody. It just 
simmers down to the fact that there 


are a lot of good credit risks who ' 


can’t seem to save up $25 or $30 for 
the down payment.” 

The Dan Miller Co., Los Angeles: 
“T don’t know yet how much sales 
are up because we just started the 
no down payment plan this month, 
but we’ve had more business than 
we can handle.” 

Moller’s, Inc., a large furniture 
and appliance store in Cambridge, 
Mass. recently offered a 7.2-cu. ft. 
Philco refrigerator for $199.95 with 


(Concluded on Back Page, Column 1) 


*Louis Ruthenburg Named 


Chairman of Board and 
Chief Executive Officer 


EVANSVILLE, Ind.—Louis Ruth- 
enburg has been elevated to the 
newly-created post of chairman of 
the board and chief executive officer 
of Servel, Inc., and W. Paul Jones 
has been elected president and gen- 
eral manager of Servel. 

Ruthenburg had been president of 
Servel since 1934, and Jones was 
formerly vice president of the refrig- 
erator division of Philco Corp. 

It was also announced that Harry 
Newcomb has resigned as vice presi- 
dent of Servel to devote his full time 
to other business interests, primarily 
to the raising of pure-bred Angus 
cattle on his farm near here. 

Jones was elected president of 
Philco Refrigerator Co. in 1938. 
When the Philco Corp. was formed 
in 1940, he was named vice president 
and director, in charge of the refrig- 
erator division. 

Earlier he had been executive vice 
president of Fairbanks-Morse Home 
Appliance, and before that president 
and general manager of Refrigera- 
tion Products Co., Evansville. From 
1929 to 1933 he was advertising and 
sales promotion manager of Servel, 
Inc., after which, for two years, he 
was assistant general manager of the 
commercial division of the company. 

Jones began his career in the re- 
frigeration industry as a retail sales- 
man, and thus has_ progressed 
through various positions to become 
president of one of the major compa- 
nies in the industry. 

Born in Winslow, Ind., in 1901, 
Jones was educated at Oakland City 
college, Indiana. As president of 
Servel, he will maintain headquarters 
in Evansville. 

In a letter to the Servel organiza- 
tion, Ruthenburg stated: 

“The board of directors of Servel, 
Inc. has elected me to the newly- 
created office of chairman of the 
board and chief executive officer. 

“Upon my recommendation the 
Servel board elected W. Paul Jones 
president, general manager, and di- 
rector of Servel, Inc. Jones has been 
vice president and director of Philco 
Corp. 

“Many of you will remember Paul 
Jones as a former Servelian. From 
1929 until early 1935 he was asso- 
ciated with this company in sales 


(Concluded on Page 4, Column 5) 


lt Couldn’t Happen Here—Or Could It? 


(A Guest Editorial by E. N. Guild) 


Editor's Note: Author of this grand satire is both an electric refrig- 
eration executive and a farmer. He’s also fed up with socialistic 
government. All people in the gas appliance industry, we trust, will 
understand that he’s lampooning political gas-bags, not the gas industry. 


i tus national controversy over the butter and margarine situation 


has given me a great inspiration. This is such a wonderful idea 


that it should have been thought of long ago, and the fact that nothing 
previously has been done reveals that American industry has failed 
to exercise the privileges and opportunities open to it under our 


enlightened form of government. 


I am identified with the electrical industry, and have a strong prefer- 
ence for this form of energy; so strong that over the years I have 
convinced myself that all other forms should be abolished, in the public 
interest. Naturally, I use an electric range in our kitchen at home, and 
being completely satisfied that it possesses greater merit than competitive 
gas ranges, I propose, with the help of others, to launch a program 
that would protect consumers against this dangerous and inferior rival. 
The plan is justified on grounds that we—the electric interests—are 
larger; we represent more employes (voters) and cut a bigger figure 
in the national economy than the gas group. Therefore, we need 
special advantages to help us maintain our position of leadership. 
Otherwise we might not prosper, and that would be a bad thing for 
the country. Adversity might also cause us to transfer our political 


allegiance to another party. 


The silly legal point concerning combinations in restraint of trade 
need not bother us. The dairy industry blazed the trail a couple of 
generations ago when our democracy was far less liberal and advanced 
than it is today. In fact every one of the items in this proposal is 
copied from the laws of our fair land with respect to butter and 
margarine competition. Hence, its absurdity cannot be said to exceed 
that of the sources from which it was derived. 


I propose that Congress enact the following legislation: 


1. A measure to require that all gas ranges be produced with 
black finish, for purposes of identification. Since the natural color of 
ranges is white, the white finish should be set aside for our exclusive 


use, in perpetuity. 


The objectives of our group, although quite pure and altruistic, 
may be misunderstood. So we will form an association, and invest 
money in well-placed gratuities, coupled with an “educational” cam- 
paign to show that unless gas ranges are painted black, millions of 
unsuspecting people are likely to purchase them in the mistaken belief 
that they are genuine electric models. However, we may not get 
away with this because of stupid opposition, and are prepared to agree 
on a generous compromise. Our competitors may have the right to 
supply a can of white paint with each black range, provided that the 

(Concluded on Page 16) 


ore ' 29 


ee ac 


; ae ee 7 ts oe _n ath : Be ee Ne ee pen " bain ty fe a ee OAS ' * : ; ae Fe ; ; “ - (a 
3 —— 
_s —_——— 
3 Linh | LD ORR Y 
, . : OO : = 4 ae é gS ARS Pe by 
a Z i a S por: x ag (- 
- Maer a | 
= / Ra 2 _— = AN \ pt eS Se et PEs 
= See i ; , a 
re = nee. = d fm ge st i a ; 3 
ae HHH fies 4 oe , 
os . «an . ' = is 
au — s ne : 
a et - 
: | . 
j 
— 
| oe el 
7 ea care oc. oe — 
: d ‘ ree peers ae oe as ORY a e as - a . 
‘ ee rr ee 
| —— i i Fe 4 
| - | @ Rae —— ae r . 4 ¥ 
4“ aa a 4 
7 : i a ae = “| cee 3 _ ae 
f Ee ee tg ¥ er = ¥ ¥ Biren 3 4 a me = . 
Sy . + f : 3 ES : Bee 
ee 4 i ” y\ ol . aay ™ = — : ia 
Ee —" —Va—— =a “i. 
weep- Can a ae ee Ss Cc ..!lU 
onser- j pee ae el a — rm 
ion of i ; ce < i — Z . 2 “™ ° 
. will a. ss lttrt—iti«s—sw—SOCi«*C‘C‘C ‘RS Oo re ee er ae pn 
: ee as oe Sa Renee Per a eed 
y, re- 3 . Seria ‘ 
time. 
Se — 
rt 
nicks taiatanitaalanannTaiialaamnanneeae ; 
| ee 
1) | 
5 
. ' 
if i - 
; 
\ 
4 : 
™ : 
™~ 
a - 
Hi ; i 1 “A 
i= ee 
d ; 7 
ule H ; 
: 
4 Pe a 
j rg 
} 
/ z 
re 
) 
ce 
11 . 
q 
e- ; ee ee ee eee 
: ‘ilimnnccacciiindiestnantniattamciplenccaiiiaimniaiteeaaiis 2 re Ean 7 saniensiaonnnencamanemaiuniita same SERENE eS i a Se 
C- 
n. ee 
0° ; i 
5 pees 
w ee _ 
} vs > 
cae 
reach F = 
vera i 
dom) J ee % 
sa ee ie 
. 1 ae 
| are a 
hats 
4 el : 
) 
; - 
: 3 
> a 
3 E oa 
ac 4 : 
= 
: Pe : 
i ee agi 
; Lea 
\ eee 
te 
‘gh ae ‘ a wh = _ . 5 . ‘ : 4 . ; - x wf F ; . Pe 
2 fe ; SOS - : 
‘ . ce ‘ ee ees , ms -e ’ ’ z = nage 4 > . 5 = ——— = SS === — are he ae sia - ae ba 


= 
o1% 
re 


AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 12, 1949 


— 


3 Named by Harvester To 


‘If Sales Lag. Maybe... 


Head $225,000 Program Checking Up on Patron’ s Satisfaction with 
Appliance Will Prove Good Prospect Source 


Developing New Products 


EVANSVILLE, Ind. — Promotions 
of engineering personnel to head up 
a product development program for 
which $225,000 has been appropriated 
have been announced by J. E. Layton, 
general manager of International 
Harvester Corp.’s refrigeration divi- 
sion here. . 

William E. Mahaffay, formerly 
chief engineer of the product engi- 
neering group, has been appointed 
chief of the newly formed advanced 
engineering department. 

This department will design ma- 
chines and components for future 
improved products with its work gen- 
erally being two to five years ahead 
of current production, Layton said. 

J. S. Palmer has been named to 
succeed Mahaffay as chief engineer 
of the product engineering group, 
which handles engineering on current 
production and models for the imme- 
diate future. A. R. Edwards will be 
assistant chief engineer. 

Development of the products for 
the distant future, five to 10 years 
from now, will continue in the re- 
search engineering department under 
William F. Borgerd. 


Omaha Supply House Chartered 


LINCOLN, Neb.—John Klich Re- 
frigeration Supply Co. of Omaha has 
filed articles of incorporation with 
the Nebraska secretary of state. In- 
corporators are John F. Klich, Jr., 
and Thomas Abdouch. 


CHICAGO—How to analyze a re- 
tail appliance operation and organize 
a plan “step-by-step from service up 
instead of from profits down” was 
outlined for dealers in a panel dis- 
cussion at the midsummer meeting of 
the National Appliance & Radio 
Dealers Association by two manufac- 
turers and a distributor. 

The appliance manufacturing com- 
pany executives who spoke on the 
panel were A. B. Ritzenthaler, vice 
president for sales, Tappan Stove Co., 
and John Hurley, president of Thor 
Corp. Distributor on this panel was 
Harry Alter, Harry Alter Distribut- 
ing Co., Chicago. 

“In each community, some dealer 
is doing an outstanding job,” Ritzen- 
thaler said. “If you’re not that dealer, 
find out what he’s doing and don’t 
be too proud to emulate him.” 

To illustrate his point, Ritzenthaler 
told what an appliance dealer did 
when sales volume failed to come 
up to expectations. 

First, the dealer conducted a sur- 
vey among several hundred persons 
who had purchased various appli- 
ances at his store. The study dis- 
closed that customer relations could 
stand a lot of improvement. So he 
devised a program to accomplish this. 

The dealer started with the service 
department. He lured a good service- 
man away from another retailer, put 


him on a yearly salary of $5,200, and 
sent him to a manufacturer’s plant 
for training, Ritzenthaler related. 

When the serviceman completed 
the course, he was put on his own on 
an incentive basis. The dealer told 
him, in, effect: ‘Your responsibility 
is to satisfy our customers.” In addi- 
tion, the dealer informed all service 
personnel that bonuses would be paid 
for good work. 

The retailer then turned to the 
sales department. He made a par- 
ticular point of seeing that the sales- 
men did a complete job of following 
through on every sale. 

In the first month after the appli- 
ance was sold, the salesman was to 
make three trips to the home. The 
first one was to be made immediately 
after installation. 


BRING ALONG A HOTPAD 


This initial visit was to be a 
goodwill builder. The salesman must 
explain fully to the customer how to 
use her new appliance and how to 
get the most out of it. 

Two weeks later, the salesman 
should present the customer with a 
gift, such as a hot pad for use in 
cooking. Then he was to work the 
conversation around to the point 
where he could ask if the neighbors 
had been in to see the new appliance, 


getting the names and addresses of 


. salesmen, 


vy 


JOB-PAK 


THE PACKAGE inst OVER THE COUNTER 


Penn's new personalized package, Job-Pak, is designed to give plenty 
of protection to ‘Superior’ tubing. Sturdy cartons are ready for 
re-shipping and clearly marked for quick identification. Space for 
imprinting or labeling your name makes Job-Pak your own Su- 
package. 
literature and charts and Papco tube tool 
folders. Dept. BT2. 


perior’ 


Write for new tubing 


‘nie, Pennsvivania, uaa PHC 


Refrigeration tubing that 
shows better results in a 
test tube is bound to be 


1 ‘Superior’ for all installations. 


‘Superior’ seamless tubing is 


always uniform in quality, annealed 


to specifications, clean, bright, 


and positively dry. Super-Seal, Penn's 


new tube seal, carefully guards 


the cleanliness and dryness of ‘Superior’ 


tubing right up to the installation 


point. Available from 1” O. D. to capillary 
.093” O. D. Get the tubing that is 


best by test—specify ‘Superior.’ 


those who have for leads. 

After two more weeks elapsed, the 
customer would be called upon a 
third time in an effort to create 
further goodwill and seek further 
prospects. 

In another move to boost sales, 
salesmen were told to include in 
their reports on interviews’ with 
prospects, the length of time before 
the latter expects to buy an appli- 
ance, if no immediate sale was made. 

The salesman was to call on these 
prospects prior to the time they 
anticipated making a purchase and 
urge them to “buy now.” It was sug- 
gested that instead of asking “Will 
you buy?” the salesman should use 
a more aggressive approach, such as, 
“Do you want the standard model 
or the deluxe?” 

These and other ideas applied in 
a definite program enabled _ the 
dealer to increase his sales  sub- 
stantially, Ritzenthaler emphasized. 

Hurley told the NARDA members 
about a dealer check list of 12 ways 


-to drum up business. He said this 


list is carried by his company’s road 
men. The methods are: 

Display advertising, classified ad- 
vertising, rental-plan advertising, 
window displays, floor displays, door- 
to-door canvassing, telephone can- 
vassing, direct mail, commissions to 
service personnel on sales, part-time 
booster payments and 
prizes to customers for prospects, 
and using satisfied patrons. 

Hurley noted that rental advertis- 
ing usually pulls well, that window 
displays should be changed fre- 
quently, and that floor models should 
be hooked up for live demonstrations. 
Too many dealers, he said, still don’t 
realize the value of operating appli- 
ances in the showroom. 

During his talk, Alter repeated his 
previcusly-expressed theory that tele- 
vision is going to help the appliance 
business. 

“This fall there will be better TV 
afternoon programs and housewives 
will be devoting more and more of 
their time watching these shows,” 
he stated. “Unlike listening to radio, 
when she watches TV her housework 
stands still. She has only one solu- 
tion—further mechanization of the 
home. 

“With an automatic laundry, with 
a dishwasher, with a home freezer, 


or an electric range, she can Save 
enough time to sit all afternoon ang 
watch TV soap operas. So first se} 
her a television set and then Keep 
selling her on the time she could save 
with those great, labor-saving, per. 
fectly wonderful home appliances 
that we offer for her convenience. ’ 

He said that on the whole, ‘pos. 
pects for a good market this fall ire 
bright indeed. I think there will be 
plenty of business for the hustl ng 
dealer who goes after it. 

“When I say ‘goes after it, | 
don’t mean just going out ring ng 
door bells. There are many sim dle 
things dealers could do and do?7t, 
For instance, they could write 3ix 
letters a day, in long-hand if nec2s. 
sary, saying no more than: 

“Dear Mrs. Jones: Maybe you 
know someone who would like a 
Blank washer like you bought fr om 
me. If you can tip me off, I'll send 
you a nice present. Yours very trtly, 
Joe Doakes.’ 

“The thing to watch in white goods 
is overstocking for fear of taking 
markdowns. Floor samples well cis- 
played, plus a minimum rese)ve 
stock, is where to draw the line 


YOU CAN’T TAKE BEATING 


“Put your money into sales; ;ut 
your time into sales; keep your 
supply of factory literature and 
catalogs up; think always in terms 
of selling, and let your buying take 
care of itself. Then you can’t take a 
beating even if prices dip from time 
to time. 

He predicted that television busi- 
ness and profits will be better dur- 
ing the rest of 1949 “because the 
first flush of buying is over and from 
now on aggressive selling must be 
substituted for cut-price selling.” 

However, he stressed, ‘‘there are 
many things that dealers must guard 
against to avoid losses. Dealers must 
watch their inventory turnover with 
a critical eye. They must be cautious 
in their buying. They must be wise in 
the selection of models and brands. 
They must learn how to say ‘No’ to 
high-pressure salesmen. And _ they 
must think of their own welfare.” 

Commenting on “the terrible price- 
cutting situation,” Alter said: 

‘I attribute this principally to the 
fact that non-servicing dealers, who 
contract for installation and service, 
have no responsibility after the sale 
like they have on other products. 
Therefore, if dealers can’t get the 
list price, they take whatever price 
they can get and figure it is all clear 
profit anyway. ... 

“I predict that some day not too 
far off, TV manufacturers will have 
sets so sensitive that outside an. 
tennas will be unnecessary.” 


MEANS 


A GENERAL CASE 
= 


MORE PROFITS 
FOR YOU 

... AND MORE 
DISPLAY 
ROOM! 


MM 4 


trim. Triple Thermopane glass. 


FUL VISION CASE 


» $199,00 


net, F.O.B. N. Y. 


4’ Ful Vision Case finished in glistening baked enamel with chrome 
Coils hooked up. 


SPECIAL 4 H.P. air-cooled unit of standard manufacture $54.00 


Convenient hinged rear door 

3 corrosion proof aluminum shelves 

New type fluorescent fixture for brighter display 

All parts easily replaced 

Also available in 5° & 6° lengths 

All sizes available self contained, ready for plug in. 


Write for information on our complete line of Commercial Refrigeration 


GENERAL REFRIGERATORSYCORPORATION 


678 BROADWAY, NEW YORK 12, NEW YORK 
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— Tecumseh, > Demte 


| 1 ere’s a big new 12-page catalog to bring you up-to- 
dain on the world’s leading line of Hermetics. . . . The 
Tecumseh line, containing both fan-cooled and static 
condenser types, covers a wide range of applications 
from 1% h.p. to 3/, h.p.... It includes the new history- 
making Tecumseh COMPACT, the neatest package yet 


devised for limited space applications. . . . Send for 


your copy of this interesting catalog, Today! ! 


TECUMSEH PRODUCTS COMPANY 


TECUMSEH , MICHIGAN Please send me a copy of your new 12-page catalog on Tecumseh hermetic 
compressors and condensing units. 


Just clip the coupon below, fill it out, send it in. 
Your copy will be sent to you by return mail. 


Tecumseh Products Co., 
Tecumseh, Mich. 


Export Department, 2111 Woodward Ave., Detroit 1, Mich. 


| 

Company 

| 

Address - 
World’s largest independent producer of compressors 
and condensing units for the refrigeration industry. City State 


Address to Mr. 
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Carrier To Construct New Plant-- 


(Concluded from Page 1, Column 2) 


owners. Leo T. Eagan, president, said 
the space to be vacated by Carrier 
after Oct. 1, 1950, would be made 
available for light manufacturing and 
warehousing by firms desiring to 
move into the heart of New York 
state as well as industries already 
established here. 

The new Carrier factory will be 
constructed alongside the completely 
modern heavy machinery plant which 
the corporation purchased from War 
Assets Administration in 1947. Car- 
rier now owns 159 acres of land in 
this rapidly developing industrial 
area on the outskirts of the city. 
Upon completion of the new building, 
Carrier will have more than 21 acres 
of one-level manufacturing space in 
its light and heavy equipment plants. 

“All of this is part of a long-range 
development plan,” Wampler said. 
“We have good reason to feel that 
the efficiencies gained through inte- 
gration of our light and heavy manu- 
facturing in adjacent buildings, each 
on a one-floor basis, will more than 
pay for the cost of the new plant. 
At the same time we will retain the 
use of much of our present in-town 
property. 

“Carrier’s business has grown from 
$10,600,000 in 1938, the first full year 
after the corporation moved to Syra- 
cuse at the invitation of the city, to 
more than $54,000,000 in fiscal 1948. 
While we will now have three plants 
instead of two, the move will let us 
draw in departments that have been 
located in other parts of the city and 
give us a closer knit operation.” 

Wampler said that Carrier retains 
the right to occupy virtually the en- 
tire in-town property until Oct. 1, 


1950. He added that the corporation 
had signed 15-year leases on the 
office and development buildings. 
Shorter term leases, with an option 
for renewal, are held by the corpora- 
tion on all of Building No. 1 and the 
sixth floor of Building No. 2, the 
latter being the main manufacturing 
building. 

The sixth floors of both of these 
buildings are now used for the manu- 
facture of finned tubes and coils for 
Aerofin Corp. Thus Aerofin produc- 
tion will be continued at the Geddes 
St. plant. 


July Washer Sales Fall 
Below High June Volume 


CHICAGO—Factory sales of stand- 
ard-size household washers during 
July numbered 200,900 units, the 
American Home Laundry Manufac- 
turers Association (formerly the 
American Washer and Ironer Manu- 
facturers Association), reported re- 
cently. 

This total was 26.2% under the 
year’s high of 272,200 scored in June 
and 38.4% under the 326,181 units 
moved last July. Vacation shutdowns 
by several factories accounted for 
part of the drop. it was said. 


Indiana Store Names Denman 


ANDERSON, Ind.—Ralph Denman 
has been appointed manager of the 
appliance department of Kaufman’s 
Hardware and Appliance store here, 
the store management announced re- 
cently. 


Ferro Enamel Holds 
Essay Writing Contest 
For Ceramics Students 


CLEVELAND—Graduate and un- 
dergraduate students in U. S. A. and 
Canadian ceramic and ceramic en- 
gineering schools have been invited 
to enter a $1,000 Award Contest be- 
ing sponsored by the Central Re- 
search division of Ferro Enamel 
Corp., here. 

The company will award five prizes 
for the best papers written by stu- 
dents on any phase of technology 
related to porcelain enameling of 
metal. The first award will be for 
$500; the second for $300; the third, 
$100; and fourth and fifth, $50 each. 

The contest will close at midnight 
on March 15, 1950 and prizes will be 
announced at the 52nd Annual Meet- 
ing of the American Ceramic Society 
which will be held in New York on 
April 24, 1950. 

Rules governing the contest are 
available from the Ferro Enamel 
Cogp., 4150 E. 56th St., Cleveland, or 
from any ceramic or ceramic engi- 
neering school. 

The contest is open to all registered 
students in ceramics or ceramic en- 
gineering, graduate or undergraduate. 
Contestants must be registered stu- 
dents in the United States or Canada, 
majoring in ceramics or ceramic 
engineering. 

The subject discussed may be on 
any phase of technology related to 
porcelain enameling of metal. There 
is no other limitation. The judges 
will give greater weight to papers 
dealing with new data or informa- 
tion. 
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All Wolverine Copper Refrigeration Tube 
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solder-sealed- at both ends 


—easy to bend 


makes installations faster 


and at lower costs 


CALUMET 


WOLVERINE 


AND 


Easy to buy 
Easy to handle 


TUBE 


HECLA 


'NCORPORATEDO 
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Sales of Appliance Wholesalers, Refrigeration 
Supply Wholesalers Drop 3-10% During July © 


*Insufficient data to show separately. 
a> 


* * 


WASHINGTON, D. C.—Appliance 
and specialties wholesalers reporting 
to the U. S. Bureau of the Census 
found their July sales 6% under 
July, 1948 and their inventories at 
the end of the month up 5%, the 
bureau reported recently. — 

Wholesalers of commercial refrig- 
eration equipment and parts reported 


sales down 9% from July, 1948 and> 


end-of-month inventories down 8%. 
As compared with June, 1949, how- 
ever, their sales were down 3% and 
their inventories up 7%. For the first 


seven months of the year their sales: 


were off 10% from last year. 


Appliance and specialties wholé- 
salers said their sales were 10% less: 


than in June and, for the first seven 
months, 6% under last year. Their 


inventories were 10% off from June. 


breakdown of 
accompanying 


For a_ regional 
these figures, see 
chart. 


SALES , 
Per Cent Change July 1949 Pa: e} 
July July 7 Mos. F e- 
1949 1949 1949 No.of  porit:d 
from from from Firms’ Dol'ar 
Kind of Business and July June 7Mos. Report- Sales 
Geographic Division 1948 1949 1948 ing (add 0 )) 
Appliances and specialties wholesalers — 6 —10 — 6 100 12,31) 
EE hota dtc sh cast evees —12 —13 —4 23 2,92 3 
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5 Per Cent Change July 1949 Panel 
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1949 1949 Reporte? 
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Servel Election - - 


‘(Concluded from Page 1, Column 5) 


promotion as advertising manager 
and in sales management of commer- 
cial refrigeration. 

“For a long time I have been 
seeking a man who would bring addi- 
tional strength and experience to the 
Servel organization. I believe that 
Paul Jones’ fine character and un- 
usually broad and successful experi- 
ence in the refrigeration industry 
will contribute greatly to our future 
growth and prosperity. 

“I greatly appreciate the board’s 
action. I shall continue to live in 
Evansville and to apply all of my 
time and energy to our Servel busi- 
nes. Together, Paul Jones and I 
can do many things for Servel that 
could not otherwise be done.” 


Meek Sees Collapse of Fair Trade Pricing 
Unless Manufacturers Enforce Agreements 


CHICAGO —A warning that the 
entire system of “fair trade’ pricing 
may collapse: unless manufacturers. 
do a better job of policing was 
sounded recently by Joseph T. Meek, 
executive secretary of the Illinois 
Federation of Retail Associations. 

Meek said members of his group 
were restless over the activities of 
discount houses and other means of 
sidestepping the fair trade pricing 
system. 

Under a combination of state laws 
and the Federal Miller-Tydings Act, 
he pointed out, fair trade permits 
manufacturers to set minimum resale 
prices on trade-marked merchandise, 
where such merchandise is sold in 
active competition with similar prod- 
ucts made by other companies. 


Meek charged that in the appliance 
field, particularly, “many manufac- 
turers seem to be making no effort 
to protect their fair trade practice 
agreements. Obviously they are per- 
mitting so-called ‘discount houses’ to 
ignore such pricing standards and 
some pretty well known merchandise 
is going to customers considerably 
below the fair trade value,” he said. 

As a result, he asserted, discount 
houses, Which sometimes require 
letters of introduction or signed cus- 
tomer cards, are getting the business, 
while the retailer who abides by the 
fair trade price schedule fails to get 
orders. 

“Cutting prices below the fair 
trade level,’’ Meek declared, “is caus- 
ing merchants in many lines to be- 
come disgusted with fair trade laws. 
These retailers, who might ordinarily 
appreciate the benefits of an orderly 
price market, may join with Admin- 
istration leaders who believe that 


. 


fair trade laws are a barrier to the 
lower prices which they’ve been 
“urging.” 

The trade association executive 
further declared that “some of the 
biggest names in merchandising”’ are 
as angry as the small retailer over 
the situation and are considering 
taking action which might lead either 
to law suits under state laws or an 
outright break with fair trade regu- 
lations. 

Meek said some retailers are con- 
sidering warning sources of supply 
that “there will be no adherence ‘o 
any fair traded prices which the 
source does not properly police or 
enforce.” He added that merchan's 
who believe in the procedure “wou d 
do well to urge their sources of 
supply to do some cleaning up in the 
field.” 


Pair Opens Second “Mode! 


Kitchen’ Store In Kansas 


WICHITA, Kan.—So much succe 3s 
has been obtained in merchandisi 1g 
complete model kitchens, built arou 1d 
the Servel refrigerator, that Da: id 
Bratley and Richard Wiesner, hea is 
of the first ‘Model Kitchen’ stc re 
at 3228 E. Douglas St., have oper 2d 
a second store at 18th and Broadw iy 
here. 

With several operating mo el 
kitchens lining the walls, the st« re 
will feature a complete line of apy li- 
ances, with Servel as the centerpie '¢- 
On the attraction side are such thir gs 
as a complete kitchen designing se v- 
ice and a list of sub-contractors v 10 
will co-operate with the store in ©e- 
modeling any type of home. 
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Though More Optimistic, 


Executives Expect Less 


| Business In Second Half 


NEW YORK CITY—A majority 
’ of the businessmen replying to a re- 
ent Dun & Bradstreet survey of busi- 
ness prospects for the last half of 
' 1949 feel that business will operate 
'at lower levels than for the same 
' period last year. 
- However, it was indicated that 
their predictions showed more op- 
-timism over the future than those 
'made earlier in the year. 

A total of 801 executives of repre- 
sentative firms in the manufactur- 
ing, wholesaling, and retail fields 
participated in the survey. In chart 
form, here is how they viewed the 
second six months of 1949 as com- 
pared with the last six months of 


last year: 
Higher Same Lower 


= Net sales ...... 33% 17% 50% 
fHarnings ...... 44 44 56 
Selling Prices .. 5 26 69 
Inventories ..... 18 24 58 
Employment: ... 15 58 27 


Asked about July sales as com- 
pared with the same month last year, 
55% said they were lower, 30% 
higher, and 15% about the same. 


July Excise Collections on 


Appliances Off from *48 


WASHINGTON, D. C.—The Bureau 
of Internal Revenue collected $5,434,- 
477 in excise taxes from manufac- 
turers of mechanical refrigerators, 
air conditioners, etc., during July, it 
reported recently. 

. This figure was less by $2,811,280 
than the $8,245,757 collected in July 
last year, it revealed. 

Collection of excise taxes on elec- 
tric, gas, and oil appliances for the 
“month amounted to $5,894,855 as 

compared with the $8,320,212 col- 
lected last year. 

For the year ending June 30, col- 
lections on mechanical refrigerators, 
air conditioners, etc. totaled $77,833,- 
245, up $19,359,873 from the $58,473,- 
372 gathered in the previous year. 

Electric, gas, and oil appliance 
‘collections for the year amounted to 
$80,934,509. This was $6,923,104 less 
than the $87,857,612 collected in the 
preceding fiscal year. 


User Survey Finds Operating Cost of Freezer 
Is Minor, Power Consumption Per Cu. Ft. Falls 
As Size Increases, Location Unimportant 


By Nancy K. Masterman, School of Nutrition, 
Cornell University, Ithaca, N. Y. 


At the beginning of the Tompkins 
County Freezer Evaluation Study, 
meters were supplied by the New 
York State Electric and Gas Corp., 
Ithaca, N. Y., for installation on 
freezers in homes of some of the co- 
operating families. In spite of the 
scarcity of meters at the time 
(March, 1946), the company set aside 
100 meters for use in the study. 

Originally it was planned to meter 
12 freezers of each size freezer of 
the four cooperating manufacturers. 
The freezers were to be selected in 
as wide a variety of locations in 
homes as possible in the hopes that 
not only could power consumption 
figures be collected, but the effect 
of the location of the freezer on its 
use of current might be observed. 

The cooperation of the freezer 
owner was to be sought, first in al- 
lowing the meter to be installed and 
second, in keeping records of the 
opening of the unit. The meters re- 
mained connected for the period of 
a year and the daily kilowatt hour 
consumption for each freezer in each 
location. Complete meter readings for 
at least a year were collected on 74 
freezers. 

The locations of the metered 
freezers were not the same for all 
groups. In general, metered freezers 
were located in the kitchen, base- 


unfortunate that the performance of 
the user did not match that of the 
freezer as far as dependability is 
concerned. With all good intentions 
in their promise to cooperate, many 
homemakers failed to keep records 
after a few weeks. 


Some records known to be kept in 
a haphazardly fashion cast an aura 
of doubt over all reéprds so that little 
or no dependence can be put on their 
accuracy. It is therefore impossible 
to know how frequently freezers 
were opened, how much freezing was 
done in them, or how full they were 
from time to time. 


It can be assumed that freezers 
were opened on the average of once a 
day, that freezing was done in all 
of them—probably to capacity in the 
fruit and vegetable season—and that 
freezers were at least half full most 
of the time. These assumptions are 
based on extensive observations of 
freezers in home use and collected 
figures that show that almost 100% 
of the low temperature equipment 
in the Tompkins County Study were 
used to freeze food. 


Comparisons of the efficiency of 
one make freezer with another make 
cannot and should not be attempted 
from these meter readings. In some 
instances there are too few cases 
from which to make generalizations. 


versity. 


freezers. 


Data on power consumption of home freezers is part of the 
information collected in the Tompkins County Freezer Evaluation 
study being conducted by the School of Nutrition, Cornell uni- 


This data should be convincing to’ all who have a question 
about the power consumption of home freezers, since the survey 
was made by an indepedent agency among actual users of home 


In all instances there are many un- 
known variables such as room tem- 
peratures and freezer temperatures 
as well as considerable variability 
in use. 

However, statistical analysis of the 
data from meter readings shows the 
size of the freezer has an effect upon 
its use of electricity and that this 
effect is highly significant. That the 
differences in kilowatt per hour con- 
sumption per cubic foot for the vari- 
ous size freezers are due to chance 
is less than one in a hundred. 

The efficiency of the freezers in- 
creased as the size increased. The 
kilowatt per hour per cubic foot per 
day consumption decreased as the 
size of the freezer increased and the 
decrease was pronounced for freezers 
of 18 cu. ft. and larger. 

Laboratory tests* in which empty 
cabinets in controlled situations were 
used also showed this tendency to 
lower power consumption per unit 
volume with increasing capacity of 
the box. It is interesting that field 
tests of freezers in use showed the 
same results. 

According to statistical analysis, 
location seemed to have little effect 
upon the power use. The effect of 
location was only slightly significant. 
It would lead one to conclude that 
freezers should be located where 


most convenient or in the place that 
will best accommodate them from 
the standpoint of room humidity, 
weight of the freezer, and heat given 
off by the freezer motor instead of 
the possible effect of the tempera- 
ture of the location on increasing 
operation cost. 


Perhaps the most important con- 
clusion that may be drawn from the 
meter readings is that the cost of 
freezer operation is a minor one in 
the total cost of the home freezer 
ownership. . 

The prospective freezer owner need 
not worry about how much it will 
cost to run a well-built freezer as 
far as the cost of electric current 
is concerned, unless he lives in an 
area with exceptionally high elec- 
tric rates. The results show clearly 
why many families said they noticed 
no change in the electric bill on ac- 
quiring and using a freezer. 

In general, freezer under 6 cu. ft. 
averaged less than one kilowatt hour 
per 24 hours; freezers of 6, 9, 12, and 
15 cu. ft. used less than 2 kilowatt 
hours daily; and freezers 18 to 30 
cu. ft. averaged 3 kilowatt hours a 
day. 


*Performance Characteristics of Com- 
mercial Home Freezers. James R. Don- 
nally, Jr. Cornell Univ. Eng. Exp. Sta. 
Bul. No. 34, Dec. 1944. 


ment, utility room, 
and woodshed. There was consider- 
able variation within the same loca- 
tion from home to home. 

For instance, basements in some 
homes were well-finished with con- 
crete floors, others had dirt floors; 
porches did not all have the same 
exposure, some were enclosed, some 
open. If more control could have been 
exercised in the selection of like 
situations, the results might have 
been more comparable with fewer 
variables. 

On the other hand it was not the 
intent to approximate laboratory or 
controlled experiments, but to ob- 
serve freezers in actual home situa- 
tions with unprescribed use. 

Failure of the human element was 
to be expected and did occur. It is 


FOR Yor PORCELAIN ENAMEL JOBS- 
A Specialist IS THE ANSWER 


V¥ HOUSEHOLD REFRIGERATORS 


eS as ; 
= | Crisper Pans 


Vv COMMERCIAL REFRIGERATORS 


V HOME AND FARM FREEZER ACCESSORIES 


For over 20 years, The Strong Manufacturing Company 
has produced only top-quality porcelain enamel prod- 
ucts—and are specialists in refrigerator accessories made 


E vaporator 
Doors 


Display 
Trays 


porch, garage, © 


to manufacturers’ most exacting specifications. 


You can depend on fast, efficient service, on-time de- 
liveries, and quality geared to your production demands. 


Send Us Your § pecifications and Production Needs 


Write for Complete Information 


THE STRONG MANUFACTURING CO. 
SEBRING, OHIO 


demand 
DETROIT CERTIFIED 


When you install DETR! Certified Valves 
and Controls you are providing your custom- 
ers with the best in refrigeration equipment. 
DEO" Certified Valves and Controls are 
designed and built to fit your customer’s 
needs—giving real economy and reliability 
through years of trouble-free service. This is 


| es 


true of the entire DE!R°!T line, one of the 


most complete in the refrigeration field. 
Add to this the fact that DETR0!T has been 
famous for quality for over 70 years and you 


5900 TRUMBULL AVE., DETROIT 8, MICHIGAN 


Division of Amrnican Raviuator & Standard Savitary conronarion 


have an unbeatable combination, But DETRO!T 
goes even further, certifying every valve and 
control in its line—backing you, your work 
and your reputation. For helpful information 
on ordering and installing DETR°' Certified 
Valves and Controls, send for the colorful 
DEtKoI Catalog No, 200-B today. 


ETROIT 


LUBRICATOR COMPANY 


No. 573 Thermostatic Expansion Valve— 
Designed for small commercial installations. 
Double diaphragm construction makes close 
superheat control possible at low suction pres- 
sures. The two-diaphragm gas charged power 
element provides motor overload protection in 
its simplest, most effective form. 2 ton, Freon- 
12. Write for Catalog No. 200-B. 


DETROIT HEATING AND REFRIGERATION CON- 
TROLS @ ENGINE SAFETY CONTROLS @ FLOAT 
VALVES AND OIL BURNER EQUIPMENT ¢ DETROIT 
EXPANSION VALVES AND REFRIGERATION 


CANADIAN REPRESENTATIVE: RAILWAY & ENGINEERING No. 573 
SPECIALTIES, LTD.—MONTREAL, TORONTO, WINNIPEG ‘DETROIT — pH. ae ee 
Sewing home and imduatry AMERICAN-STANDARD + AMERICAN BLOWER + CHURCH SEATS « DETROIT LUBRICATOR » KEWANEE BOILER ROSS HEATER » TONAWANDA IRON 
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Tes ENGINEERING! | 


Here’s the know-how, the research, the experi- 
ence—the culmination of imagination and skill of more 
than a quarter-century in making practical, top-quality 


refrigeratec! display cases. 


It’s the 1.:w ‘way ahead One-Forty wall sce case 


by Super-Cold. No “space-robber” 
coils. All coils, condensing unit and 
mechanical controls completely built 
into bottom of case. More display 
area, more beautiful lighting, -techni- 
cally finer with Super-Cold’s modern 
refrigeration for economy and long 
service. The new ‘way ahead One- 
Forty wall display cases feature: 
Sealed unit, extra-large display area, 
easy-to-clean arrangement, tension- 
tough, adjustable shelves; display 
area beautifully lighted like a stage 
with hidden full length fluorescents. 
Plug-in installation. Companion to the 
larger One-Sixty, on opposite page. 


INFORMATION 


THE SUPER-COLD CORPORATION 


& 

a 1020 East 59th Street, Los Angeles 54, Calif. 

® Please send me information about the new 
eS Super-Cold display cases and the new liberal 
Ms Super-Cold franchise. = 
# Name 

ba 

i Address 

me 

bal City inniiant a aiapiicienncinactiistiiatis 

e 


; ee oe a 
IN SVERY WAY! 


ipa AY Are bes 


Satie Je : “if >: Oe ee ee * 


es 


obo ve: Mods! 140.2, | Door Salid 
re ae 


. Above: Model 140,:4 Door Db tee. 


Shetty ¥ your cde eile the best. psi ge 


THE SUPER-COLD CORP. 


1020 East 59th Street * Los Angeles 54, California 


New York, Newark, Bridgeport, Dallas, Houston, Oklahoma 
City, Portland, Chicago, Philadelphia, New Orleans, Tulsa, 
Abilene, Albany, San Diego, Indianapolis . . . and All Prin- 
cipal Cities. 


Cable Address: “Supercold”’ 


am 
SERB RRR me COMPLETE FOOD STORE REFRIGERATION UNDER ONE GREAT NAME 


Sell the line that offers complete merchandis- 
ing, from a firm that can give sales training 
and merchandising techniques gained in 25 
years of successful retailing as well as manu- 
facturing and distributing experience. Super- 
Cold allows you high profit, with advertising 
sales material support and cooperative assist- 
ance to make your job easier on one of the most 
liberal franchises available. You'll be ‘way 
ahead with ‘way ahead Super-Cold. Get the 
facts now! 
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Chain Adopts Self-Serve Meats 
For First Oklahoma City Market 


OKLAHOMA CITY — The first 
100% self-service meat department in 
any Safe-Way Supermarket went 
into operation during July here. 

The Safe-Way organization, which 


Produce Houses Seen Prime Refrigeration Market 


| Biological Cases | 


Druggist Stresses 
1. Easy Accessibility 


SPRINGFIELD, Ill.—One of ‘he 
most unusual biological refrigerators 
in the country is in use at Thri ty 
Drug Co. here. 

The store has deliberately acc«n- 
tuated the refrigerated cabinet by 
building a _ rectangular “pictire 
frame. case’’ which centers the p-e- 
scription counter, dividing the x 
department from the rest of the 
store. The prescription counter, as 
in the usual store, contains cases ‘e- 
voted to sickroom supplies, feminine 
hygiene equipment, sanitary supplies, 
etc. 

At Thrifty Drug Co., however, tie 
center case has been extended cut 
toward the front of the store, aid 
enclosed in the same light-brown, 
natural-finish wood as the drig 


heretofore has not carried frozen 
foods, or self-service refrigerated 
pre-packaged meats, is now utilizing 
both forms of refrigerated service, 
according to L. A. Warren, president 
of the chain, who arranged for in- 
stallation of the first self-serve meat 
department. 

With four cases, divided into lunch- 
eon meats, popular cuts, novelty 
meats, poultry, and fish, the self- 
service department immediately in- 
creased sales volume. 


Hamburg Appliance Co. Moves 


HAMBURG, N. Y.—The Hamburg 
Appliance Co. has sold its building 
at 79 Main St. and is moving to a 
new location at 71 Main St. Walter 
Zimmerman and Harvey Cole are the 
principals in the appliance firm. 


This installation or 
three 3-hp. condens- se 


ing units operates 
four walk-in coolers 
at the David Chow 
Produce Co., Fresno, 
Calif. The units 
fill a need typical 
of many produce 
houses in the San 
Joaquin Valley. Be- 
cause this particu- 
lar area _ consti- 


b 
& 


4 


tutes the source of 
a large percentage 
of the country’s 
fruits and vege- 
tables, firms in the 
business take pre- 
cautions against un- 
due spoilage. Hence, 
they constitute a 
ripe market for the 
alert contractor and 
commercial dealer. 


shelving, and counter. Bos 
The case has 5 levels of glass B anc 
shelving, and is refrigerated by a » ope 
dome-type overhead cooling unt, 4 
which keeps the interior at between  rur 
388 and 40° at all times. The entire tiol 
case front swings open as 2 docr, siti 
with a heavy chrome-plated brass sel! 
latch, which makes it easy to reach } 
any of the biological vaccines, toxins, fini 
insulin, and other products stored has 
within. ing 
Chief advantages of the novel re- but 
frigerator, which is powered by a tin; 
1-hp. condensing unit, are that it irm- ha 
mediately impresses incoming cus- On 
tomers with the fact that the store enc 
specializes in biologica! products, and vir 
its ready convenience for anv person C 
in the store, according to Glern Alli- tot: 
son, pharmacist. $90 
“Because the case opens out into “1 
the front of the store, and all of the $4, 
drugs contained are plainly marked, one 
it is possible for anyone on duty in ger 
this section of the store to wait on . VY 
the biological drug customer,” Alli- ' als 
son said. “This relieves pharmacists ’ kid 
from much additional walking and ' rea 
effort.” wh 
_ the 

e e a 
9 Special Cabinet iter 
° e 100 
= Permits Big Stock 
duc 
COLUMBUS, Neb. — Customers ref 
have been coming from outlying ins 
towns and other drugstores in Co- bes 
lumbus to the prescription depart- / 
ment of the Davison-Cooley Drug Co. pla 
since the store installed a new wall- me 
type refrigerated case for human on 
biologicals, it is reported by Orval Pri 
Cooley and Robert Davison, proprie- a t 
tors. on 
The new case has sliding glass we 
doors and is serving as a display - ‘0 
fixture “par excellence” as well as : 
doing yeoman service in keeping bio- not 
logicals at the proper temperature sm) 
and enabling the pharmacy to carry 5 we 
a larger stock, the druggists pointed me 
out. This larger stock has already ton 
earned the plaudits of both the local lin 
medical profession and customers. mu 
fre 
M H _ tea 
Wyoming Urges Wider Use =“ 
. ° ’ & 729 
Of Refrigeration To Stop the 
of 

. 

Adulterationof Hamburger 
In 
CHEYENNE, Wyo. — Wholesalers not 
and retailers of hamburger have - fro 
made a pledge to the state agricul- tiv 
ture commission, department of in- as 
spection, to increase their use of hir 


refrigeration as a prime means [to = 
end adulteration of hamburger. 

A statewide campaign of inspection B 
has revealed that the practice of 
adulterating hamburger with  sul- 
phites to retain a fresh appearance 
is fairly wide spread, according to 
Adolph Hamm, state commissioner. 

Suppliers have promised to grind 
their meat for hamburger and deliver 
it for sale in refrigerated trucks on 
the same day. Retailers have agreed 
to pay stricter attention to proper 
temperature both in display and stcr- 
age of meats. Offences uncovered in 
the inspection campaign will not »e 
prosecuted unless a second offence 
occurs, Hamm said. 


i i EE 


Church Plans Include Cooling 


CHATTANOOGA, Tenn.—A new 
structure for the Clifton Hill Bapt.st 
church, to be erected adjacent to 
the present building, will include 4 ! 
heating system designed to perniit I 
the later addition of air conditioni::g, 
according to Harrison Gill & Asso- 
ciates, architects. 
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willing to offer them. 


eo 


' dealer in his area to offer these items 
to customers of his Dissmore’s Food 


tables as a result are now running 


ba dich tL 


‘on April 1 of last year, with three 
-11-ft. cases spliced together to form 
3 . single 33-ft. long case. The cutting 
-and wrapping room at the rear is 
‘open and visible to customers. 


ruptly with no preliminary prepara- 


butchers were formerly required, cut- 


also noted that such items as liver, 


we 


100%. 


_ well, since this department was for- 
merly 


_ 729.28. Store sales last year reached 
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Vew Way To Profits 
tirst Grocer In Area 


fo Try Pre-Wrapped 
2roduce Is Booster 


PULLMAN, Wash.—As far as Guy 
issmore is concerned, consumer ac- 
ceptance of self-service meats and 
pre-wrapped vegetables is ready and 
waiting for the food dealer who is 


This progressive eastern Washing- 
ton grocer bases his opinion on his 
own experience as the first food 


Mart. Sales in both meats and vege- 


25(% above previous levels. 
Self-service meats were installed 


The change-over was made ab- 


tion of customers, and with no tran- 
sition period of combined service and 
self-service. : 

Meats, moreover, are now a de- 
finite profit-making department. This 
has come about partly from the sav- 
ing in labor. Where two full-time 


ting and wrapping can now be 
handled with one butcher and helper. 
One more helper is needed for week- 
ends. Shrinkage losses have been 
virtually eliminated. 

Gross sales in meat for 1948 
totaled $109,855.98. Purchases ran 
$90,139.94 and expenses $14,820.00 for 
a net profit for the department of 
$4,896.04. Expense figures include 
one-sixth of check-out salaries and 
general expense. 

With self-service, Dissmore has 
kidneys, and fish sell much more 
readily. They look more attractive 
when wrapped, and customers buy 
them who might hesitate to ask at 
a service market. Sales of these 
items have increased more than 


Pre-wrapped produce was _intro- 
duced on June 1 of last year. Two 
refrigerated self-service cases were 
installed to display these items to 
best advantage. 

As with meats, the method of dis- 
play is to place the price per unit of 
measurement of each item distinctly 
on the front moulding of the case. 
Price of each package is marked on 
a tag with the store’s name printed 
on it, inside the package. Produce is 
weighed, priced, and wrapped in a 
room just back of the rear partition. 

A definite saving in labor has been 
noted here also. There has been an 
improvement in flow of traffic as 


a serious bottleneck. Cus- 
tomers previously had to stand in 
line to be waited on by the em- 
ploye whose full-time job was to 
weigh and wrap. Vegetables keep 
fresher and there is less wear and 
tear from handling. Sales last year 
of fruit and produce totaled $79,- 


the exceptionally satisfactory figure 
of $628,652.51. 

The refrigeration industry is well 
represented in Dissmore’s Food Mart. 


In addition to the equipment already 
noted, there are two cabinets for ® 


Rbove: Model. 160, 6 Dear: DOI 
whos. a 


Sell the line that offers complete merchandis- 
ing, from a firm that can give sales training 


\ inet Past ow a 
s ree ve 
a. * ‘ 


ies EP tn 


__ | 


Above: Model 160-P, 6 Door Solid 


Shown lef ig Model 160-FF, Solid 
Panel Doors. Man Wustratien is 


Model 160-7, Dbl. Glass Doors. 


TWAIN ENGINEERING: ~— 
is) Lt MODERN DISPLAY! — 


ces 


WAY AHEAD... 
IN EVERY WAY! 


Here’s the know-how, the research, the experience—the 
culmination of imagination and skill of more than a quarter- 
century in making practical, top-quality refrigerated display 
cases. It’s the new ‘way ahead One-Sixty wall display case 
by Super-Cold. No” space—robber “ coils. All coils, 
condensing unit and 
mechanical controls com- 
pletely built into bottom of 
case. More display area, 
more beautiful lighting, 
technically finer with 
Super-Cold’s modern re- 
frigeration for economy 
and long service. The new 
‘way ahead One-Sixty wall 
display cases feature: 
Sealed unit, extra-large 
display area, easy-to-clean 
arrangement, tension- 
tough, adjustable shelves; 
display area beautifully 
lighted like a stage with 
hidden full length vertical 
fluorescents. Plug-in instal- 
lation. Companion to the 


Surely your customers deserve the best. Certainly 
they deserve nothing less than these new Super-Colds! 


¢ 


and merchandising techniques gained in 25 


pe of successful retailing as well as manu- 
‘acturing and distributing experience. Super- 
Cold allows you high profit, with advertising 
sales material support and cooperative assist- 
ance to make your job easier on one of the most 
liberal franchises available. You'll be ‘way 
ahead with ‘way ahead Super-Cold. Get the 


facts now! 


1020 East 59th Street °* 


cipal Cities. 


, e 
COMPLETE FOOD STORE REFRIGERATION UNDER ONE GREAT NAME BERBER BERR ee 


hentia 


THE SUPER-COLD CORP. 


Los Angeles 54, California 


New York, Newark, Bridgeport, Dallas, Houston, Oklahoma 
City, Portland, Chicago, Philadelphia, New Orleans, Tulsa, 
Abilene, Albany, San Diego, Indianapolis . . . and All Prin- 
Cable Address: ‘Supercold”’ 


smaller One-Forty on oppo- 
site page. ; 


WRITE TODAY 
FOR FREE 
INFORMATION 


THE SUPER-COLD CORPORATION 
1020 East 59th Street, Los Angeles 54, Calif. 


Please send me information about the new 


Super-Cold display cases and the new liberal 


Super-Cold franchise. 


Name 


Addre 


City State. 


frozen foods and ice cream, respec- 
tively, at the front of the store, with 
a self-service dairy case directly be- 
hind. The three self-service meat 


cases start behind this, to form a 
continuous line of refrigeration down 
the right-hand wall of the store. 


Builds Produce Volume and Customer Satisfaction 


A shopper makes a selection from the produce display case in Dissmore’s 
Food Mart. Price per unit of measurement is marked on front moulding of 
pre-wrapped produce display case, price of package on tag inside package. 


New Hotel In Florida 
Contracts for Cold Rooms, 
Comfort Cooling System 


MIAMI BEACH, Fla.—Steve Ray- 
mond, president of the Giffen Roof- 
ing Co., Coral Gables, Fla., was re- 
cently awarded six major subcon- 
tracts, including refrigeration, air 
conditioning, and ventilation by the 
builders of the new Belle Aire hotel 
now being erected at 65th and Collins 
Ave. here. 

The contract calls for 100 tons of 
air conditioning to take care of five 
different zones of occupancy and pub- 
lic spaces. These include the lobby, 
cardroom, dining room, _ cocktail 
longe, and 108 bedrooms. 

It also calls for a freezer room 
and three cold storage rooms for 
dairy, vegetables, and meats. 

Jake Hendricks is general man- 
ager and chief engineer of the air 
conditioning division of the Giffen 
firm and will hav~ charge of the re- 
frigeration and air conditioning in- 
stallations. William Weber is his 
assistant and installation engineer. 


Meat Cases In Refrigerated Self-Serve Section 


In the Dissmore Food Mart in Pullman, Wash. many benefits have been 

found through the installation of a complete refrigerated self-service 

setup on meats, dairy products, and produce. Shown here are the meat 

cases, which start just back of the dairy case located in the front part 

of the store, to form a continuous line of self-service cases down the 
right-hand wall of the store. 
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Trade-In Technique 


Juggling Parts, Emphasis on Good ‘Operating Unit’ ls Key to 
Profitable Reconditioning; Salesmen Trained In Shop 


PINE LAWN Mo.—tTrade-in re- 
frigerators, of any age or condition, 
can be steadily profitable to the 
dealer if the proper reconditioning 
and selling program is developed ac- 
cording to Noel E. and Francis R. 
Lowther, partners who operate Ar- 
row Appliance at 6208 Natural 
Bridge Road here. 

The Arrow concern, located in the 
center of one of suburban St. Louis’ 
busiest shopping centers, has been 
handling trade-in refrigerators con- 
sistently since 1931. In that time, the 
firm has sold many hundreds of 
boxes, reconditioned by one method 
or another, and all at a profit. 

As a result, the Arrow organization 
has a reputation as “a store which 
always has a good reconditioned re- 
frigerator” and does so large a 
used refrigerator volume that it is 
often necessary to go out into the 
market and purchase them for re- 
building. 

The Lowther brothers got their 
start in the trade-in field back about 
the time the organization was 
founded, when they had a contract 
with Laclede Gas & Light Co., gas 
utility, to take all trade-in refrigera- 
tors received. 

These were rebuilt, refinished, and 
resold through the orginally small 
store, which has now expanded into 
a modern appliance store. 

Noel Lowther deplores the attitude 
of dealers who think that trade-ins 
are “too much trouble’ or “show 
too slim a profit margin to fool 
with.” 


What the Dealer Needs 


He believes that without a thorough 
reconditioning department, the dealer 
has little opportunity to attract the 
limited-income customer who wants 
an allowance on his old box at all 
costs. 

Therefore, the Arrow concern has 
developed a reconditioning program 
which makes it possible to accept old 
refrigerators in almost any conceiv- 
able condition and resell them pro- 
fitably. 

“The whole secret is merely being 
able to rebuild any refrigerator into 
good condition by utilizing parts 
from other refrigerators, making our 
own, and transferring compressors 


Installation of a replacement condensing unit in a cabinet that may be 
many years old will sometimes bring prices as high as $100 or more 
for used refrigerators. Arrow puts its emphasis on getting the system 


in good working order, 


rather than on 


“dressing up” old cabinets. 


of one kind into another cabinet,” 
Noel Lowther smiled. 

“We have three experienced me- 
chanics in our shop whom we can 
trust to convert almost any old box 
into a_ serviceable refrigerator, if 
given sufficient time and materials. 

“In repairing something like 2,000 
refrigerators, we seldom have found 
a box which could not be reused in 
some form or another. The most im- 
portant thing is to see to it that the 
trade-in refrigerator is so well re- 
built, and in such good operating con- 
dition that we can _ unhesitatingly 
guarantee it.” 

Arrow, unlike many other dealer- 
ships, does not depend upon ‘a good 
looking paint job” to make sales. In- 
stead, the company actually paints 
only about half of the trade-ins re- 
ceived. 

“We sell the mechanical quality 


Finds ALL the MOISTURE 


You get action with Thawzone. 
quick to “install”. Just pour itin. Then 
start the compressor and Thawzone will 


in 2 MINUTES 


Thawzone Makes Complete Circuit 
of 1/ H. P. Unit in 42 Seconds! 


It’s 


travel about 300 feet per minute to every 
part of the unit. This enables it to get into action quickly. Also, 
you save time you used to spend figuring out sizes and going on 


rush trips for parts. You clear 
up the trouble sooner and fin- 
ish more jobs per day. 


Finds Moisture That’s Beyond 
Reach of Other Methods 


Thawzone travels to the mois- 
ture ...and reaches all of it. 
Thawzone reaches the expan- 
sion valve, the receiver, the 
tubing walls, highside and low- 
side. Only this liquid method 
can do that. And the moisture 
is gone for good—can’t “break 
loose”’ later. 


Yr ne 
Vs 


Reaches The Entire Unit 


Use Thawzone in “Freons”, methyl 
chloride, “‘Carrene” or isobutane. 
Use 1 teaspoonful (% oz.) per 
pound of refrigerant. Use half as 
much in hermetic units. Highside 
Chemicals Co., Colfax Avenue, Clif- 
ton, N. J. 


THAWZONE 


LIQUID DEHYDRANT... 


reaches all the moisture 


and guarantee of the refrigerator, 
rather than the appearance,” Low- 
ther said. “We believe the customer 
who is buying a low-priced, rebuilt 
trade-in is more interested in the 
service it will give his family than 
the looks. 

“Thus, we concentrate rebuilding 
expenditure entirely on the compres- 
sor, controls, evaporator, and cabinet 
hardware—rather than putting it into 
expensive, but useless paint jobs. 

“All of our refrigerators are sold 
with guarantees which run anywhere 
from 90 days to one year, and we 
frequently point to the fact that 
many of our rebuilt boxes have been 
operating continuously in owners’ 
homes for 10 years or more.” 

Arrow maintains a $5,000 inven- 
tory of parts, including many parts 
for “orphan” refrigerators which 
have not been sold in the St. Louis 
area for a decade or more. In the 
machine shop are drills, presses, 
lathes, cutters, etc., which make it 
possible to actually manufacture 
parts, where these cannot be found 
in the inventory, or purchased from 
a distributor. 


Gauging the Profit 


“The profit on each box is gauged 
by what allowance was made on it, 
amount of parts, and the extra labor 
which went into _ reconditioning,” 
Lowther said. 

“We keep a precise record of the 
costs which went into every box, 
and add a fair markup to this, when 
the refrigerator has passed through a 
one-week test period, and a guaran- 
tee has been established. 

“In many instances, the markup 
is much larger where the box came 
in with an extremely low trade-in 
allowance. We pick up many refrig- 
erators at $5 or $10, which can be 
reconditioned for $20 or $25, but sell 
at $75 or $80. 

“The spread, here, is more than 
enough to offset expensive recondi- 
tioning jobs which bring about the 
same price on the retail market.” 

Prices in the Arrow showroom 
which normally shows six or seven 
used boxes along with new refrig- 
erators, range for the most part be- 
tween $75 and $100—seldom dipping 
below the $75 minimum. 

By far the most important facet 


{0 hn, includes thie 3. 

p., includes this 3- 

hp., water cooled, Freon- G ene ral 

2 unit, ° ° 
= Refrigeration 

Division 
Yates-American . 
Machine Company, 
Beloit, Wisconsin 


which contributes to steady profit 
earnings through the reconditioned 
refrigerator department, is the ability 
to “transpose” compressors, coils, 
and cabinets to make serviceable re- 
frigerators out of what at first glance 
seems to be nothing but “junk.” 

For example, Lowther pointed to 
a Coldspot refrigerator which had 
not run for several years before Ar- 
row took it in trade. The old com- 
pressor was absolutely useless, but 
the cabinet was in excellent condi- 
tion, with no need for paint or new 
hardware. 

“To put this into immediate sale- 
able condition, we merely installed a 
1949 replacement condensing unit,” 
Lowther said. “While this refrigera- 
tor may not be as handsome as a 
new model, it will operate satisfac- 
torily, and a customer cheerfully paid 
$85 for it.” 


Training Salesmen on Trades 


The Lowther brothers believe that 
before a specialty salesman will give 
proper attention to trade-in problems, 
he must be compensated for the ef- 
fort. Therefore, all five specialty 
salesmen on the staff have been 
trained by spending several weeks in 
actually working with trade-ins in 
the reconditioning shop, and all are 
thoroughly qualified to make esti- 
mates on trade-ins, with the store’s 
approval. 

“Of course, we have not made 
mechanics out of all of the sales- 
men,” Lowther asserted. “However, 
each has torn down enough refrig- 
erators and delved into the me- 
chanism enough that he can figure 
costs of reconditioning accurately. 
The salesmen are paid a_ special 
salary for this educational program, 
since it bears heavily upon their ulti- 
mate earnings.” 

Thereafter, the salesmen are paid 
a 10% commission on the sale of 
each rebuilt refrigerator, which, in 


the long run, assures them that each 
salesman will develop the same sel]. 
ing skill around a trade-in box, as q 
new refrigerator. 

“Our salesmen are always on ‘the 
lookout for refrigerators which may 
be profitably rebuilt and _ resold,” 
Lowther stressed, “which we cwon- 
sider a real merchandising asset. 
Often, the salesmen, with their -x- 
perience, can give the homeowner 
a larger allowance for his old e. 
frigerator than competing deal:rs 
could. 

“The salesman may know that or 
the expenditure of a few dollars, ang 
possibly change over of the freezing 
unit, we can earn a worthwhile po- 
fit on the resale.” 

The store gives the same sw ‘ft, 
efficient service in the event a e- 
built refrigerator breaks down as it 
does with its new refrigerator lines — 
something which homeowners grea ly 
appreciate. 

“If the dealer is willing to dev: te 
a little ingenuity to the trade-in prc b- 
lem, and particularly develop ne- 
chanical skill to the point that oie 
unit may be transferred from 4n- 
other, to make all refrigerators sei y- 
iceable, he will find trade-ins a ble; s- 
ing, rather than a necessary evi,” 
Lowther summed up. 

“Most of our customers are ex- 
G.I.s starting out married life wi‘h 
limited incomes. They are primarily 
interested in service, rather than the 
appearance of the refrigerator. 

“We give them guarantees running 
anywhere from 90 days to one year, 
tell them frankly what methods were 
used to put the box into good operat- 
ing shape, and rely upon their sense 
of values to make the sale. 

Lowther concluded by stating that 
“some of the boxes we have put 
together in this way have been op- 
erating successfully for 10 years or 
more without a service call—and of 
course, this reputation helps to make 
more sales.” 
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RUST PROOFING CHEMICALS 
CORROSION PROOFING CHEMICALS 
PHOSPHATE COATING CHEMICALS 
METAL CLEANERS & RUST REMOVERS 
PICKLING ACID INHIBITORS 


Pienceridfi Reseach Pe gy gsr re 1914 


AMERICAN CHEMICAL PAINT COMPANY 


AMBLER; ) PA. 
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Monufacturers of Metallurgical, Agricul 


Here are just a few of the “spe- 
cific-fit’ replacement controls in 
the unequalled Cutler-Hammer line. 


PUTT TT TTT TT, > 


, 
9502N417 C-H “‘specific-tit” for 
Briggs 1937 models 


9521N95 C-H “specific-fit” 
for Copeland 1939 models 


9502N387 C-H “‘specific-fit” 
for Norge 1932-33 models 


9521N11 C-H “specific-fit” 
for Leonard 1937 models 


9521N156 C-H “‘specific-fit”’ 
for Crosiey 1946-1947 models 


ee 1000 Models 


No “modifying”, no fussing, no delays when 


you use Cutler-Hammer “specific-fit’ replace- 
ment control units which C-H not only catalogs 
but has in stock for more than 1,000 individual 
models of refrigerators built since 1925. 


Smart service men are standardizing on 
Cutler-Hammer replacement controls. No 
“modifying”, no fussing, no delays when 
you answer service calls with C-H “spe- 
cific-fit” replacement control units. You 
take out the old, put in the new.. 
you are through! Its the easy, sure way 
to do the job right because Cutler-Hammer 
has manufactured such “specific-fit” units 
for more than 1,000 models of refrigera- 
tors built since 1925. And you'll also 
quickly see how the widely-known 
Cutler-Hammer name (advertised in The 
Saturday Evening Post, Time, Newsweek, 
American Home, Better Homes & Gar 

dens, House & Garden, etc.) builds cus 

tomer confidence and good will. The C-F- 
refrigeration control catalog, as well a; 
the items you need, are available throug: 
your authorized C-H refrigeration whole- 
saler. Do not forget, this C-H refrigera- 
tion control line includes the popula- 
general purpose two-button replacement 
unit (Type 9502) which 
dependable motor overload protectior. 
CUTLER-HAMMER, Inc., 1362 St. Pav! 
Ave., Milwaukee 1, Wisconsin. 


. and 


incorporate; 


CUTLER-HAMMER 
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Field Tests Show Freezer-Rental Plans Can 
Help Locker Plant Operators Boost Income 


(Concluded from Page 1) 
do well to send out a salesman on 
commission to sell home freezers and 
the plant’s processing service, Elrod 
believes. 

“You have to get out and solicit 
for sales and business,” he stressed. 

Basically similar views were voiced 
py J. C. Cooper, home freezer sales 
manager with Philco Corp., who also 
appeared on the panel at the NFFLA 
clinic on home freezers. 

“Locker plants have a wonderful 
service to offer users of home freez- 
ers, but you must advertise your 
wares and merchandise’ them,’ 


Cooper said. 


Locker Plants Unknown 


“TI, myself, have moved into strange 
communities and been forced to 
spend a long time inquiring and 
searching before locating the nearest 
locker plant. Probably the best way 
to promote and advertise your plant 
is by direct mail.” 

Speaking as a manufacturer of 
home units, Cooper told the opera- 
tors that ‘you need us and we need 
you. Your industry is at the cross- 
roads because both freezer sales and 
sales of commercially frozen foods 
are growing,” he said, implying that 
the locker plants must be careful lest 
they find themselves left behind. 

“For example, there will be a ‘home 
freezer month’ in October during 
which frozen food packers will offer 
special discounts to owners of home 
freezers.” 

Cooper urged locker plant opera- 
tors to capitalize on this special pro- 
motion wherever possible. 

“But if you don’t feel you’re well 
financed enough to sell freezers 
yourself, you can work closely with 
your appliance dealer in arranging 
to supply frozen foods and furnish 
the services of your locker plant to 
home freezer purchasers.” 


Freezer Dealer, Plant 
Operator Stage ‘Fair’ 


One such example of cooperation 
between the locker plant and the ap- 
pliance dealer selling freezers at- 
tracted considerable interest when 
recounted by a locker operator from 
Sanford, N. C. 

“Last year we staged a Frozen 
Food Fair at our locker plant that 
attracted 400 people,’ Dan C. Law- 
rence reported at one clinic session. 
“Appliance dealers participated by 
supplying freezers to display on our 
floor, and I offered $200 in prizes 
to attract the public. 

“The ‘fair’ was so successful last 
year that 13 appliance dealers have 
signed up to participate in the fair 
this fall. And not only have the 
dealers said that they want to give 
the prizes, but they are also joining 
in cooperative advertising to pro- 
mote the event.’’ Lawrence declared. 
“We expect 1,000 to attend. 

“With this fair I’m trying to kill 
two birds with one stone. I want to 
interest home freezer dealers in co- 
operating with our locker plant and 
I want to interest the public in our 
plant. 

“People who have a home freezer 
use two to three times as much food 
as those who have only a locker,” 
commented another operator who 
said he had placed 200 3-cu. ft. 
freezers in the past 17 months. 

About 45% of these units went 
out on a rental plan and a similar 
amount were purchased. Only 10% 
came back, and these were for varied 
reasons, such as moving out of town, 
etc., he said. 

“We insist on $3 a month rental 
for the first six months, and after 
that the charge is $5 a month. About 
20% of the people who have obtained 
home units from us also rent a locker 
at our plant. 


DIFFUSING TYPE 
UNIT HEATERS 


ie LOW PRESSURE 
STEAM & HOT WATER 
60° Rounded front. 
Ecsy to install and 
Service. Hand- 
somely finished, 

Manufactured by Write For Catalog 


MERCHANT & EVANS CO. 
PHILADELPHIA 46, PA. 


Wall Model 6 WH 


Year’s Rental with Freezer 


“Now we are also planning to start 
a campaign in October offering a 
year’s free locker rental with the 
purchase of a home unit.” 

Some locker plants require that 
renters of home freezers also rent 4 
locker, it was indicated. 

Using this plan, another operator 
at the clinic said he had rented 56 
units, “but we haven’t worked it 
much yet.” 

“We lease these machines for $36 
a year, and allow $24 of that toward 
the purchase price of the unit. If 
the customer wants our frozen food 
delivery service, including home de- 
livery from the customer’s own 
locker, we allow him only $18 of 
the $36 annual rental toward the 
purchase price. 

“At the end of five or six years, 
if the customer has been allowed $24 
a year, he then owns the freezer out- 
right. It takes 10 years at the $18 
a year allowance for the customer to 
own the machine. 

“On this basis of rentals,” the op- 
erator pointed out, “we have the 
machine paid for in three years.” 

Use of an almost identical plan 
was reported by a third operator, 
who likewise reported some success 
with home delivery service. 

“We phone our frozen food pros- 
pects on Friday for delivery on 
Saturday, giving them 10% off on 
case lots.” 


Soundness of the rental plan was 
stressed by Norman Ralston, locker 
plant operator in Rockford, Ill., who 
served as chairman of the clinic on 
home units. 


“We have 200 home units out on 
rental and another 200 sold. And all 
these have been financed by a local 
bank. 


“I can’t understand why any locker 
operator shouldn’t kick 
business,” Ralston said, after com- 
menting that he had “been in this 
end of our business for three years 
and found it an uphill fight. 


“We weren’t intertested in selling 
units to our own locker plant cus- 
tomers,”’ he said, further explaining 
that his firm also wanted “to sell 
enough frozen food to freezer renters 
to meet our costs. 


“We set up a plan to phone our 
frozen food customers for orders. Out 
of 55 or 60 calls a day we’ll get 20 
sales, which will average about $5 
to $7 apiece. 

“Many people, we found, don’t 
know what they want in the way of 
frozen foods, especially if they’ve 
just acquired a home freezer. So we 
have worked out a plan whereby we 
fill their freezer with $30 worth of 
food, and then tell them: 

“*This should be enough to last 
you for 30 days, and then we’ll come 
back and give you credit for any- 
thing that you don’t want.’ 


“Thus the customer has a chance 


into this ~ 


to try a variety of items and discover 
her own likes and dislikes.” 

“How much of a markup do you 
put on your units?” Ralston was 
asked. 

“The same as appliance dealers,” 
he said, adding that their current 
rental charge is $31 a year for the 
3.2-cu. ft. freezer. 

“Flow can you rent a home unit 
for $36 or so and not be able to rent 
lockers for $17 a year?’’ queried one 
operator at the clinic. 


Lazy or Ill-Educated? 


“It’s a peculiarity of the American 
people. They’re lazy,’’ opined Chair- 
man Ralston. They’d rather pay that 
extra money for the convenience of 
having a unit right in their home.” 

Another answer to this, however, 
was suggested by Miss Nita Orr of 
North Carolina university. 

“It’s the result of education, or 
rather the lack of it,” she declared. 
“The freezer manufacturers have 
done a much better job of educating 
the public than have locker plant 
operators.” 

“But it all gets down to one thing,” 
emphasized Ralston. ‘“‘You’ve got to 
sell.” 

Elrod of Crosley also stressed the 
point that “the more home units that 
are out, the more processing there’s 
going to be for locker plants.” 

The same thought was echoed by 
S. T. Warrington, executive secre- 
tary of the locker operators associa- 
tion: 

“Our only chance to hold our 
patrons is to sell the small unit to 
our customers. We must convince 
them to ‘rent a locker and get a 
small home unit. Let us do the pro- 
cessing’.”’ 


Frozen Chicken Hits 
Market In New York 


NEW YORK CITY—Frozen barbe- 
cued chicken packed in pliofilm bags 
has been introduced on a limited 
scale here by Dorset Foods, Inc., 
cannery and frozen foods processing 
firm. 

The chickens are said to be bar- 
becued in a_ specially constructed 
mechanism that automatically bastes 
them with a spicy sauce. They are 
frozen as soon as they are cooked. 

The chickens weigh about 1% lbs. 
and are priced at about $2. One 
chicken is said to be enough for two 
persons. They can be served cold 
after about three or four hours de- 
frosting time at room temperature or 
served hot after heating in an oven. 


200 Women Attend 2-Day 
Freezer Show In Cheyenne 


CHEYENNE, Wyo. — Over 200 
housewives attended a two-day home 
freezer show staged here by the 
Cheyenne Electrical League, with 
Miss Mary Lou Pinger, assistant 
home service director of the Hospi- 
tality House in Denver, demonstrat- 
ing the latest methods of frozen 
foods preparation. 


3 Incorporate Buffalo Firm 


BUFFALO—Twin Village Electric 
& Furniture, Inc., appliance dealer, 


' has been incorporated here with capi- 


tal of 100 shares. Incorporators are 
Caroline Scia, Emil B. Cerullo, and 
Rose M. Cerullo. 


You can sell 7 


Now 


Now you have a new and exclusive advantage to help you sell Wilson Self- 
Contained Models with storage capacities from 280 lbs. to 875 lbs., and 
Wilson Sectional Models with storage capacities from 780 lbs. to 4,018 lbs. 


Ten models to choose from—in sizes from 8 cu. ft. to 120 cu. ft. 


Wilson Farm and 
Home Freezer 
Model FF-15, stores 


ALL WILSON FREEZERS ARE COVERED BY 
THE NEW 5-YEAR WARRANTY PLAN 


e It protects your customers against food loss, due to power shortage or unit 


breakdown. 


e It guarantees you replacement of any defective sealed unit. 


Some valuable franchises still available. 
Write or wire Dept. 9-AC today 


Wilson helps you make sales with a national merchandising 
and advertising program in the following publications: 


Country Gentleman e¢ Poultry Tribune e Hoard’s Dairyman 
Farm Quarterly e Ice Cream Review 


525 Ibs. of food. 


Freezer Chest Model F-12 
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Refreshments, Evening 
Hours Help Promote 
‘Family Selling’ 


KNOXVILLE, Tenn. — Offering 
“family night’’ hours and free tur- 
key sandwiches baked in the store 
windews has proven the source of 
much additional appliance volume for 
Manard Furniture Co. here. 

Under the plan, Tom Manard, head 
of the store, has staged a series of 
“family nights’ to bring in both 
husband and wife, when the store is 
kept open until nine, and homeowners 
invited to enjoy a free hot turkey 
sandwich as well as other refresh- 
ments. 

On the first evening, 300 pounds of 
turkey were roasted in a row of 
ranges in the store windows, by a 
white-coated home economics rep- 
resentative, and tables at the front 
of the store were loaded with potato 
chips, pickles, relish, soft drinks, 
and other items. 

Manard was pleasantly surprised 
when three times the number of peo- 
ple expected turned out at the store, 
taking advantage of its parking lot, 
which will accomodate 300 cars. The 
turkeys lasted only an hour or 
so, but the crowds continued to 
throng in even without refreshments, 
with the result that a dozen addi- 
tional appliance sales were made, 
hundreds of prospects were listed, 
and the store was made familiar to 
many people who never before had 
visited it. 

As a result, the store is staying 
open until nine on Tuesday and 
Thursday nights. 


6-0z. Can of Frozen 
Coffee Concentrate 


Said To Yield 30 Cups 


NEW YORK CITY—One 6-oz. can 
of the frozen coffee concentrate re- 
cently introduced in four test market 
areas by Snow Crop Marketers, Inc., 
will make about 30 cups of coffee and 
costs approximately 45 cents at re- 
tail, it was explained. 

According to the company, the 
concentrate is produced from high- 
grade Brazilian coffee beans, with 
nothing added and only the water re- 
moved. 

Coffee is made by adding a tea- 
spoon of concentrate to a cup of 
boiling water. It can reportedly be 
mixed with cold water in making 
iced coffee since no hot water is 
needed for brewing. 

If unopened and kept at 0° F., the 
product will retain its flavor indefi- 
nitely without going stale, the com- 
pany said. If opened, the concentrate 
will remain in good condition in the 
refrigerator for about the same 
period as opened containers of other 
instant coffee, it was claimed. 


When Smoked and Frozen 


Usually-Wasted Cuts of 
Beef Prove Delicacy 


PHILADELPHIA—The September 
issue of Country Gentleman, national 
farm magazine, introduces a new 
cold cut developed by Texas Exten- 
sion Service meats specialist, Roy W. 
Snyder, expressly for locker patrons 
and the owners’ of household 
freezers. 

According to the magazine, Snyder 
was concerned with the amount of 
waste encountered in the brisket and 
plate of a beef forequarter. He knew 
that some New England vegetable 
dinners utilized brisket as_ boiled 
meat, but mostly brisket and plate 
were either entirely wasted or ground 
for hamburger. 

Because most locker users buy or 
raise beef in wholesale quantities, 
Snyder knew they already had all the 
hamburger they wanted. In the hope 
of finding a new use for the waste 
brisket and plate, he smoked these 
cuts before freezing. 

To his surprise, says the article, 
the resulting product was exceed- 
ingly good. The smoked beef is ready 
to eat; no further cooking is neces- 
sary. When thawed, it can be served 
immediately as sliced cold meat. It 
can also be served hot with a barbe- 
cue sauce, heated with a little water 
for sliced-beef roast, or served as 
an open hot-beef sandwich with 
gravy. 

Snyder’s formula for smoking the 
beef before freezing is included in 
the article. 


Mobile Showroom: 


SCOTTSDALE, Ariz. — Converting 
a former school bus into a mobile 
showroom which “brings the store to 
the prospect,” is selling home freez- 
ers for Randall Bros., Crosley dealer. 

Selling a trading area of 20,000 
population, but with most prospects 
scattered over wide distances, broth- 
ers Melvin, Alfred, and Bud Randall, 
heads of the firm, term the rolling 
showroom one of the wisest invest- 
ments the firm has ever made. 

Prior to its construction by a 
Scottsdale auto body firm, the com- 
pany had difficulty in reaching 
rancher and farmer prospects, and 
found most potential customers too 
busy with their operations to come 
into Scottsdale for demonstrations of 
various appliances. 


DEMONSTRATING ON DOORSTEP 


With sales dropping off for many 
reasons, it was felt necessary to de- 
velop some method of actually 
demonstrating appliances “right on 
the customer’s doorstep.” 

Therefore, the old bus was pur- 
chased early this year, and taken to 
an auto-body builder, who completely 
rebuilt it, including a reinforced floor, 
addition of a series of electric plug- 
in outlets, 100-ft. of 220 and 110-volt 
electric cord, for plugging in to the 
prospect’s circuit, simulated all-white 
porcelain lining, and installation of a 
packaged air conditioning system, 
which keeps the interior at 78° F. 

Removal of all the interior equip- 
ment of the bus provided a 22 x 9-ft. 
showroom, in which Randall Bros. 
installed a 12-cu. ft. Pak-A-Way 
frozen foods cabinet, a T-cu. ft. 
Crosley refrigerator, a Crosley table- 
top frozen foods cabinet, electric 
range, double sink, automatic washer, 
roaster, small appliances, overhead 
cabinets, and a complete list of 
juicers, strainers, can-openers, and 
other housewares items. 

Any appliance in the bus can be 
operated, and the kitchen can be used 
to prepare foods “on the spot.” The 
model laundry can turn out a com- 
plete wash. 


ITINERARY SET UP EARLY 


Traveling many hundreds of miles 
per month, the bus is pre-scheduled, 
by direct-mail correspondence with 
churches, civic associations, welfare 
groups, housewives’ associations, etc. 

“We try to schedule at least three 
thorough demonstrations per week,” 
Melvin Randall pointed out. “We set 
up appointments with church groups 
agreeing to have the showroom park- 
ed at a particular point at a set time, 
in return for a full turnout of pros- 
pects. We average around 35 people 
at each such demonstration.” 

In between demonstrations, the bus 
calls on prospects along the back 
roads, including wealthy ranchers 
who have proven to be extremely 
valuable prospects, particularly for 
home freezers. 

News of the bus has circulated 
throughout the rural areas so that 
many rural residents now write in, 
asking that the mobile showroom 
stop by their homes. 

On the site, the Randall Brothers 
hook up the cord, and demonstrate 


Even Mfr. Goes Mobile 


Producer Takes Story to 
Dealers Via Truck Fleet 


LOS ANGELES—General Air Con- 
ditioning Corp. here, manufacturer 
of refrigerators and combination 
range-refrigerators, is putting its 
story to dealers ‘‘on wheels.” 

The company has put in operation 
the first two of a fleet of Chevrolet 
suburban “Carryall” trucks. Each 
carries the General Chef combination 
range-refrigerator and the 4%-cu. ft. 
upright refrigerator model, and in 
addition, each truck is stocked with 
a large supply of literature, advertis- 
ing mats, and other sales helps in- 
cluding a parts display board. 

W. H. Laband, president of the 
company, reports that ‘the experi- 
mental run of the first truck through 
the San Joaquin Valley in California 
was extremely successful. 


Store Has ‘Drive-In’ Angle 


CHEYENNE, Wyo.--A new appli- 
ance store has been opened here by 
Joseph Davis, head of Davis Texaco 
Service, which will incorporate com- 


»> 


the appliances. 

Only slightly secondary to home 
freezer sales is automatic laundry 
equipment, which has been sold in 
“huge amounts” as Melvin Randall 
put it. Surprisingly, another leading 
sales item is double sinks, which 
formerly had been carried only on an 
“accommodation basis’’ in the home 
appliance store. 

When these were demonstrated in 
the all-electric kitchen, aboard the 
bus, sales shot up over 1,000% in a 
matter of a few weeks, and remained 
consistently high ever since. 

Similarly, where the sale of five 
refrigerators a month was considered 
excellent before, the mobile kitchen 
is selling upwards of 15 units per 
month, many of them for cash to 
pleased prospects who, not infre- 
quently, want the demonstration box 
carried in right off the bus. 

Along with arranging demonstra- 
tions on its own hook, Randall Bros. 
has found it profitable to cooperate 
with Arizona electrical utilities, who 
invariably provide a woman home 
economist to demonstrate all-electric 
cookery, methods of handling frozen 
foods, wrapping food items for the 
family home freezer, etc. 

All utilities in the area have wel- 
comed the mobile showroom with 
open arms—and their invitations have 
considerably augmented the demon- 
strations which the company sets 
up in its own right. 

In addition to four men salesmen 
on the bus, a saleslady acts as a 
home economist when not out follow- 
ing up prospect leads originated by 
the bus. 

She makes many of the arrange- 


Arizona Dealer Employs Old School 
Bus To Reach Busy Farm Prospects 


ments with churches and social clubs, 
and acts as a hostless, serving re- 
freshments prepared in the rolling 
kitchen. 

By far one of the most ‘valuable 
assets of the converted bus, accord- 
ing to Melvin Randall, is the air 
conditioner. In Arizona’s torrid sum- 
mer weather, the cool interior atmos- 
phere of the bus is such that most 
prospects hate to leave it—and sales 
opportunities are thus doubled. 

“We are handling easily st least 
1,000% more store traffic than before 
the bus was built,” Melvin Randall 
smiled. 

“For every one person who walked 
into our headquarters store here, we 
now have at least 100 traveling 
through the bus. We feel that every 
housewife is actively interested in 
buying at least one or two major ap- 
pliances, and thus, the bus interior 
is as complete a duplicate of the 
actual store as we.can make it.” 

All arrangements for purchase and 
delivery of new appliances are made 
on the spot, with Randall Bros. in- 
sisting upon a 20% down payment, 
and arranging time payments to fit 
the seasonal incomes of ranchers, 
cattlemen, and produce growers in 
the area. 

Thoroughly familiar with the in- 
come peculiarities of the area, Ran- 
dall Bros. has been able to set up 
each time-payment schedule to alle- 
viate undue strain on the prospect, 
which has won much goodwill. 

While the bus has been indubitably 
expensive to operate, it has trans- 
formed the Scottsdale firm into 
one of Arizona’s top-selling Crosley 
dealerships. 


Dept. Store Sales Average 
7% Drop for Aug. 20 Week 


WASHINGTON, D. C.— Depart- 
ment store sales for the week endin; 
Aug. 20 were below the correspond- 
ing week in 1948 by from 8 to 14¢ 
in all Federal Reserve districts, th 
Federal Reserve Board reported re 
cently. The national average was 7° 
under last year. 

For the year to Aug. 20, sale 
were 5% under the correspondin; 
period last year. 

Percentage declines for the Aug. 2: 
week in the various districts were 
Boston 4, New York 10, Philadelphi: 
8, Cleveland 14, Richmond 3, Atlant: 
5, Chicago 7, St. Louis 7, Minnea 
polis 3, Kansas City 8, Dallas § 
San Francisco 3. 


Armstrong Heads Sales at 
Fly & Harwood, Distributor 


MEMPHIS, Tenn.—W. R. Arm- 
strong, formerly buyer and divisiona! 
manager of the major appliance anc 
radio departments of R. J. Goldsmith 
& Sons Co., here, has been named 
general sales manager of the appli- 
ance division of Fly & Harwood, 
local distributors of Presteline and 
Monitor appliances. 

Armstrong’s duties at Goldsmith’s 
have been taken over by Robert 
Christie, division merchandise man- 
ager for domestics, linens, and piece 
goods. 


Utility Pushes Freezer Sales 


DARDANELLE, Ark.—A_ farm 
home freezer program is being spon- 
sored by the Arkansas Power & Light 
Co. and Garrett Jones Implement Co. 


plete appliances and “drive-in” con- | 
venience, with a large service station | 


in combination. 
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New Changes Its Name 
fo National Association 
Of Electrical Distributors 


NEW YORK CITY — Effective 
Sept. 1, by action of the board of 
zovernors, the name of the National 
Flectrical Wholesalers Association is 
ypanged to National Association of 
Electrical Distributors, according to 
an announcement by President D. M. 
Salsbury and Managing Director 
Charles G. Pyle. 

The indispensable economic func- 
tions of the modern distributor of 
electrical apparatus, supplies, and ap- 
pliances in the opinion of the board 
are more appropriately reflected by 
the new association name, it has been 
decided, which will hereafter also be 
referred to as N.A.E.D. 

Pyle, in commenting on the his- 
torical background of the distributing 
branch of the electrical industry, pro- 
vided the following historical resume 
which is of interest in indicating de- 
velopments which eventually led to 
the new trade association name. 

“On June, 6, 1928,” states Pyle, 
“the Electrical Supply Jobbers Asso- 
ciation concluded that so many more 
new and more intricate electrical de- 
vices were then being manufactured 
and distributed throughout the mem- 
bership, that National Electrical 
Wholesalers Association should be 
its new name to denote the growth 
in stature from a strictly jobbing 
function to a more economically 
stable wholesaling service. 

“Similarly, at Cincinnati in May 
of this year, the question again arose 
as to the identification of the elec- 
trical wholesaler with regard to the 


distributive functions he performs. 
With the advent and rapid develop- 
ment of fluorescent lighting, indus- 
trial electronic devices, air condition- 
ing, food freezers, and television, to 
name only a few products, ‘wholsal- 
ing’ now has been superseded by 
‘distributing’ in terms of modern 
economic services necessarily re- 
quired by the manufacturer and con- 
tractor-dealer.” 

The headquarters offices of the Na- 
tional Association of Electrical Dis- 
tributors will remain at 500 Fifth 
Ave., New York. 


Missouri RSES Sponsors 
Refrigeration Convention 


In St. Joe Oct. 15-16 


ST. JOSEPH, Mo.—A “Refrigera- 
tion Convention” sponsored by the 
Missouri Association of the Refrig- 
eration Service Engineers Society 
will be staged at the Hotel Robidoux 
here on Saturday and Sunday, Oct. 
15 and 16, H. E. Young, convention 
chairman has announced. 

All refrigeration men, whether or 
not they belong to RSES are invited 
to attend, according to Young. 


Those who attend will have an 
opportunity to contact the represen- 
tatives of various manufacturers and 
obtain from them the answers to 
problems and information on new 
items, he declared. 


An open meeting has been planned 
for Saturday afternoon and a banquet 
and show for the evening. Registra- 
tion fees cover the banquet and show 
tickets and cost $7.50 for a man and 
$10 for man and wife. Registration 
starts Friday afternoon. 


Chilling Wax for Dutch Candles 
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In the Appollo candle factory in Gouda, Holland, liquid wax used in the 


manufacture of candles must be kept at the correct consistency during 


the filtration process. 


During summer months refrigeration is required 


to keep the temperature of the liquid at 53° F. This 15-hp. water-cooled 

Frigidaire compressor is used to keep a brine bath at about 32° F. 

Brine is pumped into the space between the inner and outer wall of 
horizontal turning drums over which the liquid wax flows. 


To Dedicate 3rd Warm Air 


Heat Research Residence 


CHAMPAIGN, Ill.—Formal dedica- 
tion of the third warm air heating 
research residence at the University 
of Illinois here will be staged on 
Sept. 26 by the National Warm Air 
Heating and Air Conditioning Assn. 

The new residense has been ‘“spe- 
cifically constructed for the purpose 
of studying efficient and economical 
methods of heating low-cost, base- 
mentless, concrete slab-floored houses 
with warm air systems.” 
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Cold Storage Man Tells 
How To ‘Pick Your Spot’ 


PITTSBURGH—“If you can get a 
site which trucks can reach easily 
five miles from a city, you'll find a 
one-story building 300 feet wide and 
500 feet long will be your best choice 
for a new, ideal cold storage and 
frozen food plant,” says C. L. Shaub, 
owner, Union Storage Co., Water St. 
and First Ave. 


After 48 years in the _ business, 
Schaub has been forced to sell Union 
Storage Co. to the state to make 
his land available for Pittsburgh’s 
great new Point Park. 


Schaub’s ideal one-story cold stor- 
age plant (1) would be serviced by 
conveyors cutting labor costs at least 
25%, (2) would handle teletype ship- 
ments and feature meat packing and 
creamery accounts. “It’s practical,” 
he says. 


Customers Without Money 
Have Fine Time at Auction 


LOUISVILLE, Ky.—A variety of 
home furnishings, including a refrig- 
erator, gas range, standard-size 
washer, portable washer, and radios, 
were auctioned off Aug. 31 by retail 
outlets here and in Richmond—with- 
out a cash bid being made. 

How so? Bids were made with auc- 
tion certificates. 

For certain periods, the stores— 
Bensinger Outfitting Co. (Louisville) 
and Bingham Furniture Co. (Rich- 
mond)—gave customers a certificate 
with a bidding value of $1 for each 
dollar spent in either cash or credit 
purchases. 


Dept. Store Cooling System 
Features Double Ducts for 
Warm, Cold Air Mixture 


SPRINGFIELD, Ill.—-An_indirect- 
type, 450-ton air conditioning system 
has been switched on to provide cool- 
ing for the 10-story department store 
and office building operated here by 
Myers Bros. 

Important feature of the system is 
the use of double ducts carrying both 
warm and cooled air, the desired tem- 
perature of air supplied to each sec- 
tion or suite of offices being achieved 
by controlling mixing of the cold and 
warm air. 

There are 87 tenants in the build- 
ing, which has more than 100,000 sq. 
ft. of floor space, according to Stan- 
ley Myers, general manager. 

“The system was installed for the 
comfort of customers, employes, and 
tenants,” he explained. ‘‘We investi- 
gated its advantages and decided it 
was a modern trend which would 
maintain the store’s leadership in the 
community.” 

The 450-ton centrifugal compressor 
which is the heart of the system is 
located in the basement of the build- 
ing. This machine cools water which 
is then pumped to 16 air-handling 
units located throughout the build- 
ing. 

There are four air conditioners on 
the first floor, two each on the sec- 
ond, third, and fourth floors, and 
one unit on each of the remaining 
six floors. 

The parallel ducts which run along 
the ceilings of the corridors to sup- 
ply cooled and heated air for mix- 
ing measure 1 ft. deep by 5 ft. wide. 
The cooled air, of course, comes from 
the 16 air-handling units, Thermo- 
stats in each suite of offices control 
the mixing of the warm and cold air 
for delivery to that zone. 

On top of the 10-story building is 
a three-story cooling tower con- 
structed of red cedar. This measures 
20 by 30 ft. at its base. 

It is intended to operate the sys- 
tem continuously from 8 a.m. to 
6 p.m., store officials stated. 


Eye on Pennant 


But Musial’s Money Is on Bar 


ST. LOUIS —Stan Musial, star 
fielder and heavy-power hitter of 
the St. Louis Cardinals, was a cus- 
tomer of the refrigeration division 
of St. Louis Butcher Supply Co. here 
recently, when he ordered flake ice 
machines and other equipment for 
Biggies’ restaurant and tavern in 
South St. Louis, which the ball player 
recently purchased. 

Re-titled “Stan Musial’s” the bar- 
restaurant will have a baseball motif, 
with baseball bats, gloves, balls, and 
other diamond paraphernalia used 
throughout as decoration. 


Another business producer from the 
Cunningham Line 


cream, butter, ete. 


CUNNINGHAM PRODUCTS COMPANY 
8790 GRINNELL 
DETROIT 13, MICHIGAN | 


CUNNINGHAM CABINETS 


will get you business every day. 


This wide open dairy products display cabinet maintains a 
perfect temperature. Has a capacity of 6 cases of milk on the 
lower shelf. Middle shelf is also refrigerated. Can be used for 
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Milk Cooler Boosts 


Income for Farmer 


LINCOLN, Neb.—A milk check 
averaging $400 per month has been 
received by Ed C. Backemeyer, 
farmer 22 miles east of here, since 
he installed a mechanically refriger- 
ated milk cooler, electric hot water 
heater, utensil rack, milking machine, 
and otherwise qualified to produce 
grade A milk. He recently remodeled 
an old horse barn into a convenient 
dairy unit with a four-stanchion milk- 
ing parlor. 

Backemeyer said that his $400 
monthly income is being obtained 
from a 10-cow herd. In addition he 
has three heifers coming fresh this 
fall and six yearling heifers, so that 
income is expected to be nearly 
doubled in 1950. He went on grade A 
Jan. 1, 1949, and has found that 
modern equipment cuts milking work 
in half. 

Cost of milk cooler and other 
equipment was only $700, he said, 
while remodeling the old horse barn 
into a dairy barn with milking parlor 
and large milk room cost only $178 
for materials. 


Market Displays Frozen Fish 


NIAGARA FALLS, N. Y.— The 
completely remodeled supermarket of 
Loblaw Groceterias at 2701 Pine Ave. 
here features addition of extensive re- 
frigeration facilities and new depart- 
ments for refrigerated foods. 

A new cabinet has been installed 
for the display of frozen fish. Two 
new low-temperature cases have been 
added for frozen foods. New ice 
cream display cases also have been 
installed. 


20 Bohacek Stores Get Installations 


Cost-Savings of Air Conditioning Convince Eastern Supermarkets 


Good for summer trade, 


sdasdazeetsstasicets xsees 2 


the packaged units are also tied in with 


gas-fired burners for year-round use. 


* 


BROOKLYN — Twenty supermar- 
kets of the H. C. Bohack Co., Inc. in 
the New York metropolitan area 
that includes the counties of Kings, 
Queens, Nassau, and Suffolk have 
been completely air conditioned. 

Air conditioning is a new depar- 
ture in eastern supermarket con- 
struction but its benefits have al- 
ready been realized by management, 
personnel, and customers, the Bo- 
hack management declares. 

York Distributors, Inc. F. G. 
Manning, national sales representa- 
tive, supplied the equipment for all 
the Bohack Supermarkets. In the 
latest Bohack superstore opened in 
Brooklyn, Kings county, two York- 
aire models 1001 conditioners have 
been installed. 


* 


Each unit is a 10-hp. model and 
is constructed in two sections. The 
upper or fan and coil section includes 
the fans, fan motor, cooling coils, 
air inlet and air outlet connections, 
and filters. The lower or condensing 
unit section includes the multiple 
condensing unit assembly, electrical 
control panel, and condenser assem- 
bly. 

“Step-matic” operation is an im- 
portant feature, automatically using 
one or both condensing units accord- 
ing to the amount of cooling required, 
bringing the advantages of savings 
in operating expense. 

The conditioner, which comes com- 
pletely “packaged” with internal 
piping and wiring makes it possible 
to be installed in the markets with 
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Capacities 


Beautifully finished units like this—3 and 5 ton. 
Central or remote type—7 2, 10 and 15 tons. 


Dealers Appreciate 
the Extra Profits in the CURTIS Line 


l, 
Heres Why - 
Curtis slow-speed compressor equipment 
with TIMKEN roller bearings and the 
famous Curtis designed ‘'Centro-Ring”’ pres- 
sure oiling system reduces friction and 


wear, providing low water and electricity 
consumption and assuring longer life. 


The interior of Curtis air conditioner cabi- 
nets are insulated with an approved type 
of heavy insulating and sound-absorbing 
material, thus exterior sweating is pre- 
vented — quietness is assured 


Al Adds 
Profits Because of — 


Long Life, Slow Speed 

Negligible Maintenance Expense 
Quiet, Dependable Operation 
One-Day Installation 


Smart, Modern Exterior 
Appearance , 


© Completely Assembled at 
the Factory 


@ Full Range of Sizes and 


Up te More 


Before You Sign, Check the Advantages 


of the Curtis Line 


REFRIGERATING DIVISION 


R 49-13 


ar 


1912 Kienlen Avenue « 


95 Years of Precision M 


of Curtis Manufacturing Company 


Saint Louis 20, Missouri 
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The management of the Bohack Co. claims supermarket customers 
stay in air conditioned stores longer, and buy more. 


ao 


a minimum of disruption, with only 
water, drain, and electrical connec- 
tions necessary. 

The packaged air conditioner is 
tied in with winter heating from 
gas-fired burners. It incorporates 
humidity control for winter heating, 
resulting in a large saving of fuel 
consumption. 

An adjustable fan motor pulley 
permits air volume adjustment to 
fit the application. The fresh air 
ducts are sized so that the unit can 
use 100% fresh air in mild weather. 
This results in a saving of operat- 
ing costs. 

Two supply ducts run from the 
rear to the front of the store and 
attached to these distributing ducts 
are Anemostats to distribute the air 
volume delivered by the air ducts. 
Besides distributing the air volume 
delivered by the air duct, it draws 
about 35% of the air in the store 
into its hollow members, where this 
air from the store mixes with the 
cooled or heated air before being dis- 
charged. 

The return air ducts are quite ex- 
tensive in that a typical installation 
in a Bohack super-store has 10 air 
grilles. One return air grille is lo- 
cated on each side of the entrance 
doors and the others are arranged 
through the store to give perfect 
air distribution. This is necessary to 


insure proper heating distribution i: 
the store. 

After a couple of air condition- 
ing installations had been made in 
the Bohack Supermarkets, a formu- 
la was worked out whereby the 
future tonnage required could be ob- 
tained by multiplying the floor area 
by a tons per square foot factor. 

The installation of air condition- 
ing in the Bohack Super-stores has 
benefitted management, customers, 
and personnel in numerous ways. 
Sales have increased, for customers 
have demonstrated a preference for 
shopping in an air conditioned store 
and often buy more for the privilege 
of staying in a cool place. 

When a store is not air condi- 
tioned, warm humid days place a 
burden on refrigeration equipment 
that may lead up to a breakdown 
and spoilage of perishable foods, the 
Bohack management found. With air 
conditioning, the refrigerated equip- 
ment operates under favorable con- 
ditions. 

Hot, humid weather tends to have 
a deteriorating effect on baked goods 
but these, too, stay normally fresh 
on the hottest: day in an air con- 
ditioned Super-store. 

As for personnel, management has 
found that work tempo and morale 
remain high under the favorable 
climate of air conditioning. 


NEW YORK CITY—Nearly every 
worker in the new United Nations 
Secretariat building, to be completed 
here next year, will be able to select 
his own weather conditions, Johnson 
Service Co., Milwaukee, manufac- 
turer and contractor of control sys- 
tems for automatic temperature and 
air conditioning installations, has re- 
vealed. 

In what is believed will be the 
largest job of individual room tem- 
perature control ever installed in 
an Office structure, 4,000 high velocity 
unit air conditioners in the peripheral 
area will be used in combination with 
conventional central conditioning sys- 
tems for the center areas of the rec- 
tangular shaped, 39-story Secretariat. 

Johnson president J. <A. Cutler 
pointed out that the prospect of 
people from 58 nations, representing 
every known climate extreme and all 
those in between, working together 
in one building multiplies many 
times the familiar problem of main- 
taining office conditions to every- 
one’s thermal satisfaction. 

Each office in the architecturally 
unique Secretariat will have its own 
individual room temperature control. 
An Icelander, a Saudi Arabian, and 
an Argentinian will be able to work 
in adjoining offices the year-round, 
while each enjoys the temperature 
conditions to which he is accustomed 
at home, Cutler said. 

According to Cutler, primary air 
is supplied by a high pressure con- 
duit system and is introduced into 
the unit, where it mixes with re- 
circulated air which is drawn from 
the room and through the unit’s coil. 

A Johnson heating-cooling thermo- 
stat, mounted in the unit, will con- 
trol a valve on the water supply to 
the coil in the unit. The operation of 
the valve determines the amount of 
heat added or extracted from the re- 
circulated air, cold water being sup- 
plied to the unit in warm weather 
and hot water in cold weather. 

The heating-cooling thermostat can 
be adjusted easily to the desired 
temperature through a small door in 


Whether from Iceland or Arabia, UN 
Members May Enjoy Air Cooling 


the top of the unit. The bulb of the 
thermostat will be behind the return 
air grille, where it can accurately 
sample room air. 

The areas in the center of the 
building will be conditioned by con- 
ventional, low velocity central sys- 
tems with a separate duct to each 
area. Individual room control will 
also be provided in these areas. 

The narrow end areas of the Secre- 
tariat will, in general, be heated by 
radiant panels, with Johnson weather- 
compensated controls used to prevent 
thermal lag in the panels when the 
weather changes. 

It is expected that some 4,000 peo- 
ple eventually will occupy the Secre- 
tariat building. The Secretariat is 
the administrative agency of the 
United Nations and is responsible for 
carrying out the programs and poli- 
cies of the other United Nation 
branches. 


Bunell Catalog Covers 
Special Tooling Dies 


CLEVELAND—A _ new  36-pag: 
catalog has recently been issued b’ 
The Bunell Machine & Tool Co., 160 
East 23rd St., Cleveland 14, Ohio. 

This company builds special mé - 
chines, special tooling, dies, jigs, an 
fixtures designed to increase produ: - 
tion and reduce costs. 

The new catalog includes man’ 
action photographs showing the proc 
ucts the firm builds, as well as tl 
various departments, machines, an ! 
extensive facilities available in it 
modern plant. A complete listing « 
various machine equipment in th 
plant is given. 

Other pages outline the desig) 
engineering, and _ testing service: 
available to help manufacturers i} 
various industries where _ special] ’ 
built machines are required. 

Executives desiring a free copy ©° 
the catalog are invited to write o 
their company letterhead. 


a 


sf f ‘ ; ; ; ’ + = = - s a % : ~ : - 
Ess) = 
ee a ee ee seas LS a a, ee 
uh iy " a ee erp: Me 
- = Een ees ee / Lae eee md * Ries ga. TS eG eg 8 = et VEGETa Ee ae e eh ie he Di in Se : >. : poe . ae . 3 y 
ee. Bes san Ahaha, #8 boca Y Le ayes’ Nee ¥te ¥ eos : Pe E ey 4 BiEs ee eg be ae : 4 Pee eR oes ; ‘in 
ee — nce os : a ee en ess oe 8 he 
aka ‘ _ A cane eras > ae é ; oe ee 2 Ra a we ee 
; fe a $i, Ps os a ye . i ‘ - ith eile a 2 stg, Mle : eS wee e be ee ' ‘C 
3 JAz¥ : ~~, a he har 8 Se errs -s. bie eo ie, Fags oe Se 
i. ‘ f —- le ee ea ae lk! eg tre Er 
tt ae cr a rt rn es, 9) weer ; ge yy Py €., Pye 7 aS share ae a i ‘ se 
paseme” < Re ea eh Fa ,! EAS i ie —— ae “ : ia eee ee re 
ea : a \ ae biegl tae Oe ee ae . " ae ~“ 2 * — ili) i oS: / 
Ss / pai | oa aoe oe ; “ ta ~ UE ee Se sot 
_ >: oP i I a : CY PR wy 4 , ee | cal wa 
au a is : ; * ” sy ee fs be oe fee be cs . : tee . e as oo Pee 2 we it” ai } ih 
Cae coat a h6UltC«S - . = oe " - ae ae paca poy! 
he vai i ae 4 me, . toe ; el Riieembmainr ioe, aaa T g . 3 & wd * ! ; ‘ = Vet Se EON ” . a oagll 4 fre 
we Scent wt Aga omnnell-n nas Se RES ne — BERR) Beeesce i ~ cd wee 4 § a 7 3 Fae TG lees re so 
eae: Ri ian. cece ae * ge» % . te MEP Pt SO <a k See I sc 
Oe * + saa » acta: Kigics sean Z . ° Sil cette * we: _ f : 7 gh eT ieee Eye ve ’ ® it 
_ — gg {a Sigal. § z ‘i. i een SR ire “*e ay, sad | 
a Maga asetecssansy sere esse. 5 med ee Py 
” 2” - ae Pee Ue yt SRS peau , — os Ex, eX 
> ge! nee AT  » eae ae ‘a =: ‘ su 
ue I dikea © BEE sve ty» a RK nh a om 7% ' ha . 
ys gee poh td kp ge ekg eerie. & gaat a ele ae es S¥ Siva "ieee ee: a =e: gc 
2 = one" 4 i ea - seis ur I Ae moe e behig Hel | oP se Pay ye we 3 . te. Rey Ne sci = mec ie Pie de! 
2 aa J oe PS Fa a ee ns niente ar ene thi 
ar” a 
re. SS §— 
a eC col 
eo: = * & pe 
4 A 7. 
ee Ur 
le no 
ae all 
the 
int 
a cia 
- sys 
‘ 
wt 
< inf 
é inc 
7 vel 
me 
at 
mi 
‘ 
An 
ize 
co" 
tin 
the 
ou. 
an 
sul 
oul 
‘ 
’ us 
in 
col 
Sear otis : ' . 
mt ee a | col 
Vass - ee eee 
mee ca ie _- nied : ——e——— ws 
a enereneneoenennnnnenens —| 
oa ee . 2 oe Ee =n — — - tat 
4  Bbtsenuscammmcniceiseos ares ree tis F an 
trad a - Sa eaeh eeoamemenen reg creececercin SR Si in SR ' 
a : ae Kai * ereceentergeeeseetnte ational : Sane Serr SEs ee : 
| iis 77 i i oa 
Bes 6”, Ay sy By : : ee ene 
Be Cue‘ So | 
: > ty Meee ML, : ees : : ta 
«we ee me 
. net yes 2 ee tu 
2 8 ou. 
. ce nnn peer enengee mn Se diinasccli ne Sa - fo. 
x See Rt SRR a een 3 Sk ea : 
* . i in 
o % a of 
4 3 . groin es * : 
% la an ca SANE Re te ae ees Beek XE 
eh 7 Tee : lx a Be Sco re 
Ati ; ' . edi 
ae ae t aM 
a & : oe ae Jo 
3 a so ! of 
ae ‘ . ee i cu 
Ths Peg = ¢ é wie és a ‘ 
: pe : © 4 e in 
Gh n oe : ; — . ba 
Migs ‘ ' : : Pes — & an 
. | ~ - 4 wa 
J &€§ a as “« | 
F . : { me 
ed + ' 
A &§ ] 7 
2 4 be: 
= it: et ee hes 
. ; eat ae 
Se th 
ne 
fast tel 
- be 
cil 
| Se ~ 
| “fh 
ee = 
hes aw 
{ ! —_—_—--_-- eee.) nkn—_ —_ ee een eee 
ye . ra, 
7 PO =O 
P Pe P| 
pa n= 7s ei 5 ng C i ie t _— y cae 2 y ee f 5 [ ; " * * : 2 = . - : ‘ = y a , : é eae ade 
i = D ‘ 3 <2 i - a" }. i rs Z , Ps : % s 2 ew -_ a : ie a bs 
% : iS S 7 ‘ SJ = ae ahs atl Sg ’ nce . .* bs | Y Mie = i a 4 : % 12g 7 £ 
sas , 2. » ia ~_. at ‘ee - ¥ aa Dae ri A , : = ra a ee r a & ~ = s oi ‘ : 


nL 


ee, 


he 


AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 12, 1949 


13 


li 


Sie 
| INSIDE DOP 


F. TAUBENECK 
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iby GEORGE 


(Concluded from Page 1, Column 1) 


England is now doing. Every day we 
vead in the newspapers that she is 
socializing a new industry. The only 
way to preserve our free-enterprise 
svstem in this country is to keep it 
free from the contamination of state 
socialism. 

“There is a world full of examples 
to prove that neither Socialist or 
Communist countries could meet 
such obligations as our government 
had assumed even before the Presi- 
dent’s new proposals were submitted 
this year. 

“Without American solvency our 
constitutional freedoms would disap- 
pear at home and there would be no 
deterrent to communism abroad. 
Under existing circumstances, it is 
no exaggeration to say there is liter- 
ally nothing on earth more important 
than the preservation of the fiscal 
integrity of the Federal Government 
of the United States and the finan- 
cial stability of our free enterprise 
system. 

“It is a dangerous situation indeed 
when we can count only on sustained 
inflation and higher taxes on inflated 
income and business to produce re- 
venue of the magnitude required to 
meet vast new social expenditures 
at home and economic, social, and 
military programs abroad. 

“Our friends overseas who seek 
American aid and comfort must real- 
ize that the only hope for their re- 
covery and security lies in our con- 
tinued solvency and therefore, for 
the security of all, the stability of 
our system takes priority over any 
and all programs of international 
subsidies which would severely strain 
our economy. 

“By the same token, those among 
us at home who, through membership 
in pressure groups and otherwise, 
continue to wring more and more 
political pap from the Federal trea- 
sury should make a place in their 
conscience for the fact that impair- 
ment of our financial soundness 
would serve the enemies of represen- 
tative government far more than 
any lethal weapon they could devise. 


“Under current conditions the se- 
curity of what we have is the first 
security requirement. 

“It would appear this best could 
be achieved by reducing expendi- 
tures to meet revenue; not by in- 
creasing revenue to meet additional 
expenditures. 

“If increasing taxes or deficits to 
meet continuously higher expendi- 
tures is to be our course, it is obvi- 
ous that neither our system nor our 
form of government can endure. With 
them will go our freedom and the 
hopes of all freedom loving people 
in the world.”—SENATOR HARRY BYRD 
of Virginia. 


‘Wake Up Mad’ 


Calling for “angry” editors who are 

unafraid to attack mental germs be- 
fore political and economic infection 
takes root, James S. Pope, managing 
editor of the Louisville Courier- 
Journal, has challenged every editor 
of a self-respecting, honest, paid-cir- 
culation publication. 
_ “Iam convinced,” Pope declared 
in his Don Mellett Memorial Lecture, 
“that the good editor—and perhaps 
any good and useful leader—has to 
wake up angry every morning. 

“He does not wait for a favorable 
moment to crusade on a spectacular 
scale. He does not await an epidemic. 
He spots and cauterizes civic germs, 
regardless of the enemies it gets him, 
before an infection takes root.” 


Editor Pope’s dictum leads di- 


rectly into the following correspond- 
ence: 


San Diego, Calif. 
Editor: - 


Your newspaper is well written, 
the articles well chosen, and industry 
news presented in a concise and in- 
teresting manner. However, Mr. Tau- 
beneck’s galloping attacks against 
Civil-service workers, pastors, Com- 
mies, lazy workmen, et al, even while 
4 might agree with him part of the 
ume, Play hell with my ulcers. I 
tried just reading the news staying 
away from his columns, but the sly 
rascal lures you into it with a joke 
_ two you can use, and there you 
5° again. 


Then, too, Taubeneck, I believe, is 


off on the wrong foot about the men 
who use hand tools in this business. 
One gets the impression, from his 
writing, that they are all a lot of 
lazy louts who, whenever they think 
at all, think of ways to get more 
money from the boss for less work. 

True, there’re lots of fellows not 
worth the powder to blow them to 
hell, but screaming at them like a 
fishwife does nothing but annoy the 
neighbors, so to speak. I am a work- 
man who often gets calloused hands, 
but never a calloused fanny. 


HOWARD L. MYERS 


Answer: 


About 10 or 12 times a year we 
receive a letter from a disgruntled 
subscriber who hates my guts. Some 
of these letters are undecipherable, 
and many are unprintable. You, good 
sir, have written the first articulate 
condemnation of my stuff we’ve seen 
in a long, long time. We like you, 
fella, and wish you’d stick around 
for awhile. Maybe you’d be good for 
us, and vice versa. 


Hundreds of our subscribers write 
applauding fan-mail letters every 
time the Inside Dope column “strikes 
a blow for freedom.” It’s rare that 
a subscriber disagrees with our poli- 
tical and economic opinions. Possibly 
that isn’t good for our soul—or liver. 
Lulled by this absence of criticism, 
“Dope” tends to forget that a ma- 
jority of American voters continue 
to go along with politicians who pro- 
mise them “something for nothing.” 


By the law of averages, you’d think 
that more than half of our sub- 
scribers would cancel their subscrip- 
tions annually because ‘Inside Dope” 
occasionally criticizes the New Deal 
socialistic philosophy. They don’t 
though. They cheer us on. “Hit ’em 
again, George,” they write. Possibly 
this is the reason: 


Most subscribers to AIR CONDITION- 
ING & REFRIGERATION NEWS are 


‘little’ businessmen—dealers,_ dis- 
tributors, contractors, repair-shop 
proprietors, and_ relatively small 


manufacturers. They all hate and fear 
domination by Big Government, Big 
Unions, and monopolies of any sort. 
We’re akin to these subscribers, be- 
cause we're “little’’ businessmen our- 
selves. We’re on their side, and we 
believe in their ideals. 


You admit that “lots of fellows 
aren’t worth the powder to blow them 


to hell.” They’re the fellows whom | § 


we’re trying to rouse from lethargy 
and selfishness and foolish prejudices. 
They’re the fellows whose tails need 
burring. They’re the well-meaning 
Joes who vote for “pie in the sky,” 
Chicken Every Sunday, temporarily 
easy solutions to long-term problems 
—and national bankruptcy. 


Is it possible that you are one of 
those unreasoning Joes? Last time 
you voted did you think about the 
lasting Principles involved? Or did 
you go for the guy who promised two 
cars in every garage, and that any- 
one who had three cars would go to 
jail? 


Part-Time Politics 


Insidious propaganda put out by 
Socialists and Communists has _ be- 
fuddled the entire world. Even rea- 
sonable, ought-to-know-better citizens 
of the United States of America 
haven’t been immune to it. And that 
worries us. So... every four or five 
weeks “Inside Dope” devotes its 
column to common-sense economics 
and politics. Rest of the time we 
write about the air conditioning and 
refrigeration business, home appli- 
ance merchandising, sports, interest- 
ing oddities, long-range business fore- 
casts, and people who make news 
in our country. Intermingled with the 
occasional preachments, gossip, and 
crystal-ball-gazing, you'll find quite 
a few laughs. (We don‘t take our- 
selves seriously, and we’d rather 
laugh than anything.) 


It’s a source of continual surprise 
to the editors of AIR CONDITIONING & 
REFRIGERATION NEWS that those oc- 
casional “Inside Dope” columns 
which lambaste bureaucrats and po- 
liticians, or talk sensibly about eco- 
nomics, draw the biggest volume of 
fan mail. Fact, though. 


Most of the time “Dope” merely 
tries to be entertaining. The NEWS 
serves so many diverse types of 
readers that we try, in this column, 
to weld them all together by talking 
about things which ought to interest 
everyone. 


You made a biting remark to the 
effect that I think men who use hand 
tools “are all a lot of lazy louts who, 
whenever they think at all, think of 
ways to get more money from the 
boss for less work.” 


The shoe fits. I do think a great 
many of them are. Two recent illus- 
trations: 


(1) Recently A. F. of L. painters 
were called in to “touch up” the 
staircase from the first floor of our 
office to the second. That was a job 
which you (“who often gets calloused 
hands but never a calloused fanny’’) 
could have done in an hour all by 
yourself. These two A. F. of L. 
painters checked in at 5:45 p.m. and 
were still loafing at midnight—at 
which moment I lost my temper and 
told them to get the hell off the pre- 
mises. You’d have thought they were 
painting the Mona Lisa. One or two 
strokes with a tiny paint brush 
seemed to exhaust them. They’d lie 
flat on their backs, paint a few 
inches, and then survey the results 
of their handiwork admiringly for 
awhile. Twenty minutes later they’d 
paint another three inches of the 
staircase. . . 


(2) Al Russell, a valuable recruit 
to our organization, recently married 
a southern girl. This was her intro- 
duction to Detroit Union Labor: Al 
ordered carpets for their apartment, 
and the carpet-layers arrived. They 
looked around and saw several large 
pieces of furniture on the bare floors. 
“Lady,” they said, “you’ll have to 
move those tables and chairs out. We 
ain’t supposed to move no furniture.” 


The carpet-layers were hulking, 
muscular men. Caroline Russell is a 
lass from The South—accustomed to 
chivalry. But those louts waited with 
folded arms while she strained and 
lugged every piece of furniture out 
of their way. Then they conde- 
scended to lay the carpet. 


Texas Men wouldn’t be like that, 
I trust. 


Fable for Today 


C. Dale Mericle, our peripatectic 
reporter, cameraman, and associate 
editor sends “Dope” (via inter-office 
mail) this interesting memo: 

“The attached contribution came 
from Frederick R. Bolton, executive 
secretary of the Refrigeration Con- 
tractors Association of Detroit, Inc. 
I think it’s old, but good, and Bolton 
believes it fits right in with your 
general policy. Quote:” 

“Once upon a time a great Prophet 
addressed a herd of donkeys: ‘What 
would a donkey require for a 3-days’ 
journey ?’ 

“‘Six bundles of Hay and three 
bags of dates,’ they reported. 

“*That soundeth like a fair price, 
but I have for only one of you a 
3-days’ journey and I cannot give 
six bundles of hay and three bags of 
dates. Who will go for less?’ 


“Behold, all stood forth. One would 
go for six bundles of hay and two 
bags of dates, another for three 
bundles and one bag. One especially 
long-eared donkey agreed to go for 
one bundle of hay. 

“Spake the Prophet: “Thou art a 
disgrace to thy herd, and an ass. 
Thou canst not live for three days 
on one bundle of hay, much less 
undertake the journey and profit 
thereby.’ 

“*True,’ replied the ass, hanging 
his long ears in shame, ‘but I want 
to get the business.’ 


“And from that day to this, price 


cutters have been known as ‘asses’. 


Hot Hens 


The principal difficulty with hens 
is languor during hot weather—when 


even eating is too much effort—not 
to mention egg-laying, reports L. T. 
Oedling, president of Gulf Coast 
Equipment Co., Corpus Christi, Tex. 

Oedling reports that chicken and 
turkey farm owners are discovering 
that air conditioning (he’s a Chrysler 
Airtemp dealer) not only overcomes 
this lassitude, but reduces mortality, 
stimulates the appetite and provokes 
more egg production. 


There’s another market for you.... 


More Encouragement 


A recent study of labor grievances 
which lead to work _ stoppages 
(strikes) places comfortable air at 
the top of the list things most wanted 
by workmen. 

The Chicago Real Estate Board’s 
study of post-war industrial build- 
ing discloses that most factories now 
on architects’ boards provide for ai 
conditioning, radiant heating, showers 
for employes and other conveniences 
seldom specified before the war. 

It looks as though any employer 
who hopes to compete for the best 
labor, and keep his employes happy, 
must give more thought to working 
conditions, and especially to comfort- 
able air. 

Workers who have held jobs in air 
conditioned plants have formed new 
standards of acceptance for working 
conditions, and will not be satisfied 
to sweat out the day in hot and 
humid hellholes. 

If they can get a job in a modern, 
air conditioned factory or office, we 
may be sure they will. So would you. 
So would I. 

Profits plowed back into air con- 
ditioning may prove to be one of the 
wisest investments an employer can 
make. 
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Dairy Terms 


They’re Defined In Spanish. 
English with New Book 


WASHINGTON, D. C.—-A glossary 
of Spanish and English terms com- 
monly used in dairy operations has 
been published by Dairy Industries 
Society, International (DISI), here. 


Prepared by DISI’s Committee on 
Standard Terminology, the pocket- 
sized volume reportedly contains 
many terms not found in other dic- 
tionaries. It was compiled over an 
extensive period by the gathering of 
word equivalents by committee mem- 
bers and DISI friends in various 
areas. 

Vernacular and regional Spanish 
as well as standard Spanish terms 
are included. Also included is a table 
of metric system equivalents of par- 
ticular value in the preparation of 
commercial as well as consular in- 
voices. 

Copies may be obtained for a small 
fee at the Society’s headquarters, 
1426 G Street, N. W., Washington, 
Dp. C. 


Brooks & Sons Gets Air Cooling 
Contract for Chattanooga Bldg. 


CHATTANOOGA, Tenn.—On a low 
bid of $283,786, J. W. Brooks & Sons 
has been awarded the air condition- 
ing and heating contract in connec- 
tion with the construction of the new 
Interstate Life & Accident Insurance 
Co.’s building here. The latter will 
represent an investment of approxi- 
mately $1,750,000, it was stated. 


Plant Rebuilds Following Fite Ineragse In Processing Services Can Help Locker Plants To 
Meet Rising Costs of Operation, NrFriA Speaker Declares 


ALLEN, Neb.—A business build- 
ing with 100-ft. frontage on Main St. 
has just been completed here to 
house the Hutchings Frozen- Food 
Lockers and the Allen Cash store. 
It replaces buildings destroyed by 
fire last January. 


Frozen Turkey Steak 
Market Termed Good 


SAN FRANCISCO—Turkey steaks 
are the latest delicacy to be offered 
in frozen food form and, according 
to laboratory technicians at the De- 
partment of Agriculture western re- 
gional laboratory, they offer excellent 
commercial possibilities. 

The technicians, A. A. Klose and 
H. L. Hanson, told the Institute of 
Food Technologists here that turkey 
steaks had been frozen successfully 
and stored for up to six months. 

In selling frozen turkey steaks, 
the pair declared, “it should be pointed 
out to the prospective consumer that 
he shouldn’t expect a turkey steak to 
taste exactly like roast turkey any 
more than he would expect a beef 
steak or a lamb chop to taste exactly 
like roast beef or roast lamb.” 

They noted that persons tasting 
turkey steak for the first time usu- 
ally ‘object strenuously to the fact 
that the steaks do not taste like 
roast turkey.” 

They declared that a 22-lb. turkey 
would yield about 20 crosscut steaks 
measuring about %%-in. thick. They 
added that a steak machine could be 
used to form boneless white meat 
steaks of about 4 oz. weight 


Harold Woodruff, locker operator 


Philco Corp.'s 8-cu. ft. 


James A. Doughty, of Philco’s 


CHICAGO—“Locker plants are a 
natural for fabricating and wrapping 
pre-packaged meats, especially for 
the smaller stores who can’t afford 
to do this, and you must realize that 
pre-packaging is the coming thing,” 
locker operators attending the tenth 
annual convention of the National 
Frozen Food Locker Association at 
the Stevens hotel here were told by 
L. B. Mann of the U. S. Department 
of Agriculture. 

“There are also possibilities for 


attending the 
annual NFFLA convention in Chicago, shows interest in 
chest-type freezer, 
questions of Miss Mary Carmody, home economist, and 
Chicago branch. 
shown was the Philco 71-ft. 


DOME COOLER—The ideal air 
unit for cooling in reach-in 


and walk-in coolers, A space- 


saver! 


Unit 


UNIT COOLER—The 
Cooler with the famous “pie 
plate” coil. All the surface in 
the air stream. 


FLASH COOLER — /nstalled 
overhead, out of the way. Un- 
rivaled for efficiency in high 
humidity refrigeration. 


2901 LAWRENCE AVE. 


tion and increased sales. 


quality materials. 


performance. 


FLASH PLATE— Non-ferrous 
construction gives high heat 
transfer rate. 
sizes, 


Use PEERLESS 


Products. . it pays in the long run! 


@ The dependability of PEERLESS refrig- 
eration equipment gives long life to your 


installations—pays off in customer satisfac- 


PEERLESS Line, from expansion Valves to 


Flash Coolers, is expertly engineered from 


have the benefit of the latest tried and tested 
improvements; for PEERLESS always leads 
the field in new developments which improve 
Specify PEERLESS for the 


best in refrigeration equipment. 


Wide range of 


single or double face. 


FIN COIL 


ings. 


Write for 


Every item in the 


You know too that you 


~A coil for every 
application and space require- 
ment with many dollar sev- 


catalogs 
prices and specifications 


PEERLESS of AMERICA, Inc. 


CHICAGO 25, ILLINOIS 


tenth 
and asks 


Also 
upright. neering Co.), and 


* * * 


locker plants to offer high tempera- 
ture storage facilities for fruits and 
eggs in some localities, while the 
poultry business offers real possibili- 
ties, not to mention such specialties 
as ice cream and baked goods in 
certain areas,” Mann said, speaking 
in a session on advertising and public 
relations. 

Growth in number of locker plants 
from 1,269 in 1938 to an estimated 
11,000 as of July 1 this year (there 
were 10,617 operating in 1948) was 


—® cited by Mann, who also emphasized 


EXPANSION VALVES — 
Precision - made, semi- 
pressure limiting valves 
for any temperature ap- 
plication. Use AXV, 


automatic, for small, 


single evaporators. 


FINNED FASTERFREEZE CUBE 
MAKER — Combines fin coil 
surface and cube freezing in 
a single balanced unit. Many 
sizes and capacities. 


ICE CUBE MAKERS—Snapout— 
normal — heavy duty models. 
Top quality, all heavy alumi- 
num, continuous copper tube. 


CAPACITY BOOSTER—Another 
product of superior engineer- 
ing design. For the correctly 
designed installation. 


giving 


that “the Department of Agriculture 
is showing increasing interest in 
locker plants and frozen foods.” 

And although processing has in- 
creased, and locker rentals have 
jumped from an average of $9 a year 
in 1940 to nearly $15 today, ‘net 
income of plants has dropped some 
30% in the past five years,” he said. 
“The gross income is up, but costs 
have gone up even more. 

“Increased consumption of frozen 
foods should benefit the locker in- 
dustry, however,” he predicted. 

“You’re also going to see a lot 
more home units sold in the future, 
which should offer a tremendous op- 
portunity for locker plants in pro- 
cessing. 

“Locker plants are likewise a 
natural for cutting the price spread 


Improved design of the Kold-Cell warm room locker system 
provides new talking points for Baker Representatives W. 
B. Kruse (Burge Ice Machine), Harry D. Betz (Betz Engi- 


Lorimer Dunlevy (Baker's Omaha factory). 


between the food producers and con- 
sumers. I know of some _ locker 
plants that have gone to town on 
the commercial sale of poultry and 
meats. 

“Instead of being just a locker 
plant, these firms are becoming food 
processing plants. Where in 1940 
they did little or no slaughtering and 
little curing, a much greater per- 
centage are handling these now, and 
probably 1% billion pounds of foods 
will be processed this year in locker 
plants.” 


SLIGHT DROP IN RENTALS 


Locker rentals have fallen off from 
the peaks reached in wartime, Mann 
reported. In 1940, 64% of the lockers 
were rented; in 1946, 96%; in 1948, 
85% to 88% 


Number of lockers per plant has 
grown through the years, he _ indi- 
cated. The average number of lock- 
ers per plant in 1940 was 330. In 
1946 this was up to 500 per plant, 
and in 1948 had gained slightly to 
507 per plant. 

It is important for the locker plant 
operator today, asserted Mann, ‘“‘to 
make more efficient use of your 
labor; be careful not to price yourself 
out of business, and most of all, do 
a real advertising and merchandising 
job.” 


Jim Laundergan, national 
freezer specialist with Cooler- 
ator, explains features of his 
company's line of home units 
to Mr. and Mrs. D. A. Alberti, 
locker plant operators from 
Jonesboro, La., during the re- 
cent tenth annual convention of 
Food 


Locker Association in Chicago. 


the National Frozen 


FARM AND 
HOME FREEZERS 
WITH 

“BEN-HUR BLUE” 
COLOR TRIM 


New COLOR BEAUTY 
gives Ben-Hur Freezer 
Dealers a big competi- 
tive lead in today’s fast- 
moving market. Yet the G 

“BEN-HUR BLUE” is ood Housekeepin, 
only one of many PLUS 5°45 aoveaty iso Wa 
features that help short 
cut your freezer selling. 

<eep dealer inventories 
down to consistently profitable levels. It’s the 
““spark"’ that starts and clinches many an ex- 
tra sale for you. 


But it’s what the BEN-HUR Freezer does, 
that will keep the sales coming in years from 
now. For every BEN-HUR is built for the 
year-after-year economical performance in food 
saving that makes the owner a more enthusi- 
astic booster every day he uses it. Its packed 
with features that assure complete catiefaction 


BEN-HUR MFG. COMPANY, Dept. AC « 


<a on , HFUND op x 


Si “Guaranteed by ay 


BEN-HUR 12.5 Cubic Foot Model 2129. 
Others — 9.2, and 18.45 Cubic Foot Sizes. 


long after the FIVE YEAR Guarantee on the 
refrigerating unit is forgotten. 


Check the Color-Trimmed Beauty and ail 
the famous Ben-Hur features before you make 
your choice of a new line. It’s sales-and- 
profit wisdom right now. 


Write for your BEN-HUR Dealership story now. 


634 East Keefe Avenue, Milwaukee 12, Wis. 


HEALTHFUL LIVING THROUGH FROZEN FOODS 
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-antastic the Word for It? 


vozen Foods Really Rolling, Says Packer 
‘ho Advises Lockermen How To Cash In 


“HICAGO — “Frozen foods have 
rived. In fact, the frozen food 
justry today is fantastic. 

‘We overboomed in ‘°46, which 
rought on our frozen foods depres- 
‘on in 1947. Many packers and dis- 

ributors went under in this hysteria, 
+ when the bankers took over and 
iquidated stocks at 25 cents on the 

ollar, the resulting prices attracted 
-he average man to the frozen food 
-abinet in the market. This made the 
frozen food industry.” 

So emphasized Warren J. Dills, 
general sales manager of Honor 
Brand frosted foods in a talk before 
the National Frozen Food Locker 
Association during its tenth annual 
convention at the Stevens hotel here. 

“In Washington, D. C., one grocery 
store moved 1,400 6-oz. cans of frozen 
orange juice concentrate in one day,” 
said Dills, citing examples of the 
“fantastic” frozen food industry. 

“In Hardin, Ky., one grocery is 
selling $1,500 worth of frozen foods 
a month. 

“More frozen peas are being sold 
today in Los Angeles under one brand 
than any one brand of canned peas, 
though we’ll have to admit that there 
are considerably fewer brands of 
frozen peas than canned.” 

In urging locker operators to cash 
in on commercially packed frozen 
foods, Dills reminded them that “you 
fellows really started this frozen food 
business. 

“But if you’re thinking of setting 
up a distributorship you must figure 
on having $15,000 to $20,000 to serve 
a 100-mile radius. So the smart thing 
for the locker operator to do is to 
buy frozen foods in 50 to 100-case 
lots from the nearest distributor. 
You can get a good price without 
investing too much money. 

“Maybe you operators can’t set up 
a big-time distributorship, but you 
can certainly retail. Clean your place 
up, however. Give it a new name to 
get people talking about it. Make 
a showroom of your locker plant 
somehow. 

“And don't fight home cabinets,” 
Dills urged. “They won’t hurt your 


business. Your big opportunity is to 
merchandise and process and offer 
home delivery service. And remem- 
ber that you will probably be the 
only source of supply for institutional 
size packages of frozen foods. 

“Selling of foods, whether frozen 
or not, depends on three basic fac- 
tors,” he explained to the locker 
operators. “These are quality, adver- 
tising, and price. 

“In food we all want high quality 
first. But even if you have the finest 
quality you must tell people about it. 
In other words, you must advertise. 
Price is the least factor of all if 
you have quality and advertising.” 

One of the best ways for a locker 
plant to advertise itself and frozen 
foods, according to Dills, is the stag- 
ing of a Frozen Food Fair. 

“Frozen foods and locker plants 
are nothing new to you people in 
the locker business, but you must 
remember that 20 million people in 
America have never seen an elephant. 
That’s why the circus is so popular. 
There are two million babies born 
every year, and this all adds up to 
the fact that there are a lot of 
people in your own home town that 
don’t know about frozen foods and 
locker plants. 

“So stage a Frozen Food Fair. 
Get cooperative displays from the 
retailers of home freezers. One thing 
you can do at such a fair to promote 
frozen foods is to set up a display 
of a dozen oranges with a placard 
showing their price and beside it a 
can of frozen orange juice concen- 
trate and its price. This always gets 
them. 

“You should be able to stage a 
Frozen Food Fair for no more than 
$25 or $50. Do the little, expensive 
things first in advertising and pro- 
motion so you won’t go into the red,” 
he suggested. “You can send out 
inexpensively a mailing list to cus- 
tomers and prospects of your bulk 
prices on frozen foods. 

“And be sure to work: with the 
local retailers of freezers. You can 
supply them and their customers 
with frozen foods.” 


Hinckley Heads Sales 
Of John Lees Division 


MUNCIE, Ind.—George T. Hinck- 
ley, Jr., associated with John Lees 
Div. since 1939, has been appointed 
sales manager of 
the John Lees and 
Acme Machine 
Products Divisions 
of The _ Serrick 
Corp. in Muncie. 

He is well known 
to the _ industry, 
having served as 
assistant sales 
manager for the 
metal moulding 
manufacturing 

. concern since 1941. 
G. T. Hinckley, Jr. In his new position 
he will supervise and coordinate field 
operations and will be responsible 
for over-all sales policy of the two 
divisions. 

Hinckley will succeed N. W. “Ed” 
Yeager, who has resigned to become 
vice president of General Manage- 
ment Corp. in Chicago. Yeager, sales 
manager for the Muncie firm since 
1945, will leave Oct. 1. 


Arcand Store Now In 
-arger Hartford Quarters 


HARTFORD, Conn. — The Arcand 
ppliance Store here, operated by 
vorge E. Arcand, has completed 
“modeling its enlarged quarters at 
'T Windsor St. 


Westinghouse Making 
Some Films Available 


PITTSBURGH — Westinghouse 
sound motion pictures and slide films 
for education and entertainment pro- 
grams are described in a new 46- 
page booklet announced by the West- 
inghouse Electric Corp. 

The booklet discusses the no- 
charge basis on which the films can 
be borrowed, and information on the 
available size, projection time, type of 
film, and shipping weight is given 
for each film listed. Complete in- 
structions for ordering the films are 
included as well as information. 

The available films are listed under 
three headings—(1) motion pictures 
of general interest, (2) motion pic- 
tures that promote Westinghouse 
products but of general interest, and 
(3) slide films and _ instruction 
courses. 

For a copy of the booklet (B-4273), 
write Westinghouse Electric Corp., 
Box 868, Pittsburgh 30, Pa. 


ASRE Group To Tour 
Frick Co. Plant 


BALTIMORE — The __ Baltimore- 
Washington section of the American 
Society of Refrigerating Engineers 
will combine its regular monthly 
meeting with a trip through the 
Frick Co. plant at Waynesboro, Pa. 
on Sept. 14. 

The trip through the plant will 
start at 2:15 p.m. and will be fol- 


lowed by cocktails, and dinner at the | 


Waynesboro Coumry Cou. 


REFRIGERATION | 


_ HEATING PARTS — 
and SUPPLIES _ 


from the 


SUPPLY HOUSE THAT SERVICE BUILT 


_ Dependable efficient same-day filling of orders has built our business 
- Our reputation. Keep your stocks complete this easy, speedy way... 


just order from our FREE catalog. Saves you time. 


. energy... money. 


Prices right. Wholesale only. 


2511 LAKE STREET 


if GZ 


MELROSE PARK, ILL. 


Bruce Dickinson Heads 
Sales for C.B. Strain Co., 
Commercial Distributor 


POUGHKEEPSIE, N. Y.— Ap- 
pointment of Bruce C. Dickinson as 
sales manager of C. B. Strain & 
Son, Inc., Hudson 
Valley air condi- 
tioning and com- 
mercial refrigera- 
tion distributor, 
has been an- 
nounced by Chal- 


mer L._ Strain, 
president. 
Dickinson has 


been with the firm 
since 1931, except 
for a five-year pe- 
riod he spent with 
General Electric 
Co. at Schenec- 
tady in a supervisory capacity. He 
returned to Strain in 1947 as- whole- 
sale manager. 

Strain is a distributor for General 
Electric automatic heating, air con- 
ditioning, and commercial refrigera- 
tion products, Hussmann refrigera- 
tion equipment, Victor Products and 
Taylor freezers, among others. 


B. C. Dickinson 


Cochrane Names Applebaum 


PHILADELPHIA—Cochrane Corp., 
here has named Samuel B. Apple- 
baum as manager of its Cold Pro- 
cess Water Treating Division. He is 
also vice president of the Liquid Con- 
ditioning Corp., an operating subsi- 
diary of Cochrane, whose capital 
stock they purchased in February, 
1949. 


Save Yourself Trouble 


It’s So Easy To Eliminate Public Health and 
Sanitary Problems--Use Good Refrigeration 


Equipment, Mallman 


CHICAGO — The importance of 
good refrigeration to the restaurant 
trade and the simplicity of having it 
were underscored recently by Dr. W. 
L. Mallman, professor of bacteriology 
and public health, Michigan State col- 
lege, at a short course conducted here 
by the National Restaurant Associa- 
tion. 

“If you have good refrigeration, 
proper cooking, cleanliness of the 
equipment coming in contact with 
food supply, good personal hygiene, 
and good housekeeping,” Dr. Mall- 
man told the restaurateurs, “you 
won't have any sanitary problem or 
public health problem because you 
have eliminated all sources of con- 
tamination. 

“Running an operation under these 
conditions is an economy because it 
is cheaper to operate in a clean man- 
ner than in a dirty haphazard way.” 

Deploring the habit of allowing the 
boning of chicken to become an odd 
job that any kitchen employe might 
do whenever he gets the time, Dr. 
Mallman warned against leaving the 
chicken out in the warm kitchen for 
lengthy periods of time and then 
heaping it in a large bowl and plac- 
ing it in the refrigerator. 

He pointed out that when placed 
in a large bowl the chicken will not 
cool properly and added, “if staphy- 
lococcus are present you are in for 


Tells Restaurateurs 


trouble. 

“It is so simple to refrigerate food. 
It is a marked economy from the 
standpoint of protection against 
health hazards and food spoilage.”’ 

Dr. Mallman also stated: “The old 
myth that you cannot put any warm 
foods in the icebox or refrigerator is 
a lot of nonsense. I have heard a 
lot of old chefs, and home economists, 
too, say that if you put custard or 
other food in the icebox when it is 
warm, it will be poisonous. 

“That idea belongs in the same 
category with the tin can you worry 
about. . Putting warm foods in the 
icebox will cost you a little bit more 
refrigeration but in the long run you 
are going to have better foods. ... 

“The only danger in covering warm 
foods that you put in the refrigerator 
is the fact that they take longer 
to cool.” 


Mowry To Head Sales 
For G-E In Capital 


WASHINGTON, D. C.—Ralph J. 
Mowry has been appointed manager 
of appliance sales for the General 
Electric Co. in Washington, it has 
been announced by Harold T. Hulett, 
Atlantic district manager of appli- 
ance sales. 


SELF SERVICE 


_ 


SELF SERVICE 


More. end reasons why Koch is 


THE LINE OF 'omeT RESISTANCE” 


be OA 


Write Today for Details on the Complete Koch Line 
Some Attractive Territories Are Still Available 


lo, , 
E 


OF KOCH QUALITY 
AND LEADERSHIP! 


MODEL 306 
Three-Shelf Display Case 


Yes —three sales-making shelves — each 
with its own refrigeration system (natural 
convection type) — each with its own in- 
dividual full-length fluorescent lighting. 
Ends removable for endless display. Full- 
length plate glass mirror mounted at rear 
of upper shelf. Exterior front and ends 
porcelain. Display compartment high- 
baked white Dulux on coated steel. Steel 
in and out. Display shelves of steel, fin- 
ished in high-baked white Dulux. Three- 
inch thick fibre glass used throughout. 


MODEL 3508 
All-Purpose Wall Case 


This 8-ft. long wall-type case, finished in 
spotless white porcelain on the front, has 
huge capacity in proportion to the floor 
space. It is easy to work through the wide 
doors, and easy for customers to help 
themselves. Shelves are arranged invit- 
ingly, with price card molding along the 
front. K-Beam fluorescent lighting calls 
customers’ attention to the appetizing and 
tempting dairy products, packaged meats 
or bottled beverages on display. Sliding 
doors also open to lower compartment. 


KOCH Refrigerators RN 
North Kansas City 16, Mo. 

Gentlemen: Please send full information on the 
KOCH line of commercial refrigerators. 
Name 
Firm Name 
Address 
City 


..._Zone..... State 
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They'll Do It Every Time . . . . By Jimmy Hatlo 


MILLY-“WILL YOU FIX aT FOR }” Hl JERKLEY! THE 
ME TO SEE BIGDOME ? JUST ‘) GUY WHO TOLD THE - 


FOR A MINUTE“I NEED A BOSS OFF! THEY 

LETTER OF RECOMMENDATION ALL COME BACK 

FORA JOBIGOTLINED / WHEN THEY HE DIDN'T LIKE 
UP.» IF IZ COULD <=. COOL OFF. }) ITHERE,BUT HE 


DOESN'T LIKE 


all EITHER» 


ae 


i 
i 


ll 


4 


~ Y TEN TO ONE HE WANTS TO 
SING "TAKE ME BACK TO 

PAY-ROLL DAYS” FOR | 

BIGDOME ase 


BOSS-O |S- 
IN NO MOOD TO 
KISS THE PRODIGAL 
CHILD™ HIS WIFE 
JUST TOLD HIM 
OFF, TOO: 


HMM 10 
it 


$31 Cc 


COPR. 1949, KING FEATURES SYNDICATE. In. WORLD RIGHT: RESERVED 


GREETING THE GUY 
WHO QUIT FOR GOOD- 
THANX TO 
SHELDON LEFERMAN, 
66 LAFAYETTE ST,, 
STAMFORD, CONN. 


Do You Hawe ‘One Foot In the Door’? 


— 


FOOD 
LOCKERS 


Y - 


} PRODUCE * 


) 
TATU 


———— PAKAGE UNIT ———— 


builds better plates 


ner every application 


———— HANGER BANK -—— 


There are two big. reasons why you can 
count on the performance of Kold- Hold 
Hold-Over and evaporator plates ms 
every refrigerating installation. — 
é FIRST: They are designed and — 
ay _ eered primarily to refrigerate effi- 
a ciently and economically. 
SECOND: They are built with care and 


. 
ae 


to quality standards which assures _ 
that each and every Kold-Hold 
plate does its designed job to the _ 
_ fullest degree of satisfaction. Be. 
_ fore any plate leaves the factory 
it is pressure tested under 
and completely dehydrated. a4 
- This combination of engineered design — 
and controlled construction is your best 
_ guarantee of peak performance. _ 


Would you like to know more about h¢ 
Kold-Hold plates can be used for quick © 

_ freezing, chilling and holding, short — 
- period cooling, or for “Hold-Over” truck ws 
_ refrigeration? Complete descriptive = . 


zh 


esi eS 3 


KOLD-HOLD ovshedia every step of the way 


Jobbers in Principal Cities 


KOLD-HOLD MANUFACTURING COMPANY - 500 E. HAZEL ST., LANSING 4; MICHIGAN 


| AN INTERNATIONAL INSTITUTION ¢ SUBSCRIBERS ALL OVER THE WORLD 
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It Couldn't Happen Here 
—Or Could It? 


(Concluded from page 1) 


repainting shall be done in the customer’s kitchen. Heavy fines should 
be imposed for non-compliance. 

2. Stiff taxes should be imposed on the gas range industry to curb 
the growth of this public menace. Since the government is looking for 
additional sources of revenue, such a proposal would likely meet with 
great favor. Moreover, the tax structure can be devised cleverly, with 
a low rate on gas ranges in black, and a high rate on gas ranges 
which may employ, in defiance, our natural white finish. Therefore, if 
proposal No. 1 is considered discriminatory or impractical, we can 
accomplish our purpose with equal effectiveness by the tax route. First, 
slap on a Federal processing tax. This should be about 30% of the 
retail price for white gas ranges. Second, soak the manufacturer an 
additional $600.00 per year for a special license to engage in such an 
unlovely business. Third, State taxes should be imposed, and although 
these will vary tremendously in different parts of the country, the 
variation in itself adds to the nuisance value. Fourth, let us arrange a 
wholesaler’s tax of $200.00 per year for handling black gas ranges and 
$480.00 per year for white gas ranges. Fifth, stick the retailer $6.00 for 
handling the black stuff, and $48.00 for white. 


It should be obvious to any sensible person that these special taxes 
are reasonable and fair. They act as a deterrent to the manufacture 
and sale of spurious goods. 

3. For the purpose of discouraging gas range sales still further, we 
should require each dealer to placard his establishment with warnings, 
in letters not less than 3 inches high, stating that the proprietor is 
trafficking in gas ranges. The phrase “caveat emptor” need not be added, 
the implication being sufficient. Likewise, each restaurant where a gas 
range is used must have the dining room well posted in a similar 
manner, for the guidance of patrons who may wish to be forewarned. 


4. Compel the manufacturer to identify each gas range with 
“caution” labels on all exposed surfaces, ostensibly as a protective 
measure, but also to transmit to the buyer a distinct impression that 
the product is a substitute for something better. 


5. None of the foregoing restrictions or special taxes should apply 
to our electric range industry. Furthermore, we require and are entitled 
to the following privileges: 

(a) The right to finish our product in black, or any other color, a’ 
the factory, should we find that our natural white color is losing ground 
in consumer preference. 

(b) A subsidy from the public, paid through the Federal Govern- 
ment, so that we cannot lose money in producing our merchandise. 
This financial support is not to be repaid during periods of prosperit 
or scarcity when profits may be excessive. The gas range manufacturer 
shall not qualify for such benefits. 

The advantages of my proposal should instantly be apparent to al 
persons skilled in modern political science. The economy of this countr: 
has become so complex that our industry should no longer be expecte: 
to struggle along, virtually alone, on the basis of free enterprise. B: 
applying a special kind of analysis, not out of accord with the philosoph: 
of our present administration, one may easily be persuaded to believ: 
that our purposes are completely unselfish. 

Combinations, it seems, refer to a sinister plot between two or mor: 
individuals or groups to restrict or injure the trade of others. But i 
has been demonstrated that when one of the conspirators happens to b 
a branch of the government, nothing in the Constitution can stop ther 
for each discriminating action is taken through the creation of new law 
and regulations. With reference to our margarine problem, Jefferson, © 
any of our early American patriots, would have stormed these barricade 
with flags waving, for they were sworn to defend our democracy wit 
their “lives, fortunes, and sacred honor.” 


Ah—but I shrug—Thomas Jefferson is dead! 
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Decreasing Temperature Shrinks Wood 


% : 
'} J 
4 ae 


ABOVE LEFT: Propeller blades jut out of special 


Specially-Built Low-Te 


low-temperature 

cabinet in Air Screw Co.’s Weybridge, England plant. A 1-hp. air-cooled 

Frigidaire unit supplies refrigeration sufficient to shrink propeller wood 

so that it can be removed from steel ferrule. ABOVE RIGHT: A close-up 

of the cabinet with the slotted lid removed. Cold plates complete job on 
propellers in six to eight hours. 


* 


mp Cabinet Helps 


English Plant Process Wooden Propellers 


DAYTON-—Although scientific od- 
dities are rarely at a premium in 
this era of advanced technology, there 
is a bizarre flavor about the use of 
low temperature refrigeration for 
the processing of airplane propellers 
initiated by an English manufactur- 
ing plant. 

The Air Screw Co. of Weybridge 
had occasion to remove laminated 
wood propeller blades from the steel 
ferrule by which they are fastened 
to the propeller boss in the engine 
shaft. 

The blade is screwed into the 
ferrule and a special cement is used 
to insure that no movement takes 
place. Because it required great force 
to break away the cement when un- 


screwing the blades, ordinary meth- 


+ orn 


ene rE oe en 


Ww 


for draft and bottle 
everage coolers... 


ee ro 


tye 


IDEAL coo er corporation 
2953 EASTON AVE., ST. LOUIS 6, MO. 


ods of removal could not be em- 
ployed. 

Frigidaire engineers in Portsmouth 
were consulted and came up with a 
comparatively simple solution to the 
problem. At first glance, the prob- 
lem posed might not appear to be one 
of refrigeration. However, when the 
physical properties of materials in- 
volved were considered, low tempera- 
ture was made to serve with a 
catylistic effect. Refrigeration engi- 
neers remembered a basic fact—that 
wood contracts about three times as 
much as steel when temperatures are 
reduced. ‘ 

A special cabinet was built con- 


sisting of an inner lining of sheet | 
insulated with ex- | 
panded vulcanized rubber, and fin- | 


metal, heavily 
ished in timber. The cooling unit 
consists of two _ refrigerated cold 
plates, each 6 ft. long and 22 in. 
wide, fitted along the front and back 
of the inner lining of the cabinet. 
They are arranged so that there is 
ample room between the side of the 
cabinet and the face of the plate for 
the operator to clear the accumula- 
tion of frost. 

This low temperature’ cabinet, 
which is refrigerated by a 1-hp. air- 
cooled Frigidaire compressor, will ac- 
comodate eight propellers at a time. 
The top section of the propellers 
protrude from the cabinet through a 
two-section lid, slotted to conform 
with the shape of the blades, forming 
an effective barrier against heat 
leaks. Two batches of eight blades 
are handled every 24 hours in this 
manner. 

Between six and eight hours are 
required for the majority of blades 


to shrink sufficiently to allow them | 


to be removed from the hub. 


MINERALLAC 
Perforated 


STRAP 


Versatile Hanger Iron 


10-ft. 


Safely supports hanging pipes, conduits 
and cables up to 500 Ibs. Made of %-in. 
18 gauge electro-galvanized steel (also 
available in Everdur, copper, brass or 
aluminum). 
tions do not vary. %4-in. holes on \4-in. 
centers. Comes in 10-ft. coils and 5 and 
straight 
other lengths also. 


Precision made—perfora- 


lengths. Available in 


Send for literature and prices 


Specify MINERALLAC 


Drugstore Chain’s Charge 
Against Union Dismissed 
By Nirs as ‘Too Local’ 


WASHINGTON, D. C.—A trial ex- 
aminer for the National Labor Rela- 
tions Board has dismissed a case in- 
volving charges of unfair labor prac- 
tice, basing his action upon an earlier 
decision in which the Board itself 
declined to take jurisdiction in a rep- 
resentation case over the company 
concerned. 

It was the first such action taken 
by a trial examiner since enactment 
of the Taft-Hartley Law. 

The trial examiner’s ruling was 
made in a case involving Haleston 
Drug Stores, Inc., Portland, Ore. The 
drug company had charged the 
A.F.L. Hotel and Restaurant Em- 
ployes Union and four of its Port- 
land locals with violating the Taft- 
Hartley Act by picketing Haleston’s 
stores in an effort to compel the 
company to sign a closed shop con- 
tract. 

On April 15, 1949, the board re- 
fused to hold the representation elec- 
tion requested by the drug company 
on the ground that the latter’s busi- 
ness was “essentially local in char- 
acter.’”’ Data submitted to show the 
company’s alleged interstate com- 
merce activities was identical in both 
the unfair-practice case and the rep- 
resentation case. 

In the latter case, it was testified 
that the company made purchases of 
merchandise for resale totaling ap- 
proximately $190,000 during 1948. Of 
this, approximately 30% was shipped 
to the company directly from points 


The company operates four retail 
drugstores in Portland. The stores 
have soda fountains and _ lunch 
counters. Ail sales are made within 
the State of Oregon. 

In refusing to order an election, 
the board said in April: 

“Without deciding whether or not 
the employer’s operations affect com- 
merce within the meaning of the Act, 
we do not believe that it did affect 
the policies of the Act to assert juris- 
diction as the employer’s business is 
essentially local in character. Ac- 
cordingly we dismiss the petition.” 

The whions, in their motion for 
summary dismissal of the unfair- 
practice complaint, contended that 
the company is not engaged in an 
operation affecting interstate com- 
merce and that, even if the opera- 
tion does affect commerce, it would 
not effectuate the policies of the Act 
for the board to exercise its juris- 
diction. 


Howe Co. Booklet Pictures 
World-Wide Installations 


CHICAGO—Emphasizing the many 
and diversified applications of Howe 
refrigeration equipment, a new two- 
color folder recently issued by the 
Howe Ice Machine Co. of Chicago 
pictures current compressor models 
of 1 to 150 tons capacity in installa- 
tions all over the world. 

Installations are pictured in ice- 
making plants, dairies and ice cream 
plants, meat packing plants, fisher- 
ies, cold storage freezer and locker 
plants, food processing and bottling 
plants. The folder also highlights con- 
struction features which have been 
developed through Howe’s 37 years 
of specialization. 


Classes In Chiropractic 
College Kept Cool by 
Using Package Units 


NORMANDY, Mo.—Hundreds of 
student chiropractors, who are stu- 
dents under the G. I. Bill of Rights 
at the Logan Chiropractic College 
here, are studying and practicing 
difficult ‘adjustments” in perfect 
comfort, as the result of one of the 
largest package air conditioner in- 
stallations in the St. Louis area. 

Inasmuch as most chiropractic ad- 
justments require a great deal of 
muscle effort, and confinement in 
small spaces, it has been difficult to 
give students proper instruction dur- 
ing the summer months, according to 
the college management—chiefly be- 
cause the wood-siding college build- 
ing, located on top of a rolling hill, 
was subject to high summer tempera- 
tures. 

To offset the problem, ‘the chiro- 
practic college heads went to the air 
conditioning department of St. Louis 
Butcher Supply Co., who studied the 
heat-load problem carefully, and sug- 
gested the use of package units, in 
a central large classroom instead of 
a central system, inasmuch as the 
heat problem was not serious in other 
rooms. 

The result was the installation of 
nine %-hp. York package units, lo- 
cated in nine windows, surrounding 
the central classroom, which is 
equipped with pads, tables, and clini- 
cal equipment for bone adjustments, 
messages, and other training. 

The nine units are so arranged that 
they may be operated in any combi- 
nation to maintain an over-all tem- 
perature of 80° F. 


outside of Oregon. 
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REFRIGERATION VALVES 


D 


MODEL 235-S 


SUCTION PRESSURE 


5 
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BETTER PERFORMANCE. 


, 


A) DEPENDABILITY 


is a good component 


HANGERS, CLIPS, 
STRAPS, BUSHINGS 


REGULATING VALVE 


Indispensable on multiple-temperature systems, 
A-P Model 235-S Valve provides closer, more 
accurate control of evaporator pressures, especially 


MINERALLAC ELECTRIC 


where two or more evaporators must be operated => 
COMPANY at different temperatures. Easily and quickly ad- for YOUR ? 
23 North Peoria Street justed to system (without waiting) by means of product. 


handy adjusting knob and visible scale on collar. 
Capacity, up to % ton Freon, % ton Methyl or 
Sulphur. Adjustable from 0” vacuum to 40 Ibs. 
Write for bulletin M-111. 
STOCKED AND SOLD BY GOOD REFRIGERATION WHOLESALERS 
EVERYWHERE . . . RECOMMENDED AND INSTALLED BY LEADING 
REFRIGERATION SERVICE ENGINEERS. 


Chicago 7, Illinois 


MINERALLAC 
(RH NN SRE RR NETS ARNE ROR PAB ERA 


AUTOMATIC PRODUCTS COMPANY 


2450 North Thirty-Second Street, Milwavkee 10, Wisconsin 
Export Department, 13 Eost 40th Street, New York 16, N. Y. 
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Application Data for 
Unit Heater Diffusers 
Prepared by Anemostat 


NEW YORK CITY—A new 4-page 
folder (Bulletin 28) that explains the 
operation and application of Type HU 
air diffusers for projection’ unit 
heaters is available from Anemostat 
Corp. of America, 10 E. 39th St., 
New York. 

Amply illustrated with photos, the 
folder shows how the Type HU-3 is 
used on vertical-discharge unit 
heaters for installations 10 to 30 feet 
above the floor, where heated air is 
directed straight down in order to 
reach floor levels. 

Also covered is the Type HU-4, 
employed for installations 8 to 16 
feet above the floor to provide a 
broad downward air pattern when 
mounted directly above occupants 
and equipment. 

The folder contains photos show- 
ing how the Type HU air diffuser is 
attached to nine different unit 
heaters. In addition, the bulletin lists 
all dimensional data for Types HU-3 
and HU-4 air diffusers in eleven 
sizes, and gives similar information 


Night Refrigeration Class 
Begun by Nebraska School 


MILFORD, Neb.— The Nebraska 
State Trade School here presented a 
part-time evening class in refrigera- 
tion and air conditioning starting 
Sept. 6, in addition to the regular 
day classes in the same course. 

The courses are approved by a 
state advisory committee, and a com- 
plete air conditioning system in 
actual use is part of the laboratory 
equipment, in addition to various 
types of domestic and commercial re- 
frigerators, frozen food cabinets, and 
packaged air conditioning units. 


Druggist Now Sells Orchids 
-- from 8-Ft. Display Case 


AURORA, Colo.—Installing a cus- 
tom-finished black Selb display re- 
frigerator in the window of the store, 
where gardenia and orchid corsages 
are shown daily, has been responsible 
for a volume of from 35 to 50 cor- 
sages daily at the Strata-Store here, 
huge superdrugstore. 

The Strata-Store leases display 
space to a local florist at the rear 
of the store, where a 8 by 6 by 4-ft. 


General Controls Opens 
Branch In Cincinnati 


GLENDALE, Calif.—J. F. Ray, 
vice president in charge of sales for 
General Controls Co. here, recently 
announced the opening of a new 
factory branch office in Cincinnati, 
the moving of the Oklahoma City 
office to Tulsa, and the appointment 
of W. E. Conkright as sales pro- 
motion and advertising manager of 
the company. 

The office in Cincinnati will service 
southern Ohio, southeastern Indiana, 
and central Kentucky. Located at 307 
E. 4th St., the office will be headed 
by Jack Prutow, branch manager. 

The new address for Oklahoma 
branch is 1427 E. 6th St., Tulsa. This 
transfer was made in order to im- 
prove service facilities to the petro- 
leum and allied industries in that 
area. O. D. Shaddox will continue as 
branch manager in the new location. 

Conkright, a two-year resident of 
California, has had long experience 
in the industrial advertising and pro- 
motional fields. Former connections 
include the International Harvester 
Co. and the Harnischfeger Corp. of 
Milwaukee, Wis. 

General Controls, manufacturer of 
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ON THE MOVE 
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Here are the first Copelametic 74%4-hp. remote hermetic compressors to 
be installed for air conditioning service. The installation is in the J. M. 
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for an essential accessory, the Type _ stainless steel display refrigerator automatic pressure, temperature, Oberc building, the first supply jobber to handle Copeland products. Note : 
DE-1 deflector. shows a complete selection of flowers. — ed = ysl aa bon vibration dampeners, flexible connections, and neat piping arrangement. ) year, 
* a % : 
throughout the United States. 2 
FLEXIBLE, DOUBLE-ANGLE ACCESS, DURABLE—YET LOW PRICED! (1) Detroit Firm Claims Title as First | ation 
= Th 
NEW ANGLE CHARGING HOSE ee a Completely Air Conditioned Sunol fe 
S H » manr 
WITH 45° “E-Z-FLO L-BO” Sales In 2 Ohio Cities omplerely Alf \onaitione Upply rouse — 
spa 
@ Offers two angles of approach, 45° and 135°. Easier access, seal DETROIT—The old story about metic remote-type condensing units, > verti 
less flow eelaeam, 36" cano-csinteeena refrigerant-resistant im poyee ig —— Fosse en the shoemaker’s children going bare- each serving a separate coil. The : tiona 
neoprene hose withstands pressures of 1000# psi. 1-piece flare sale of Apex appliances in the Toledo footed, most certainly does not apply two coils, housed in the conditioner, > tion. 
construction, coil spring support, fingertip “Rapid” Coupler. and Youngstown areas, A. C. Scott to J. M. Oberc, Inc., pioneer refrig- were designed and built by Refriger- _ Th 
vice president in charge of sales ine eration supply wholesaler here. ation Appliances of Chicago.  eratic 
A Your Wholesaler bas Types A & B charging hose, too! the Apex Electrical Mfg. Co. an- For the comfort of customers and The condensing units are not cross : ment 
senate eatin tai nounced recently , : be increase oy compre a pica = pt = Page a » entra 
MLL E . R — e company has recently complete separate coil. ontrol is means { Bet 
PRODUCTS co. CHICAGO 1, ILLINOIS san oe hg the a the installation of the most modern of a nmacnpaliotianwatt two- ~ count 
turing a new peer free pete cy ro type of year-round air conditioning stage thermostat. The action of this deem: 
=; | Mongomery Ward that is to retail system. Installation of the refrigera- thermostat is to start compressor No. » chanc 
7 at $199.95. He said that this washer tion cycle marks the final step in the 1 on demand, and if the temperature ‘ that 
HOW T0 NAR YOUR \ ALESMEN was of a different design from the completion of the new building which continues to be 1° above design tem- ' Table 
Apex unit was occupied by the company in May _ perature, the second leg of the _ place 
‘ of last year. thermostat will start compressor ® space 
According to Joe Oberc, president No. 2. 3 place¢ 
Instalment Credit Jumps of the organization, the installation Because of the fact that compres- Th 
; is characterized by a number of sor No. 1 would normally operate _ from 
IT’S A GREAT LIFE $30 Million Since June 30 = “sts.” It is the first installation far more than No. 2, a special “time sales 
by George F. Taubeneck of — Fe 74e-hp. eo geet Real has a ge ag B 
Human, entertaining look at specialty selling from the WASHINGTON, D. C.—Instalment eee eee i eetabticn a OE ag 4 a ee oleae 
cies dale > fren oe noc a nner 4 cshee enatit an theme ether thin tite song Bot cen recigginnanr cng —— yrs it is = _ reverse the = 
perience and close friendship with top-rung salesmen, mobiles at the end of July totaled |) igi -glh as nr rs rg 4 nie eS SES OF Me Sees ere 
ase iis sins Keak Metis @ etach 20 demas Died $2,398,000,000, the Federal Reserve uilding in the country to be com- units, so that wear will be equalizing A b 
do-it case histories. Above all, it sells salesmen on Board reported recently. pletely air conditioned. over a period of time. ceilins 
iitnnte 6 suet well This figure was $30,000,000 higher At the time of construction the Another interesting feature of the the si 
k that’s f $2 50 than that on June 30 and $238,- Oberc building was _ equipped with system is the fact that discharge Per 
— BSS Clee +00 —_— 000.000 higher than on July 31 1948 a complete air handling system, de- water from the condenser is con- sales 
Total instalment sales : credit signed and installed with the idea of ducted to the roof of the building which 
ONE FOOT IN THE DOOR amounted to $5,012,000,000 up $145,- converting it to a year-round air where it is sprayed over the surface. sold 
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by George F. Taubeneck 


The first humorous book on merchandising. You will 
laugh—learn—profit while you relax with this popular 
book for businessmen. 400 entertaining, laugh-provoking 
pages. Immensely enjoyable, as thousands of 
readers will testify. A best-selling book..... 


THE MARSHAL’S BATON 
by George F. Taubeneck 


Here is another important book by George F. 
Taubeneck—an “advanced course” in sales manage- 
ment as a follow-up to his immensely popular One 
Foot in the Door. 
America’s top sales-minded executives. Received en- 
thusiastically by industrial executives everywhere—a 
valuable addition to every businessman’s 
library. 600 big pages...............eee008 
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$300 


The distilled wisdom of 29 of 


$500 


000,000 over June 30. Of the gain, 
$115,000,000 was in added automobile 
credit. Expanded automobile credit 
also accounted for $925,000,000 of 
the $1,163,000,000 rise over July 31, 
1948. 


10,000-Ft. Warehouse Planned 
In Houston by Marley Co. 


HOUSTON, Tex.—The Marley Co., 
Inc., of Kansas City, Kan., manufac- 
turer of cooling towers, has purchased 
a tract fronting 300 ft. on Armor 
Drive by 203.5 ft. on Kress St. as a 
location for a distribution plant for 
South Texas and part of Louisiana. 

Plans, subject to change, include 
the erection of a 10,000-sq. ft. ware- 


conditioning system at an early date. 
This system included a Westinghouse 
AH type conditioner, handling ap- 
proximately 6,000 c.f.m., and equip- 
ped with throw-away filters, provi- 
sion for a constant supply of 20% 
outside air, and a duct system equip- 
ped with Anemostat ceiling-type air 
diffusers. 

It serves the central sales counter 
room, equipment display room, and 
a row of private offices extending 
down the front and across one end 
of the building. 

The new refrigeration cycle that 
has just been added to complete the 
system includes two 71%4-hp. Copela- 


The new Copelametic 74%4-hp. con- 
densing units were selected for this 
application not only because they are 
sold by the Oberc organization, but 
because they are ideally suited to an 
installation of this type. The new 
compressors, first announced in the 
June 13, 1949 issue of AIR CONDI- 
TIONING & REFRIGERATION NEWS, have 
water-cooled hermetic motors that 
are easily accessible for service. 

The air conditioning system in the 
new Oberc building was _ installed 
under. the supervision of John S. 
Blossom, chief engineer, Mechanical 
Heat & Cold, Inc., engineering con- 
tractors of Detroit. 
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52, i 450 West Fort Street, Detroit 26 Michigan I house of masonry construction for 
- | Send [] It's a Great Life, $2.50 [] One Foot in the Door, $3.00 [ The Marshal's Baton, i storage and shipment of cooling 
$5.00 [] All three books, $9.00 (save $1.50) [) Check enclosed [) Bill me. tower parts. The company operates 
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YOU BET RANCO WILL We're looking forward to seeing 
a . . 
BE AT THE oy at = Atlantic City ALL-INDUSTRY View of sales counter of new quarters occupied by Larson Supply Co. of 
ox ow, ; ov. 14-15-16-17-18. ; Look Allentown, Pa. Note attractive manner in which panel separating sales 
ee a8 for us in Booths 626 and 628 in the counter from stock bins forms archways over the aisles between the bins. 
aa bs ' ow Auditorium. You'll be mighty welcome! | Front of bins protrude through partition for display purposes. 
— ES cm oo * * 
£ bd Look, too, for the new exact re- | 
+. Ee BOOTHS 626 and 628 d } 1 H H 
é.. placements which have been added (2) Quick Handling Permitted by Arrangement of 
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to the Ranco wholesaler line . . . the 
most complete line of refrigeration 
| ia Replacement Controls ever supplied to 
ee oe the trade. . 


Counter & Stock Bins In New Larson Supply Store ) 


ALLENTOWN, Pa.—Larson Sup- 
ply Co., refrigeration parts and sup- 
plies wholesaler here, has occupied 
| new quarters at 310 Hanover St. 

since early summer which are dis- 

tinguished by handsome decorating 
| and lighting effects, and arrangement 


One noteworthy point is the u:> 
of a partition between the _ sal 3 
counter and the stockroom, whi‘) 


forms neat archways over the aisl: 
between the bins. However, the bil 
themselves extend through the part - 
tion directly behind the counter, «? 


World’s Largest Manufacturers of Refrigeration Controls 


; oa 


reieaeds 1, 6406 ... more than 20,000,000 controls now in use | of sales counter and stock bins to the ends may be used for displey 507 
| provide quick handling. purposes. 1 
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ooking from the front door towards the sales counter in the new quarters 
»f Aetna Supply Co., New York City. Tables in the foreground hold items 
hich customers can pick up in “self-service” style of merchandising and 
take to sales counter. Note attractive display boards fronting stock bins. 


| (3) Self-Service High 


* 


* 


lights Aetna Store 


Quartered In Former Theater Building 


NEW YORK CITY—Aetna Supply 
Co., which moved to new quarters at 
310 E. 138th St. here earlier this 
year, has arranged its space to 
achieve the maximum benefits from 
its semi-self-service type of refriger- 
ation supply wholesaling operations. 

The new quarters were once a 
motion picture theater, and_ the 
manner in which Irving J. Fajans 
and the Aetna staff have utilized the 
space is a fine demonstration of con- 
verting existing structures into func- 
tional quarters for a business opera- 
tion. 

The sales counter in Aetna’s refrig- 
eration supply wholesaling establish- 
ment is placed about 40 ft. from the 
entrance on the 100-ft. first floor. 

Between the door and the sales 
counter are the items which Fajans 
deems suitable for “self-service” mer- 
chandising to the refrigeration trade 
that patronizes his establishment. 
Tables with terraced displays are 
placed in the center part of this 
space, and terraced bin displays are 
placed along the walls. 

Thus, customers walking to and 
from the sales counter where all 
sales have to be recorded, cannot help 
but pass these open displays, and 
if they see something they like, can 
pick it up readily and take it to the 
sales counter. 

A block glass front and fluorescent 
ceiling lighting gives ample light to 
the self-service table displays. 

Perpendicular to and behind the 
sales counter run the steel bins in 
which are kept the many stock items 
sold over the service counters. The 
front of each bin section is finished 


off to make an attractive display 
board from some particular type of 
refrigeration components or acces- 
sory. The whole sales counter and 
front display area is finished in 
green and ivory. 

Behind the stock bins is a large 
storage area for refrigeration units 
and other heavy equipment. To the 
right of the sales counter is an addi- 
tional section of the building in which 
the shipping department is located. 

Aetna has its own loading platform 
off this shipping department, and be- 
hind the loading platform is a refrig- 
erant warehouse for storing refrig- 
erant drums. 

Offices are located on a balcony. 
The offices are attractively finished 
(Mr. Fajan’s in ripple plywood with 
glass tube window and tropical plant 
display) and particular attention has 
been given to providing ample light- 
ing. 

The reception room, general offices, 
and powder room are located on the 
balcony, which is also large enough 
to provide additional storage space. 


Air Conditioning Planned 
For New Insurance Offices 
CHARLESTON, S. C.—The Public 


Savings Life Insurance Co. of Char- 
leston has awarded a contract to the 


(4) New Location for Borden Permits Added 


Facilities & Improved Traffic Conditions 


BOSTON—A. E. Borden Co., Inc., 
wholesaler in the refrigeration, L.P. 
gas and industrial equipment fields 
is now located in modern new head- 
quarters at 176 Brookline Ave., here. 
Former location was at 142 High St. 
The firm was established in 1923. 
A. E. Borden is president and C. E. 
Borden is vice president and general 
manager. 

In addition to its general whole- 
sale operations on parts and supplies, 
the firm also has an equipment divi- 
sion which distributes major appli- 
ances and a gas fittings division 
which distributes gas appliances and 
equipment in addition to fittings. 

An open house for dealers will be 
held at the A. E. Borden Co. Inc., 
new headquarters in the near future. 
The move was made in culmination 
of plans of long standing to secure 
a location less crowded from the 
traffic standpoint than the former ad- 
dress, and to allow addition of several 
new facilities to increase the firm’s 
service to the trades covered. 

The new building runs from 176 
Brookline Ave., where office and 
sales room are, through 1383 Boylston 
St., at which entrance counter serv- 
ice and shipping facilities are located 
for convenient access. 

Albert W. Nelson is sales manager 
of the equipment division. Lines dis- 
tributed include Amana _ freezers, 
Penguin ice cube makers, Colbar 
beverage coolers, Brunner packaged 
air conditioners, Fedders room air 
conditioners, Portland refrigerated 
sandwich units, Nesco space heaters 


and stoves, Welch Air-Flight Circula- 
tors, Temprite water coolers, and 
other items. 

Eric Larson is manager of the 
Propane gas equipment division, 
which carries a large and complete 
stock of gas fittings and equipment 
such as gas heaters, hot plates, 
meters, torches, regulators, etc. 

A. E. Borden Co. Inc. is the eastern 
New England franchised parts depot 
for General Electric refrigeration 
condensing units and parts. The com- 
pany is a member of the Refrigera- 
tion Equipment Wholesalers Associa- 
tion and also the National Butane- 
Propane Association. 

The company has a branch organi- 
zation in Portland, Me., located at 
384 Fore St. Leo Heffernan is man- 
ager of the branch. 

Norman C. Honecker, a graduate of 
Renssalear Polytechnical Institute 
and a Registered Professional Engi- 
neer in this state is refrigeration 
sales engineer of the organization 
covering New Hampshire and parts 
of Massachusetts. George DiBenedetto 
heads refrigeration sales in eastern 
Massachusetts and all of Rhode Is- 
land. Iver Jacobson is in charge of 
metropolitan Boston industrial equip- 
ment sales. 

Adjacent to Kenmore Square and 
readily accessible from all of metro- 
politan Boston and key highway 
routes, the A. E. Borden Co. Inc. 
new headquarters is calculated to 
achieve the desired goal of bringing 
the company and its customers closer 
together. 


Stewart Catalog Offers 
Sizing Data on Grilles 


BLOOMFIELD, N. J.— Stewart 
Mfg. Co. has recently published a 
catalog (No. 50) giving complete in- 
formation on its line of registers, 
grilles, and scoops for high velocity, 
residential, or control purposes. 

The 36-page book contains a four- 
page section entitled “Outlet Sizing 
and Engineering Data’’ devoted en- 
tirely to information helpful to en- 
gineers, architects, designers, and 
contractors. 

It also contains information on a 
new product called ‘‘Grille Cores” de- 
signed especially for the manufac- 
tu-er of convector cabinets and metal 
or wood cabinets requiring a grille 
for ventilation or sound. 

The catalog is available from the 
company at 610 Bloomfield Ave. here. 


New Location Will Allow Dealer 
More Space for Demonstrations 


BAKERSFIELD, Calif. — Booth’s 
Radio & Appliance Co. has announced 
the moving of its appliance depart- 
ment from the Fox ‘:heater building 


to larger quaiters at 2020 H St. 
here. 
The new location provides ex- 


panded display and warehousing 
facilities and permits the demonstra- 
tion of major appliances under home 
conditions, according to Joe Sonder- 
egger, department manager. Con- 
struction of the building was said 
to cost about $20,000. 

Two booths for the demonstration 
of radios and phonographs are also 
provided in the new store. 


— 


Dotterer Engineering Co. for con- | 
struction of a two-story office build- | 


ing on Meeting St., just north of 
George. The structure, which is 


expected to cost more than $100,000, | 


will be completely air conditioned. 


PLUS ; 
SALES with 


Bain Marie Case 
Front View 


Porcelain Front Service Display Case 


DISPLAY CASES 


HOWARD 


MODEL 4300 DD AND BAIN MARIE CASES 


¢ Genuine Porcelain Front, Top and Shelves « 
Triple Thermopane Glass Display ¢ Fluorescent 
Lighting © Oversized Coiling * Heavy Duty 
Fibre Glass Insulation ¢ Bonderized Steel « 
Glass or Solid Enclosure Over Bain Marie Salad 
Pans (No extra cost). 


Bain Marie Case 
Rear View 


4300 Double Duty Display Case with 
Compressor Housing 


SPECIFICATIONS Subject to change without notice 

Case Price Complete* 

iel Length Depth Height with Coils Unitized Price 
Marie 4 31” 414,” $280.00 $415.00 

) Double Duty 4 31” 43-0” 260.00 395.00 
Double Duty 6 31” 43-0” 325.00 460.00 

* Display—6 6 31” 76” 395.00 543.00 

© Display—8 8° 31” 76” 475.00 638.00 


‘ctory tested. 


Ln 
a 


‘ price includes 27” tong porcelain top compressor housing with compressor, valve, control, 


‘vice Display Case can be supplied with slide glass doors for lower storage 
at $52.00 for 6° and $78.00 for 8’ case. 


with a background of over 50 years experience 


HOWARD REFRIGERATOR COMPANY INC. 


| °%7 Arch St., Philadelphia 6, Pa. Phone Market 7-7233. 


Cable Howfrig 


4 


Featuring a 


¢ Small Capacities—2 to 8 tons 
® Single or Multi-Circuits 

* Stainless Steel Sump 

¢ Extra Large Water Delivery 


¢ Packless & Greaseless Pump 


® Bare Tube Coils 
® No Nozzles 
© No Belts 


© Low Cost 


* For Freon, Methyl and Ammonia 


WRITE FOR BULLETIN R162B 


KRAMER TRENTON CO. 
Trenton §, N. 7. 


CVAPORATIVe COND 


A 


K RAMER 


Opens Many Opportunities 
in the Small Tonnage Field 


- ee -= 
_ TE — eee a = or m 
- — i ee —— a = 
oe Le ” 
ee! ee ch a cet Ry a 
Be .* oo * ee i EPs Wi iral en 3 oa 
: aS ame s--= = as _ Pe po —_ Be oe 
se - ' ie sis aie ee 
a [_ =e - 
) . oe gt i oe 4 se * ois oe eae ‘ : 2 
' sy . ¢, ) . “ SS ee ‘ aoe! sins 
— ae oe, — 2. \ a ae: ’ : ie ae: 4 — a = 
i CO {\ = Sic ie Ff 
—. Aw LC “a 
§ 5 
é 
= 
ai 
0 ey 
I. 5 
ie 
* ae 
its, 
The 
er, = wanGespiinneiinn nenninsginannininaniiiaiiéa ee 
er- oa — ne YOK BOE a 
Ue Pas ‘ % y hae Ar Ab SUE AVE 
oss | Sp NSE a Bg BAe . 
a at i we OS EG Wy SPUR 
ans @ S| Oe SiS RESET Sint) 
, 7 4 -¢- ray ' ’ 
vO- id fs, evs S) Si us NS ve 
his Eh Bl es S ES Si SDS 
Z f" Bah hha af Siti ‘is * iS: ; : 
E St Tee hk, IR Te ND AT 
ure i “i Wye ¥ th ' “Ty UF, RAS N 
- . hi i Ve y ¥ t “i YH 7 ot. 4 
the 4 be sla Mad bone , 3 ; Wi ~. 
sor & ees TSAI TREE kA Ree 
CUE ES RY SDI 
ol = , ake, 3° > Lc ne ‘ 
es- ; f Se ¥ss Kis 
ate /, " 4a YRS ; 
ed. : . eS a Sh SEN: ¥ 5 
ae ; 5 Ete ES SAVY at 
oo a TARR SO USN ae 
ng hse ak Pt mn ee 
ee po BS 
ge Pi ae x i . 
yn- : * pe i Wo 
mg ee | AS 
ce. ee 
= | YS 
his . a _ ee $$$ $$ —____—____ —— | ; , : ae ; ~ Ria i iS 
ire - ye OA A 8 WS LAS RS TS eee i 
“= I —— , RS ARARA NAS USC SIS SS: 
an | re | ASE as Aa Se es 
ew | ae rw 1 it bY \ eS ~< tt a, 
é ie Sy Py! eo en NS Sy et ont 
he | PSs Lee SA rhe 
DI- P J A : tS Sy ee aS se >. 
ive mer, pe > : ‘ - ge a SSS Yeas ay J a t { ‘ 
rat ; zu il} RSA GEN ORS 
emai — “4 Sich i aa i i | : es oh Bie 3. Wh eh ha 
v* i . & 1 ae 5 wy I + ; ‘i ! aay | ge P : : i . ; 2 x 
the i ee — rr a iat | oo “Ss PLAN 
led = a. i 4 | i on Be $F a sf 
cal a tas . j : * a i os hese thy ! x : , P<, 
n- | a ae a i | : Pe 
a es ——— a » : 
! ey | 7 = ee. ts ba 
# # © : igs ere ee a t = 
a_i — © a ‘ogi 4 ~ 
cs ae ee : Ie psi By ae: 
, ; : +t —— \ ee 
3 : ALLL TE TTT i ‘ 'S 2s Ry ae — oy 
’ me wet : me SUS MDa RAGES NS = 
: | oe Lik NEON Eyes "a 
‘ i r i , My 28 “hg . F 
; | 4 i “0 Dae : el 4 ; i ~ APRS 
; °. = > e ae k ‘ ny st yo a 
, y , * Sea é 
; ‘ } . t 4 z Pe wm 1 in a Pica 
fl 4 ‘ . oy Mw a 
a Ve : 
| ht cae my R 
| SCs F _ 
| q ee N si 
3 j | Be a% eS ‘t % 
ca | = ae ee + 
a oe * Saree . 
£9 $$ _______—___— a. es pe 
: eS. ie 
| $i 14 20 0) Nair as ee, ee ee me 
e oe Eas P . si : > ata — ‘ ‘ ra a if ee. gine . . a, * a oF A. : J Z M facet 8 si i i ey 
¢ a & ee be Su . me Seer tases S pre Seay pero ¢ its, ae 
. J z as Rens $e ier Si ; ~ 9 = Wp br - , : oe : i - : 4 4 o oe 4 : A eg hen! . vale - 
: = 5 <a ; an re'5 eer : 1g “S, as 7m . ¥ > ; 
= 3 bo. es in ae j > mo. oo . . a SY a til 


20 


AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 12, 1949 


What's New 


Mobile Merchandiser Has 
4-Thickness Glass Front 


* * ba 
PHILADELPHIA — The Haldorf 
“Mobile Merchandise,” a ‘popular- 


priced” open-type, self-service cabi- 
net for ice cream or frozen foods, is 
currently being introduced by Hal- 
dorf Mfg. Co., here. 

The 370-pint-capacity cabinet, 
which is equipped with four swivel 
casters, has been undergoing field 
tests for some time, according to the 
company. 

Packages are visible through a 
four-thickness plate glass front, and 
are accessible through a 14 by 44-in. 
top opening. A night cover is pro- 
vided with each unit. 

The superstructure is equipped 
with two “Akravue” three-dimension, 
natural-color pictures, and ‘“edge- 


lit” plexiglass three-dimension top 
sign. 

The all-steel cabinet is finished in 
triple-coated, white baked enamel, 
with polished stainless steel top and 
trim. The two larger compartments 
are provided with wire trays for 
stock replacement. 

The unit utilizes coil refrigeration 
plus cold-plate compartment separa- 
tors, with a 1-hp. Servel “Super- 
metic’? compressor accessible through 
the rear on a slide-out arrangement. 


Circulator Pump Applicable 
For Evaporative Coolers 


PIQUA, Ohio—Designed primarily 
for modern forced circulation and 
radiant heating systems, a circulator 


pump made by the Piqua Machine & 
Mfg. Co. is proving to be useful for 
many other applications. 

The non-clogging feature makes it 
desirable for recirculation and trans- 
fer applications in dairies, food 
processing and chemical plants, brew- 
eries, mines, etc. Also used as a 
coolant pump for evaporative coolers, 
machine tools, and production pro- 
cesses. 

For operating totally submerged or 


in damp and wet locations, the circu- 
lator can be furnished with an Enpo 
submersible motor. Other features 
include capacity of more than 40 
g.p.m. at 10-ft. head; high efficiency 
and power factor; armored motor; 
accessibility without removing plumb- 
ing. It is available in all standard 
voltages and frequencies. 


Egg Hanger Fits Under 
Refrigerator Wire Shelf 


ie 


* * 


NEW YORK CITY—The Arm- 
strong Eg-Hanger, a wire rack that 
can be attached to the underside of 
a metal refrigerator shelf to hold 
eggs, has been introduced by the 
Armstrong Co., 509 Fifth Ave. here. 

The Eg-Hanger is claimed to hold 
more than a dozen eggs, fit any 
metal shelf, and take no shelf space. 
It is so designed that the eggs roll 
forward as they are removed from 
the front end of the rack. Retail 
price is $1.98. 


Disposall Needs But 7 In. 
From Sink to Wall Drain 


* * * 


BRIDGEPORT, Conn. — A new 
smaller Disposall designed especially 
for the elimination of food waste in 
homes where existing plumbing com- 
plicates installation of the standard 
Disposall is now in production, it 
has been announced by C. J. Enderle, 
manager of the General Electric Co.’s 
electric sink and cabinet division 
here. 

By employing a recently developed 
plumbing trap, the new Disposall, 
designated the FA8-JR, can _ be 
quickly installed in old or new sinks 
if the distance between the center 
line of the wall drain and the bottom 
of the sink is at least 7 in., it is 
reported. 

The new Disposall is particularly 
adapted to small kitchens where stor- 
age space is limited, Enderle said. 
Because it is only 16 in. long, the 
under-the-sink area can be used to 
store wastebaskets, soaps, and other 
supplies. 

Enderle pointed out that another 
advantage of the appliance’s size is 
reduced installation cost. 

Like the standard model, the new 
Disposall can be installed in practi- 
cally any modern sink with a 3% to 


——® 4-in. drain outlet. It eliminates food 


A.0. Smith Builds ELECTRIC MOTORS 


for hundreds of products, including 


REFRIGERATION APPLIANCES 


Evaporative 
Condensing units 


24-HOUR MOTOR SERVICE 


To help you integrate motor design 
with product design—to achieve the 
most efficient and most economical 
operation—the research and engi- 
neering staff of A.O. Smith is at 
your disposal. Research and engi- 
neering are, in themselves, ‘‘big 
business” at A.O. Smith where they 
produced the first pressed-steel 
automobile frame (and almost half 
the frames for all the automobiles 
ever built), the first heavy-coated 


1976 - 1949 


To more than 200 authorized service stations, A. 
O. Smith Product Service Division provides fast, * ao 


low-cost electric-motor service, on a 24-hour, off- 
the-shelf basis. Factory Service Branches and 
Warehouses at Union, N.J., Chicago, Dallas, 


Los Angeles. 


A. O. Smith Corporation °* New York * Boston * Cleveland 
Atlanta * Chicago * Detroit * Milwaukee * Houston * Tulsa 
Dallas * Denver * Seattle * Los Angeles °* San Francisco 


Motor Export Department: 13 East 40th St., New York 16 


A. O. SMITH ELECTRIC MOTORS, 4, 4, 1-2 and 2 HP, 3 phase, 
1750 rpm, equipped with double shielded, permanently lubricated 
ball bearings, power the 5- to 20-ton evaporative condensing 
units manufactured by Refrigeration Appliances, Inc., Chicago, Ll. 
Quiet operation is a required characteristic. 


WRITE FOR A.O. SMITH BULLETIN No. EM-152 


Ask the A. O. Smith man 
about electric motors for both 
special and standard uses 


ELECTRIC MOTORS 


welding electrode, and many new 
products serving a wide number of 
industries. 

If you are seeking improved per- 
formance in your product, if you 
require special characteristics in 
your electric power component, 
consult the A. O. Smith man. The 
Refrigeration Appliances’ 20-ton 
evaporative condensing unit, pic- 
tured here, is a typical example of 
A. O. Smith service. 


waste, including bones, fruits pits and 
parings, by shredding them into tiny 
particles and flushing them down the 
drain. It will operate on either a 
sewer or septic tank, Enderle pointed 
out. 


Tenney Unit Cooler Line 
Covers Wide B.t.u. Rance 


NEWARK, N. J.—Tenney En ‘i- 
neering, Inc., here has announced a 
complete new series of unit cool rs 
incorporating several added featur’ :s, 

Developed by its engineers duri ig 
the past year, concurrently with tie 
initiation of an expansion program to 
include a number of products in tie 
heating field, the new line of uw it 
coolers covers a wider range of ¢1- 
pacities, and offers a more prec se 
selection for a given application. 

In the table supplied by the manu- 
facturer, the B.t.u. exchange rate 
ranges from a low of 2,265 at 1)° 
temperature difference for the smail- 
est unit to a high of 34,270 at 20° 
temperature difference for the largest 
unit, with variations of rate depend- 
ing on total temperature differences 
and capacities. : 

These capacities are based, for op- 
eration, on a defrosting cycle, motor 
at full speed, with continuous fan 
operation. 

Cubic feet of air circulated per 
minute ranges from 600 to 2,000, 
depending on the size of the unit 
and fan, and whether single or dual 
fans are used. 

Each unit is supplied with the ad- 
ditional features of dual directional 
louvers and an integral heat ex- 
changer. 


Square Diffuser Distributes Air Equally Without Drafts 


NEW YORK CITY—A new square 
air diffuser (Type E) that aspirates 
and distributes air equally and draft- 
lessly over the full arc of 360° has 
been announced by the Anemostat 
Corp. of America, 10 E. 39 St., New 
York City. 

This new diffuser harmonizes with 
rectangular and straight-line archi- 
tectural designs. It is flush with the 
ceiling and fits readily into standard 
sizes acoustical and egg-crate ceil- 
ings. 

It can be combined with all types 
of lighting fixtures. The Anemostat 
Type E is available in nine different 
neck diameters ranging from 4 to 
14 in. 

Like standard circular Anemostat 
Air Diffusers, the new square unit 
provides 35% aspiration by virtue of 
its unque patented design, accord- 
ing to the manufacturer. Room air, 
equal to more than one third the 
volume of the supply air, is drawn 
into the diffuser where it is mixed 
with the supply air before passing 
slowly into the room in a series of 


“ty. oe wee 4 
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multiple planes. This aspiration effect 
assures complete air distribution 
throughout the entire room without 
drafts and without stale air pockets, 
he said. 

The Type E can be _ installed 
quickly. A simple snap-on method 
permits instant removal or insertion 
of the complete inner assembly to- 
gether with equalizing deflector. 
Long, narrow, or angular patterns 
are easily obtained if other than the 
full 360° diffusion is required. 

Complete information is available 
on request to the manufacturer. 


a" 


$10.25. 


INDICATING & RECORDING THERMOMETE 


FOR TEMPERATURE INDICATION 


Auto-Lite Thermometers are designed to give you the broad- 
est selection for your needs: Priced low and precision-made 
for accuracy, these instruments point the way to uniformity 
in processing and help to prevent waste. Write for catalog 
showing the many styles and types of Auto-Lite Thermom 
eters that are available. 


THE ELECTRIC AUTO-LITE COMPANY 


INSTRUMENT AND GAUGE DIVISION, DEPT. A-9 


NEW YORK «+ CHICAGO + SARNIA, ONTARIO 


TYPICAL APPLICATIONS: STORAGE TANKS & ROOMS 
COOLERS, DRYERS, AIR CONDITIONING, PILOT PLANTS 


Illustrated, at top: Model G Indicating Thermometer, flus! 
mounting type with capillary tubing for remote reading 
Priced from $18. At bottom: Model V Thermometer (vapo 
pressure type). Rigid stem for direct mounting. Priced fror 


TOLEDO 1, OHIO 
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What's New (Con’t) 


‘yll-Vision Display Case Holds O° F., Has 4 Shelves 


sw YORK CITY—Coldin Cabi- 
Co., Inc. has developed a new 
cemperature, full-vision display 
. for merchandising ice cream 
es, ice cream, pastry, and frozen 
1 
. feature of the case is the four 
-temperature shelf plates for 
iximum” display. The case is con- 
ected with 4 in. of “Zerocel” low- 
perature insulation and is said 
maintain a constant temperature 
o° F. It has a triple-plate ‘Ther- 
pane” glass front to minimize 
‘ing and sweating. 
rhe case is available in 4, 5, and 
6-t. lengths, and larger upon re- 
uest. Buyers have a choice of any 


finish in all colors in baked enamel, 
grained wood finish on steel, all stain- 
less steel, and all porcelain. 


Portable Indicator Gives 
Temp., Humidity Readings 


NEW YORK CITY —A portable 
electric humidity and temperature 
indicator for quickly obtaining direct 
readings of relative humidity and 
temperature has been introduced by 
Buensod-Stacey, Inc. here. 

The reading dial of the indicator 
has two scales. The upper one is 
calibrated in per cent relative hu- 
midity with a range of 30 to 80%. 
The lower scale has a range of from 
40° to 100° F. ' 

Readings of relative humidity are 
automatically compensated through- 
out the temperature range. 

Speed of response is 10 to 20 sec- 
onds in an air velocity of 10 ft. per 
minute. Accuracy of the relative 
humidity readings is plus or minus 
2%. Accuracy of the temperature 
readings is plus or minus 1° F. 

The sensing elements mounted in 
a screened metal case are fastened 
to an extension rod for taking direct 
readings at the air duct supply grilles 
or at any other point in an air condi- 
tioning system. Otherwise the sens- 
ing element can be attached direct 
to the electric cord provided. 

The indicator is mounted in a 
wood case finished in black fabricord. 
It measures 11 in. high, 10 in. wide, 
avd 5% in. deep. It weighs 12 Ibs. 
For convenience in taking readings, 
the hinged cover is removable. 

“Shoulder and waist straps and 
three dry batteries are furnished. 
Th° entire unit is priced at $250 
pls transportation charges and taxes 
in this country. 

libration of the sensing element 
iS uaranteed for one year against 
de ctive material or workmanship. 

' bulletin giving complete details 
ol %e indicator is available from the 
copany at 60 E. 42nd St. here or 
at». O, Box 1755, Charlotte, N. C. 


Snap Action Thermostats 
Have Enclosed Contacts 


ATTLEBORO, Mass.—The Spencer 


_ Thermostat Div. of Metals & Controls 


Corp. has announced new fixed tem- 
perature snap-action Klixon thermo- 
stats having enclosed contacts for 
protection against dust and oil. 

Designated as C4370 types, these 
thermostats are suitable for such use 
as control of unit and space heaters, 
small water heaters, and many other 
products requiring non-adjustable 
temperature controls. 

Klixon Thermo-Snap Controls are 
operated by the scientifically cali- 
brated Spencer’ snap-acting disc 
which completely eliminates the need 
for over center-toggle .mechanisms, 
magnets, or complicated parts. The 
Spencer snap-acting disc is mounted 
externally on the base for fast ther- 
mal response. 

Klixon C4370 types can be mounted 
in recessed wells, in castings, on flat 
surfaces or sheet metal enclosures, 
and in space for control of air tem- 
perature. They are available with 
bottom mounting flange, top mount- 
ing flange, and shoulder mountings. 

These thermostats can be supplied 
with various temperature differentials 
in settings from -10 to 550° F. They 
are also available with manual reset. 


The manual reset type operates 


' at the desired temperature and re- 


mains in that position until reset 
manually. The automatic type opens 
and closes automatically as tempera- 
ture settings are reached. 

Klixon C4370 type thermostats are 
listed under Underwriters’ Labora- 
tories for use where proper terminal 
enclosure is provided. This eliminates 
the need for further testing of the 
thermostat when applied to products 
requiring underwriter’s listing. 

The C4370 listing includes a motor 
load rating of 4% hp., 120-240 volts 
a.c. and a pilot duty rating of 125 
volt-amperes, 120-240 volts a.c. Addi- 
tional Underwriters’ ratings include 
12 amperes, 120 volts a.c. and 6 am- 
peres 240 volts a.c. 

For dc. ratings, recommended 
maximums are 12 amperes 30 volts 
d.c. and 1 ampere, 125 volts d.c. All 
types are ground tested with 1,500 
volts a.c. 


Stainless Steel Refrigerator Shelves are 
in a class of their own for appearance, 
utility and lifetime satisfaction. 


Flexible Rubber Electric 
Mat Will Radiate Heat 


* * * 


LOS ANGELES — An electrically 
powered, flexible rubber mat designed 
to provide radiant heat to warm 
a person’s feet has been introduced 
by Air Appliances Co., 611 S. Com- 
monwealth St. here. 

The Thermo-Mat, as it is called, is 
only 5%-in. thick and has ribs on both 
sides. It operates on 120 volts, 50 or 
60-cycle, a.c. current. It measures 
14 in. wide by 22 in. long. 

According to the manufacturer, 
Thermo-Mat uses 240 watts while 
heating to temperature and operates 
on approximately 150 watts. This, 
he claims, is less than used by the 
average radiant electric heater. 

The mat is said to radiate heat up 
to the knees. A pre-set thermostat 
cast inside the mat maintains an even 
110 to 125° F. at all times. 

The manufacturer visualizes the 
Thermo-Mat being used on cold floors 
in all types of shops, service sta- 
tions, elevators, offices, and homes. 
Specialized uses include keeping de- 
veloper in photographic laboratories 
at even temperature, keeping cats 


and dogs in animal hospitals warm, 
[ — 


and keeping wheel chair patients in 
hospitals and sanitariums warm. 

The manufacturer said that the de- 
vice has been tested and approved by 
the Electrical Testing Laboratory of 
the City of Los Angeles. He claims 
that the mat can be used on damp 
floors or washed without danger of 
shock. 


New ‘Freon’ Valve Closes 
Tightly After ‘Popping’ 


KANSAS CITY, Mo.—Engineers at 


Black, Sivalls & Bryson, Inc., have 
designed a “Freon” relief valve 
which, the com- 
pany claims, seats 
tightly even after 
repeated ‘‘pop- 

- ping.” 


This valve, the 
CGA%-2, has been 
found acceptable 
is by the American 
amas Society of Mechan- 

ical Engineers. 

Popping tests, in which a single 
valve was popped by “Freon’’ pres- 
sure as many as 200 times, have 
found the valve “Freon’’-tight after 
each closing, the company declared. 

“The possibility that bits of dirt 
or scale may lodge beneath the valve 
plug and keep it from closing tightly 
makes it wise, where large amounts 
of ‘Freon’ are involved, to use a 
safety-head rupture disc with the 
valve,” the company noted. “If the 
valve should leak, the rupture disc 
will temporarily hold the gas in the 
system.” 

For more information on the valve, 
readers can write to Black, Sivalls & 
Bryson, Inc., 720 Delaware St. here. 


24 Sizes of V-Belts Can 
Be Displayed on Wall Rack 


* * #8 


DETROIT — A new, carefully se- 
lected assortment of A section frac- 
tional horsepower V-belts has been 
grouped on an attractive, colored 
steel wall rack display, by Congress 
Drives Div., Tann Corp., 3750 E. 
Outer Drive here. 

Dealers who order the assortment 
from their jobbers receive the wall 
rack, catalogs, and sales helps to 
assist them to increased sales. Each 
of the 24 belts, which range from 
sizes FA 20 to FA 50, has an indi- 
vidual sleeve, showing number and 
size. 


Bulletin Describes Tunnel Freezer 


WAYNESBORO, Pa. — A _ new 
bulletin describing and _ illustrating 
the Frick tunnel freezer that is 
claimed to be able to handle all 
foods was published recently by the 
Frick Co. here. 


Go after sales with a 


i [a hee 


BiyC PoRTABle disPLAY CASE 


3-DIMENSIONAL 
PICTURES 


Here’s the new way to step up your frozen 
food sales — go after them with a BTC Portable 
Display Case. BTC’s revolutionary display case en- 
ables you to place frozen foods where store traffic 
and to cash in on the tie-in with 


is heaviest... 
related food items. 


The BTC Portable Display Case is small 
enough to fit almost anywhere in the store, yet has 
ample room for 190 average frozen food pack- 
Its low-level superstructure is fluorescent 
lighted with 3-dimensional, full-color pictures that 
attract attention and win more sales. 
features include two price panels, stainless steel 
top trim, plug-in operation, smooth rolling casters 
and a 5-year warranty against food spoilage and 
mechanical defects in hermetically sealed com- 


ages. 


pressor unit. 


PORTABLE DISPLAY CASE 
Model DC6-2 


Has same features as above model 
with 3-dimensional pictures re- 
placed by mirror for effective dis- 
play of contents. 


FROZEN 


Other 


Model DC6-20 


Write today for full details on BTC Model DC 6-2D, or on any of the other two models shown. 


PORTABLE ICE CREAM CABINET 
Model DC6-ICD 


Has 5'2 cubic foot capacity. Avail- 
able in two models — with two or 
three lateral plates. 


5 - ge Se 


BREWER-TITCHENER 
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St. Louis Utility Publishes 
Monthly Report on Local 
Air Conditioning Jobs 


ST. LOUIS—A real contribution to 
the air conditioning industry in the 
St. Louis area is a monthly report 
now being published by Union Elec- 
tric Co., local utility, which summar- 
izes total installations made for each 
month during the year. 

Developed by R. C. Sansbury, 
executive of the industrial depart- 
ment, the monthly report is broken 
into three columns, the first listing 
dealers reporting, the second, in- 
stallations for the month at hand, 
and the third, air conditioning instal- 
lations to date. 

Actually, in the area, there are 
many more installations of air con- 
ditioning which are not reported, in- 
asmuch as all dealers have not been 
apprised of the plan, and thus do 
not forward in reports, according 
to Sansbury. 

The report eventually will be 
broken down into package and cen- 
tral system installations, according 
to Sansbury, to further’ edify 
St. Louis air conditioning contractors, 
appliance dealers with air condition- 
ing departments, etc., as to the trend 
in installations. 

“We feel that the report has a real 
constructive value, inasmuch as it 
gives air conditioning contractors a 
month by month record of the mar- 
ket and serves to indicate further 
sales potentials,” Sansbury pointed 
out. 

“Many of the systems reported are 
followed up by interested dealers, 
who visit the site, and from such 
contacts are able to determine 
methods for use in making their 
own air conditioning installations.” 

Air conditioning installations are 
on the upgrade in the St. Louis area, 
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Keeps Cooled 
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Air Circulating 


BE 


View showing location of one of the reversed exhaust fans in Golde’s 
department store in St. Louis. 


as 


Exhaust Fans Just Un 


% 


er Store's Ceiling 


Break Up Cold Air Pockets There 


MAPLEWOOD, Mo. — Installation 
of two exhaust fans, one on either 
side of the store, a few feet below 
the ceiling level, has greatly in- 
creased efficiency of a 45-ton air 
conditioning system installed at 
Golde’s department. store, here. 

In addition to two traveler ducts, 
one on each side of the store, which 
maintain a smooth spread of cooled 
air from a central system, an addi- 
tional 5-ton unit is used for cooling in 
a stairway leading to the basement 
of the store. This ‘blast cooling” 
with a booster fan provides a blanket 
of cool air along the inside front 
wall of the store, and over the en- 
trance, where entering customers 
immediately feel the pleasant tem- 


perature drop, according to Golde. 

Use of the two ventilating fans, 
each of which puts out 7,500 c.f.m. 
at the ceiling, has kept cooled air 
more evenly distributed over the one- 
floor selling area, according to Golde’s 
engineer. On testing the distribution 
of the system, it was found that a 
blanket of cold air was lying along 
the ceiling, spilled over rising warm 
air, which was likely to result in 
“pockets” of warm air here and there 
through the first floor. 

By placing the two exhaust fans 
near the ceiling, reversed to blow 
into the store interior, this blanket 
of cold air is “broken up” and through 
constant agitation, the cooled air 
spreads more evenly over the floor. 


as shown by the report for summer 
months of 1949. In one month, there 
were 113 installations reported, with 
an unknown number of unreported 
installations, probably bringing the 
total close to 150. These have ranged 
all the way from residence installa- 
tion of small-scale package air con- 


Chelsea Products Buys 85,000-Sq. Ft. Mfg. Plant 


PLAINFIELD, N. J.—Purchase of 
an 85,000-sq. ft. plant at 639 South 
Ave. here by the Chelsea Products 
Corp., maker of fans and blowers, 
was reported recently. 

Chelsea now has two plants at Ir- 


the report indicated. About 200 
workers would be employed at the 
local plant. 

The property was purchased from 
the Kearny & Trecker Corp., which 
has used the one and two-story con- 


Tagliabue Corp. Names 10 
District Representatives 


BROOKLYN, N. Y.—C. J. Tag- 
liabue Corp. (N. J.), wholly-owned 
subsidiary of the Weston Electrical 
Instrument Corp., has announced the 
appointment of the following district 
sales representatives: 

E. A. Thornwell, Inc., Atlanta; 
Ranson, Wallace & Co., Charlotte; 
Ambos-Jones Co., Cleveland; Butler 
and Land, Dallas; Lynn Elliott Co., 
Houston; Curtis H. Stout, ' Little 
Rock; Geeseka and Pinkney, Minne- 
apolis; Joralemon, Craig & Co., Phila- 
delphia; J. E. Redmond Supply Co., 
Phoenix; and Riddle and Hubbell, 
Tulsa. 

The complete line of Tagliabue in- 
struments includes automatic con- 
trollers, hydrometers, hygrometers, 
moisture meters, oil testing instru- 
ments, pyrometers, recorders, recorder 
controllers, resistance thermometers, 
thermometers (all types), vacuum 
gauges, and valves. 


Cooling, Sue Weak Raise 
Bank Employes’ Efficiency 


ST. LOUIS—lIncreased employe 
efficiency, loyalty, elimination of 
errors, and keeping the staff in the 
building during the day, are all ad- 
vantages of the new completely air 
conditioned cafeteria, constructed by 
Mercantile Commerce Bank in its 
downtown bank building here. 

Making a study a few months ago 
of reasons which contribute to ab- 
senteeism, inaccuracies in accounting, 
personnel discourtesies, and other 
employe problems, the executives of 
the bank found that many of these 
drawbacks could be traced to the 
lack of comfortable luncheon facili- 
ties for employes. Many of the bank 
employes were forced to walk long 
distances in St. Louis’ blazing sum- 
mer heat to stand in line or compete 
with other people for food service, 
which was not calculated for ideal 
conditions. 

The result is a new air conditioned 
cafeteria, with which Mercantile 
Commerce Bank follows the policy of 
giving all employes free meals. Hours 


No Summer Business Drop 
For 10 Years Credited To 
Market’s Air Conditioni.rg 


PINE LAWN, Mo.—The real Mm. 
portance of mechanical air co dj- 
tioning to supermarket food sale. jg 
graphically illustrated at the FE reg 
Rapp Supermarket on Nat: raj 
Bridge Ave. here—which, as the 
oldest completely air conditioned f joq 
supermarket in the St. Louis a ea, 
has had ample time to study the ef. 
fect of air conditioning upon sé es, 

Fred P. Rapp, operator of 3 la ge 
supermarkets in the St. Louis ju- ; 
burban area, “broke precedence” v th : 
the retail food field 10 years « xo, 
when he contracted for installat on 
of a 40-ton Carrier air condition og 
system. Operated by two 20-ton c¢ n- : 
trifugal Carrier units, with a zo ed 
control system which permits di c- ; 
tion of larger quantities of cooled ir 
into such busy sections as the mat 
department, delicatessen departme tt, 
and checkstand area, the Rapp n- 
stallation created much attention. 
While the installation was made 10 
years ago, it is still so efficient that 
it has never required remodeling 

Rapp pointed out the fact that his 
supermarket, during the entire 10- 
year period, has never experienced a 
drop in volume, during the 100-degree 
summer months, according to Rapp. 

“Under normal _ circumstances, 
without air conditioning, we believe 
that we would suffer a loss of some 
40% in sales volume after mid-June, 
until the inset of cool weather,” 
Rapp said. However, because of the 
fact that the store is a cool, com- 
fortable place to shop, and the fact 
that we display the slogan ‘Com- 
pletely air conditioned’ on banner 
signs over the front of the store, we 
have never suffered a volume set- 
back because of hot weather.” 


Brown Instrument Adds 3 
Industrial Sales Managers 


PHILADELPHIA—Appointment of 
three new industrial sales managers 
for southern and midwestern terri- 
tories was announced recently by the 


etl 


4g ditioning units up to a 2,200-ton sys- “ ” 

i , iad f . d é of bank employes are “staggered 

% tem -* ro of St. Louis’ largest busi- So — J., — = to geod sd 4 sig rege for its so that the cafeteria can take care Brown Instrument division, Minnea- 

; 2 ae ae GPs BOTS Carty Bes year, SERS SUERSS = CIVIne. , of the entire personnel, over a two-  polis-Honeywell Regulator Co. 

if / hour period. Charles D. McIntire was named 

bs Located on the upper floor, the industrial sales manager of the Cin- 

a cafeteria is a modern food service cinnati branch office to _ succeed 

Pe installation, with tile walls, modern George Brown who has been as- 

id: stainless steel cooking equipment, signed to promotion of products of 
cafeteria rail, utensils, etc. Formica, Honeywell’s Belfield valve division. 
hard-surfaced tables, eye-appealing Brown will supervise Belfield sales in 
fabricoid-covered chairs, and a soft the central states region out of his 
glareless fluorescent lighting system headquarters in Cleveland. 

are among the features. John E. MacConville has _ been f 
Most important for summer opera- named industrial sales manager of ; 
tion is the installation of a 20-ton the Atlanta branch office. He will 
air conditioning system, by Natkin & also supervise industrial sales activi- 
Co., Westinghouse air conditioning ties out of the company’s Birming- 
contractors located in St. Louis ham, Jacksonville, and Knoxville 
HEAVY DUTY "a Wilk 
Lunching in maximum air condi- William C. Waltman has been put 
tioned comfort, with no crowding or in charge of industrial sales out of 
other difficulties in choosing foods, the South Bend office. He succeeds 
4 a complete list of entrees, etc., have George. Gilliam who will supervise 
made for a far more harmonious all pyronieter supplies sales for the ; 
working situation at the St. Louis company. Waltman was with the : 
bank. Syracuse, N. Y. office of Brown. ; 
— ’ ? 

: THE LATEST BOOK | 

a Cat. Size Frame Approx. C.F.M. Your 

§ No. Blade OD. Weight on high List Net ON 

HDI6CVE 16 20% sq. 32 3000 $79.00 $29.50 REFRI GER ATION 

HDIS8SCVE 18 22 - 34 3500 79.00 29.50 . 

J HD20CVE 20 26 a 38 4000 84.00 32.00 RE PAI 7 

Z HD24CVE 24 30 a 42 4500 84.00 36.00 

Pocket size — 4%4" x 7%" 
P 2 704 5.00 
We have just purchased 1250 two speed Emerson long hour motors for a nee . 

$10.00 saving. We are passing this on to you in a $10.00 saving on each fan. | Every repair man and owner should have this book at hand for ready refer- 

F Rubber mounted, switch included, 110 volt, 60 cycle, A.C. These prices are ence. Written by Edward a. Magnus, a recognized authority and consulting _ 

; : , gineer on refrigeration, the book contains 21 reference tables and 139 line 

nearly as low as our single speed prices. Only as long as stock lasts. Remember “Hl alg tna ome ‘ons foll ; : ; 
: ae a Y%. HP : f the high i; ¢ body 1 illustrations. Servicing instructions follow a logical pattern in which the prob- 
this is a full % motor of the 18 est — ity. Somebody lost money so lem is presented, the equipment necessary is listed, general instructions follow, 
you can make more. Heavy square Venturi steel frame, Torrington Y-blade, and the operation is completed with a short paragraph on precautions to be 
tubular supports. observed in making the repair. 
| The Refrigerating Engineer Magazine says: “ . .. We recommend the 
| REFRIGERATION SERVICEMAN’S MANUAL to the practical engineer, 
technician, or student without reservation.” 
| 
USED AS A TEXTBOOK [RyYyy Tey Trwerar 
MANUPACTURING CO.. INC. IN 18 LARGE Sepn, Ath 40, 10080 Wabash Ave 
| . ’ . ° 
WEST BERLIN, NEW JERSEY REFRIGERATION SCHOOLS Chicago 5, Illinois 
| Please send me............ copies of the REFRI: 
| PUBLISHED BY ERATION SERVICEMAN’S MANUAL. 
WILCOX & FOLLETT co. Se eninilathicokseienccticcudissiadaininensisaineniaicnadsaiu 
| cHicaco NEW YORK TE IEEE seevescereneninnitenret 
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: added Services-- 


‘Utah plant rents 7,000 food 
lockers. 


An ice cream bar and refrigera- 
tion salesroom are part of a 
Pennsylvania center. 


Keeping 15,000 furs bolsters sum- 
mer business in West Virginia. 


ae 


Up to 1,500 tubs of flowers are 
stored in Utah. 


een, oe 


60-ft. tunnel freezer at “Lancaster, 
Pa. helps local packing industry. 


Meat chilling and aging is widely 
practiced. 


e is * r $ rs " 
A 100,000-bu. fruit storage room 
pays dividends in Greencastle, Pa. 


" ‘ere Are Some | Variety of Services Bring Community | -- That Pay ort | 


Refrigeration Centers More Business 


Income Jumped Five Times for Some Plants 


By Terry Mitchell, M.E., Frick Co. 


In cases where ice plants have 
broadened their services until they 
became Community’ Refrigeration 
Centers, the owners themselves have 
often been the people most surprised 
by results. Several such plants have 
found they made five times as much 
income, with the added services, as 
from the sale of ice alone. 

In a recent survey, six typical 
Community Refrigeration Centers 
were good enough to present figures 
showing the relative amounts of busi- 
ness obtained from each of the serv- 
ices they offer. 

The first of these plants, located 
in Pennsylvania, is obtaining 20% 
of its revenue from the ice-making 
department, 32% from lockers, 20% 
from  long-and-short-term _ storage, 
12% from quick-freezing, and 16% 
from other services. This plant has 
one of the largest locker systems 
in the state, and is also doing ex- 
tensive quick-freezing work, in a 
way that has attracted visitors from 
all over the country. 

The second plant, located in 
Georgia, does 15% of its business 
in lockers, 9% in quick-freezing, 1% 
in storage operations, and 75% in 
the sale of ice. These operations con- 
stitute only half of the total gross 
revenue, the rest being divided 
equally between the sale of coal and 
of miscellaneous appliances, such as 
refrigerators, home freezers, electric 
ranges, sinks, washing machines, 
pumps, and heaters. 

The locker services include chilling 
and aging meats, cutting, wrapping 
and quick-freezing, slicing, lard ren- 
dering, and hulling peas and beans. 
This plant is under very progressive 
management and is constantly grow- 
ing. 

Plant No. 3. also in Pennsylvania, 
is one of the earlier Community Re- 
frigeration Centers. It now does 21% 
of its business in ice, 7% in lockers, 
14% in stort-term storage, 52% in 
long-term storage, and 6% in other 
services. 

Some 1,200 lockers are rented here; 
the freezer space totals over 10,000 
cubic feet, and there is storage for 
100,000 bushels of apples. 

An adjoining packing house, 
handles up to 1,000 bushels of fruit a 
day, and is specially equipped for 
processing cherries, strawberries, and 
raspberries. Another department is a 
slaughtering plant where 200 head 
of calves and sheep can be handled 
per day. A brand new department 
makes dog-and-cat food on a large 
scale. 

A chain of plants in Utah has 
expanded its services until only 54% 
of its business now comes from the 
sale of ice. Short-term storage ac- 
counts for 32%, lockers for 6%, long- 
term storage and quick-freezing an- 
other 6% between them, and other 
services were 2%. Ice provides such 
an important part of this firm’s work 
because it does a great volume of 
car-icing work. The company also 
pioneered with frozen foods in the 
Intermountain area. 

West Virginia has a Community 
Refrigeration Center which offers 
practically every commercial service 
possible except quick-freezing. Ice 


Pressure Gauges 
Dial Thermometers 


*The gauge with the 
Recalibrator 


Ask for this New 
Refrigeration Booklet 


JAS. P. MARSH. CORP. 


OEPT. O., SKOKIE, ILLINOIS 


An air conditioned food salesroom 
supplements locker storage fa- 
cilities in Oklahoma. 
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Allee and Fan Blades 
Industrial &. Variable | . 
‘Speed Pulleys 


‘Standard equipment with = 
refrigeration unit manufacturers. 


Sold By All Better Jobbers” 


Swift Manufacturing: Tne. 


-. 1435 E. Nine Mile Road 
4 | Hazel Park, othe = : ge 


accounts for 71% of its business, 
lockers for 1%, short-term storage 
4%, long-term 10%, freezer storage 
6%, and other services 8%. This 
plant makes 150 tons of ice a day, 
a fourth of which is sized. 

It has separate fur and rug stor- 
ages, operates pipe lines leading to 
the meat cooling rooms in a nearby 
building, and handles a wide variety 
of other food products. Its plant 
covers about a city block. 

Another Pennsylvania plant divides 
its business as follows: ice, 20%, 
lockers, 18; long-term storage, 47; 
short-term, 4; freezer storage 6; and 
other services, 5. A special service 
in this case includes furnishing re- 
frigeration through pipe lines to an 
adjoining ice cream plant. The long- 
term storages are chiefly used for 
apples. Upwards of 3,000 lockers are 
rented. 

The Community Refrigeration Cen- 
ter idea is attracting attention in 
overseas countries as well as through- 
out the United States. Those ice 
plants which pioneered in develop- 
ing a wide range of services have 
found them very much worth while, 
and would not consider abandoning 
these extra activities. Others inter- 
ested should lay out a long-range 
plan of expansion. 

The outstanding opportunities in 
this direction have been scarcely 
touched, in most places. 


Big freezers enable center to do 
commercial quick-freezing. 


A well-equipped processing room 
prepares food for locker storage. 


mean added 
revenue for the center operator. 


1,200 full lockers 


Over 1,500,000 


In Use 
Investigate the NEW 


MASTER 


Food Conservator 
Sold thru refrigeration and in- 
sulation distributors. Write for 
particulars. 

Master Manufacturing Corp. 


121 Main St. Sioux City 4, Iowa 


Available from 
1/2 to 10 H.P. 


CLEANABLE 
DOUBLE-TUBE 

COUNTER-FLOW 
WATER-COOLED 


Write for literature 


Halstead z Mitchell 


BESSEMER BLDG. 
PITTSBURGH 22, PA. 


MOTOR-BASE 
ADAPTERS 


Be ready for that 
emergency; carry a 
spare set of motor 
adapters in your 
service kit. 


SERVICEMEN SEE YOUR JOBBER 


Motor Adapter Corporation 
4730 JOY ROAD 
DETROIT 4, MICHIGAN 


Yg to V3 hp.—101-D 
Yo to % hp.—102-C 
1 to 3 hp.—103-C 


- 


1 Odorless 
2 Fireproof 
3 Will not settle 


4 Easier Application 


5 Will not absorb moisture 
6 Immune to fungus, rot and decay 


7 Efficient, “K” factor of 0.24 BTU at 60° F. 


SEND FOR _—ii‘i(‘a“} 


FREE BOOKLET 
| TODAY! 


HERE’S 7 REASONS WHY 


Construction. 


Name .. 


Company .. 


National Gypsum Co., Dept. 
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A-99, Buffalo 2, N. Y. 


Gentlemen: Please send me a FREE copy of the new 
Gold Bond Zerocel Booklet, “ Fireproof Refrigeration 
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6 Latin America Markets Dominate Trade, 
But 14 Others Should Not Be Overlooked 


By Eugene Hesz, International Market Analyst 


The attempt has been made in 
this space to make it clear that there 
is not one Latin-American market 
for the products of this industry but 
at least 20 different markets, each 
having its own individual aspect and 
problems. 

The six leading markets have been 
dealt with extensively: Brazil, taking 
32.2% of our 1948 exports; (based 
on domestic refrigeration equipment 
only); Cuba, 24.7%; Venezuela, 
19.1%; Argentina, 4.9%; Mexico, 
4.5%; and Colombia, 3.0%. 

Since readers not only are inter- 
ested in total figures, but may de- 
rive practical conclusions from the 
detailed figures, the composition of 
our exports in the last full calender 
year will be given attention here. 


Despite the fact that our trade 
with Canada has the peculiar feature 
of the most friendly and close com- 
mercial relationship and bears the 
stamp of United States service to 
the Canadian affiliations, often as- 
sembly plants, we_ shall include 
Canada in this survey of our “other” 
leading American markets. 

This comparison will show the re- 
lative size of yesterday’s exports, and 
may indicate the direction of future 
developments. 

The figures (see Table I) not only 
show the relative values of our ex- 
ports to the most important foreign 
markets in this hemisphere, but they 
also allow quite different observa- 
tions. 

The importance of the Canadian 
market is emphasized and at the 


same time the proof is given that 
Canada is leading in the demand for 
parts for assembly, whereas. the 
Latin-American republics are only 
slowly starting out in this direction. 
One of the first South American 
factories for complete refrigerators, 
the Brazilian National Motor Factory, 
was described in detail in these 
columns. 

Table I also demonstrates the in- 
fluence of the climate, as evident 
from the strong demand for room 
air conditioning units in countries 
with sub-tropical and tropical cli- 
mate. 

Another factor is the continued 
strong demand for ice-making equip- 
ment in Canada, pointing to an in- 
complete coverage of the country by 
automatic electric refrigerators, 
which is often caused by the long 
distances of the homes or farms from 
the source of electric power. 


The seven countries constituting 
the next important markets in the 
New World are also classified here 
(see Table II), using the domestic 
refrigeration unit as basis of our 
evaluation. 

Other countries to the South of the 
Rio Grande are El Salvador, Ecuador, 
Paraguay, Nicaragua, Bolivia, Hon- 
duras, and Haiti. Their total pur- 
chases in domestic electric refrigera- 
tors in 1948 amounted to $733,000, or 
about 3.2% of our Latin-American 
trade in such units. 

Our next task shall be to give 
some pertinent background informa- 
tion on the seven “secondary” coun- 


. . « WITH REALLY LARGE 
FROZEN FOOD CAPACITY 
Just what your customers have been 
asking for! One cabinet with separate 
freezer and refrigerator compartments. 


Freeze on one side . . . store on the 
other e Freezer makes plenty of ice 


TWO-IN-ONE 


8 cu. ft. freezer space 
11% cu. ff. refrigerator 
2 hermetic units 


IMMEDIATE DELIVERIES ... WE CAN SUPPLY A FEW MORE 


DEALERS & DISTRIBUTORS 


Write or wire 


SIMPLEX MFG. COMPANY, 1135 Third Street, Oakland 20, California 


EXTERIOR DIMENSIONS: Depth 28”, Height 70", Width4914” 

SHELVES: On adjustable supports 

DOOR OPENINGS: 19” x 40)” 

HARDWARE: Heavy Brass Chrome Plated 

INSULATION: High Temperature 3”, Low Temperature 5” 

FINISH: Interior, Baked Dulux on Paint-Grip Steel 
with Stainless Steel Bottom 

EQUIPPED: Two air-cooled, sealed hermetic units — 
quiet operation 

SHIPPING WEIGHT: Domestic 740 lbs., Export 850 Ibs. 


MODEL 21-STT 


ees 


MINIMUM 
FLOOR SPACE! 


cubes and holds up to 350 lbs. of frozen 
foods! Cold plate with extra coils for 
quick freezing ¢ Regular refrigerator 
space for milk, butter, eggs, meat, left- 
overs and fresh vegetables. High humid- 
ity . . . bonded wall coils, both sides 
... foods do not dry out in refrigerator 
compartment. Get on the band wagon 
for big profits! 
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Table I—Export of the U. S. Air Conditioning and Refrigeration Industries to 
Canada and Leading Latin-American Markets—1948 


Commodity 
Domestic electric refrigerators 
Domestic electric refrigerator parts 
Compressors & Cond. units (com’]) 
¥5-hp through 3-hp. 
Over 3-hp. through 10-hp. 
Over 10-hp. 
Centrifugal refrigeration units 
Evaporative Condensers 
Condensers except evaporative 
Heat transfer equipment 
Ice making equipment 
Air diffuser units 
Self-contained com’l refrig. equip. 
Liquid coolers 
Self-contained air cond. 
Under 2 tons 
2 tons and over 
Mechanical com’! refrigerators 
Air cond. & refrig. aux. equipment 
Air cond. & refrig. parts 
(for foreign assembly) 
Air cond. & refrig. replacement parts 


Totals 


Canada Brazil Cuba Venezuela Argentina Mexico Colombig 
$ 256,000 $ 7,638,000 $5,709,000 $4,399,000 $1,132,000 $1,027,000 $ 687.509 
3,887,000 284,000 241,000 248,000 304,000 360,000 81.900 
1,034,000 1,328,000 472,000 357,000 988,000 296,000 119 00 
264,000 51,000 18,000 45,000 88,000 54,000 8 00 
563,000 157,000 79,000 107,000 411,000 118,000 50.900 
2,000 20,000 Ks ‘5 i 11,000 i 
31,000 37,000 4,000 16,000 9,000 66,000 ie 
106,000 14,000 30,000 19,000 8,000 22,000 1.00 
119,000 86,000 40,000 48,000 100,000 89,000 11,500 
567,000 124,000 228,000 634,000 25,000 308,000 148 300 
121,000 77,000 12,000 19,000 1,000 110,000 8 300 
772,000 800,000 601,000 1,949,000 299,000 467,000 322 300 
111,000 36,000 27,000. 21,000 45,000 18,000 3,00 
19,000 85,000 190,000 89,000 46,000 68,000 9 100 
140,000 139,000 180,000 64,000 152,000 169,000 57. 00 
55,000 47,000 147,000 410,000 7,000 95,000 111, 00 
1,875,000 955,000 495,000 509,000 625,000 741,000 1,056, 00 
537,000 107,000 64,000 101,000 126,000 97,000 51,. 00 
442,000 99,000 71,000 75,000 62,000 119,000 52, 90 


$10,901,000 $12,084,000 $8,608,000 $9,110,000 $4,428,000 $4,234,000 $2,774,‘ 00 


Table II—Proportion of 
Imports of U. S. Household 


Refrigerators 
Average Before 

Country World War IT 1948 
Panama plus 

Canal Zone .... 5.0% 2.2% 
CE ab beckasnvds 2.8 | 
Se ae 2.1 bed 
WEUUOY 6c cciees i? 0.4 
COOMtA FRIGH 6.6520. lia 0.6 
Guatemala ....... 2.2 0.9 
Dominican 

Republic .....5 0.9 1.5 


tries. The total amount of their pur- 
chases of domestic units in U. S. 
dollars was, before World War II 
$606,000; in 1948 it was $1,684,000. 

Panama and Canal Zone: For ob- 
vious reasons, these two regions are 
presented here as one market. It 
must, however, be borne in mind that 
these are two distinct political units. 

Panama is a republic with about 
650,000 inhabitants, of whom 11% 
are white and 65% mestizo. 

Despite the small area of only 
20,000 square miles, this little re- 
public has several times imported 
during the latest years more than 
$40,000,000 worth of foreign products. 


—~ Lately about 50% was made up by 


textiles and food, and about 20% 
by machinery. 

Usually the United States supplies 
about one half of the imports and 
takes about 90% of the exports. The 
latter consist of bananas, cocoa, 
coffee, cattle, hides, and gold. 


finitely increasing. Future office build- 
ings will offer a good market. 

Dealers estimate that not more 
than 200 houses and/or apartments 
have installed cooling equipment. 
Most of the installations are single 
room units. 

The important fields of food pre- 
servation and foor storage have 
scarcely been tapped. 

Reliable sources indicate that the 
number of commercial refrigeration 
units in use was about 2,500 at the 
beginning of last year. Industrial re- 
frigeration units are still not widely 
used, as few industries in the Re- 
public justify the installation and the 
investment. 

The most popular commercial 
model is the 2-ton and 5-ton self-con- 
tained air conditioning unit. For a 
room air conditioner, the console 
model with compressor motor of % 
to %-hp. is the most popular. 

Retailers agree that in the field 
of domestic refrigerators, the public 
wants most a unit which can be 
serviced and repaired locally. The so- 
called sealed-unit types which can 
only be repaired at the factory are 
in little demand, as the strain on 
the units in the tropical climate of 
Panama is continuously heavy. 

A detailed description of the cli- 
mate of Panama—situated only 10 
degrees north of the equator—has 
been omitted since it is assumed this 
is common knowledge. 

The remaining secondary countries 
of our Latin-American markets will 
be treated in a following study. 


Table III—Exports of U. 8. 
Equipment to Panama 
Including Canal Zone, 


1948 

Commodity Amount 
Electric household refrig- 

erators, incl. parts .... $ 570,000 
Air conditioning units, in- 

cluding condensers for 

GUGR UMS, G06. ........ 48,000 
Ice-making equipment .. 58,000 
Air diffuser units ........ 1,000 
Self-contained commercial 

POLVIQCPACOTS. 220.568 555 203,000 
Liquid cooled air condi- 

tioning and refrigeration 

Pee ee ere 8,000 
Room air conditioning 

0 ee ae eee 35,000 
Commercial room air con- 

Gmioning URIS ........ 14,000 
Electric mechanical re- 

eee a 55,000 
Auxiliary equipment ..... 119,000 
Assembly and replacement 

eee rere rer 24,000 


$1,135,000 


Canadian Fair Draws Crowds 


TORONTO, Ont., Can.—Big crowds 
passed through the electrical appli- 
ance building at the Canadian Na- 
tional Exhibition which featured the 
latest in refrigerators, ranges, etc. 

One enterprising refrigerator man- 
ufacturer froze a skating rink and 
two figure skaters performed. 


These few figures alone show in- | 


directly the great influence of the 
State Agreement between this coun- 
try and Panama regarding the Canal 
Zone. Since the U. S. Government 
has to pay to Panama only $430,000 
per year for the privileges accorded 
to us, it can easily be seen that the 
huge difference between exports and 
imports (see the following typical- 
year figures) are being made up by 
the expenditures of American mili- 
tary authorities, Canal personnel, 


resident American civilian popula- | 


tion, and tourists. 


Imports Exports 
1938 .... $21,800,000 $7,700,000 
1945 45,700,000 4,500,000 
1946 56,100,000 6,800,000 
1947 75,600,000 8,300,000 


If we consider the above facts and 
add to this the observation that most 
of the running labor for the Canal 
is executed by natives of Panama, 
then only the economic value of the 
American activities for the small 
state on the Isthmus will be appre- 
ciated. 

The imports of air conditioning and 
refrigeration equipment to this mar- 
ket are clearly under the sign of 
American living habits and certainly 
also show that the products of our 
industry are imported assembled, 
with very few exceptions. 

Leading theaters, one restaurant, 
and a number of government offices 
are air conditioned. According to re- 
ports from the U. S. Embassy in 
Panama (1948), the demand is de- 


BETTER COILS... 
FOR BETTER COOLING 


1 


Are You Looking for An Easy Way 
to Handle Stoves,Refrigera- 


tors and Freezers? 


Solve Your Problem with the New 
ROLL-OR-KARI Dual Trucks 


Patented Step-On-Lift « 
Capacity 1000 Lbs. * Shipping Weight 40 Lbs. 


Folding Handles 


WRITE TODAY 


THE ROLL-OR-KARI CO. 


ZUMBROTA ° 


MANUFACTURERS ; 
MINNESOTA 


PROTECT YOUR TRADE-IN POSITION 
Get 1950 Appraisal Values Now .. . 


NARDA TRADE-IN GUIDE 


Complete—Lists 1950 trade-in prices and com. 
plete descriptions of over 5400 appliances ot 
67 manufacturers. 


Authoritative—Scientifically prepared Checked 
by independent dealer panel. 


NOW 5 GUIDES IN | 


Refrigerators Washers 
Electric Ranges Vacuum Cleaners 
Gas Ranges 


Every salesman needs one—Gains customer con- 
fidence Makes trade-ins quicker, more profit- 
able Pays for itself on every sale' 


Handy, 
Still only 


et size, durable cover. 
5 6 to 25 copies, $4 each 


20 N Carroll St 
Madison 3. Wis 


Send me copies of the 1950 
NARDA Trade-In Guide 


ORDER TODAY 
5-in-1 a iT check will 


sk 


_NARDA Trade 
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ATLANTIC CITY 
WELCOMES 


THE REFRIGERATION 
€& AIR CONDITIONING 
INDUSTRY 


Laat oats ree ; 


6th ALL-INDUSTRY REFRIGERATION 
on AIR CONDITIONING EXPOSITION 


FEATURE ATTRACTION 


TWO SPECIAL SHOW ISSUES | 
AIR CONDITIONING AND 


REFRIGERATION NEWS 


PRE-EXPOSITION ISSUE - OCT. 17 


EXPOSITION ISSUE -NOV.14- 


Traditionally Together! 


e ALL-INDUSTRY EXPOSITION 


e TWO GREAT ISSUES OF THE News 
A TERRIFIC ADVERTISING COMBINATION! 


Make YOUR “Date” with the Industry's most active buyers 


ADVERTISE IN THESE TWO DYNAMIC EXPOSITION ISSUES OF THE NEWS 


OCTOBER 17 
PRE-EXPOSITION ISSUE 


Suyers want to know in advance what to expect at the 
industry's biggest event . . . and here's the issue of the 
NEWS which will give them a complete preview. The 
inusually high interest in the October 17 issue provides 
1n unmatched readership for your advertisement. Tell 
he potent NEWS audience your show plans, give the 
advance story on your new products. Start show-goers 
planning to visit your exhibit with buying plans in mind 
- + « give stay-at-homes the information they need to 
plan 1950 purchases. They'll be looking for your adver- 
lisement in the Pre-Exposition Issue. Make a pay-off 
date with buyers by scheduling space now. 


COPY CLOSES OCTOBER 7. 


NOVEMBER 14 
EXPOSITION ISSUE 


The Exposition Issue of the NEWS is read, re-read, and 
used at the Show. (Extra distribution of the November 
14 issue right on the Show floor) as a guide to the 
most important product showings and most interesting 
exhibits. For show-goers and all the industry your adver- 
tisement in the Exposition Issue will be as important as 
your exhibit itself; a straight-line sales producer the 
country over! If you are an exhibitor get peak attend- 
ance and buying interest—if you're not an exhibitor 
“tbe there’ with an action-getting NEWS advertisement. 
Tell all about your products and plans in this sales- 
charged issue. 


COPY CLOSES NOVEMBER 4. 


Extra Circulation—No Increase in Advertising Rates 


Mail to: y 


In Both These Issues Today. 


Use the coupon below. 


For Best Position, Reserve Your Advertising \~ 


Arr CoNpDITIONING & REFRIGERATION NEws 
450 West Fort St. Detroit 26, Michigan 


Reserve the following space for our advertisement in the October 
17 (Pre-Exposition) Issue: 


vB eee 


Reserve the following space for our advertisement in the Novem- 
ber 14 (Exposition) Issue: 


veunekee columns x ........ inches. 
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Oo f ies f wiring. follows: any system. Select the ones which 
— ay SC ree prem e. Insulating contractor, for the : must be incorporated on any specific 
insulation. 1. Material cost. job. The check marks indicate what 
f. Sheet metal contractor, for the 2. Labor cost. prices are to be included. 
sheet metal work. 3. Freight cost. The percentage of insurance .n 


labor cost, overhead, and pro‘t, 
which have been applied to arri 
5. Service charge for one year. at the selling price, is just typic,] 
and about the general mark-up use J, 


8. _ Building contractor, for the 4, Drayage and rigging cost. 
building alterations. 


h. Automatic control contractor, 


TIONING 


for controls. 6. Contract prices. , 
; : ; These percentages will no doubt va-y 
When associated with an air condi- The Pricing Form shows all the with some firms. : s 6D: 
by James J. LaSalvia tioning equipment manufacturing  C 
firm, the usual procedure is for this . re 
firm to bid the entire system and Chart 2—Pricing Form ; ob 
This instalment is the last in the long series in which a sub-let to the contractors any portion 8 
down-to-earth description of how to apply comfort cooling — ° the work which he does not handle. A B c D E g- 
. . . . . . i i - 4 
air conditioning systems has been presented by Air Condi- hy al “Saab ansdion & oe Service Drayage and t: 
tioning & Refrigeration News. Details regarding publication bid the entire system. which he ma Charge for Rigging Freight Labor Materi.| 
7P y : y No Description ; 1 Year Cost Cost Cost Cost 
of this material in book form are given elsewhere on this handle in its entirety or to sub-let : ” 4 A e 
age to other contractors any portion of __............ Compressor X X X x X = 
tia the work which he does not handle. _............. Compressor Motor x x > xX kit 
The many readers who have been following Mr. La- The “Pricing Form” in Chart 200 Compressor Motor Starter xX xX xX 6 
. * . . . 2 a 
Salvia’s series will be pleased to know that he will continue shows all of the equipment and work = = }actmid ‘ . = “ . = Be 
to answer ti : ditioni licaté bl to be done on any regular air condi- 9" vaporative Condenser xX x x : - 
questions on air conditioning application problems. chee ee. tC Evaporative Condenser ; Be 
There is no charge for this valuable service, so if yow’re Starter ’ x x x : ry 
stumped by a particular problem, or are curious about some ~ ©... Cotas Cette ' = = = > no' 
p on ee 2 : © Renee BRawecles 0” Air Handling Remote Unit X x x xX xX f 
aspect of air conditioning, simply send your queries to Mr. “Key Now Ready ‘ualacding Air Handling Remote Unit na 
LaSalvia in care of the News. Starter x x x 7 cr, 
In Book Form _....... Self-Contained Unit x x X Xx x Fr 
aa a ae ree on Self-Contained Unit Starter xX x X oe 
Economics ( Cont.) The first volume of the “Key to —-..-..---- Expansion Valves xX x x xX pe 
Air Conditioning” series is now — .......... Constant Suction Pressure iti 
PRICING 3. A contracting firm. ready for distribution. All the Valve x x x x 1 
’ When alana with a consulting material that has appeared in__............. Liquid Line Strainer xX xX x x one 
After making the design, the engi- engineering firm, the usual procedure these worthwhile articles has been _............ Solenoid Valve xX xX x xX pro 
neer is called upon to price the job. to te aui-tet all of the work to assembled in handy manual form, __........... Water Cooler xX xX x x xX bad 
There are different ways in which Gitevent eoutrentess to Ge various along with additional data never __ ............ Cooling Tower xX x xX x x ond 
this can be accomplished, depending este of the avetem: each es: before published, 000000 reseseeseees Cooling Tower Pump x X X x x wil 
entirely with whom the engineer is P 7 ys' : . ‘ a a a ree Chilled Water Circulating as 
: : a. Refrigeration contractor, for If you’ve been waiting to get fro 
associated. Usually the engineer may : : 4 : Pump x xX x x xX 7 
F F refrigeration cycle only. this data in book form, you'll loc: 
be working with the following: ee me 6 06060 RN ee OC eee Compressor Foundation x x 
. ; b. Plumbing contractor, for water want to know how to obtain your Sensediive Gandenaee E 
1. A consulting engineering firm. ines and drains. : copy. See the large advertisement =" pt dation x x abu 
2. An air — equipment B- Heating contractor, for steam on this page, Water Cooler Foundation xX xX ; a 
manufacturing rm. piping. eee ees Cooling Tower Foundation 4 xX } the 
| pee Cooling Tower Pump | pera 
An experienced Foundation x x I tect 
: . a Ne ee Water Circulating Pump | 
. air conditioning : Lhe a Foundation x Xx | 
. s . ' —— Cooling Tower Pump Starter X x = i 
— with - is ........... Circulating Pump Starter xX xX xX : 
a background in AIR (() VDITIO \] NG ae Pounds of “Freon” x Xx x x | Soi 
. n/N Pre Cee Pee hah se EE Gallons of Oil for 
teaching and writing _— lo : ame ¥ » Fa 
es emrmhUlUCTLhlrUDElr el—>a¥KE—EE Suction Line Piping xX xX _— 
seis Liquid Line Piping PA x ’ D 
A well-arranged, WN Ores Hot Gas Line Piping xX xX pm 
‘ d | fe eee Vibration Eliminators x x x ings 
: convenient, an by James pa LaSalvia £2 — ———  vvvcsssesset Mufflers x Xx pro} 
inexpensive series sassananeie Solder and Flux xX x Adc 
aniicesc Oil Separators x xX X x let 
Of manuals 6 Sub-Coolers x x xX po 
sips Heating Coils x x >, 4 xX moyen 
JUST OFF THE PRESS|— Air Filters xX xk xX 
Anadis Fan x x xX xX x tion 
‘ ' . J : ee eee. Fan Motor x x x wit! 
.. . the first in a series of simplified, practical training manuals and | .......... Fan Motor Starter x x x ne 
reference books for layout and installation of comfort air conditioning | “""” a * = 2 plet 
systems. cecnecnnne Ceiling Diffusers x pa 
ee os ee a Sheet Metal (contract) xX roon 
Order your copy now! See it at your parts wholesaler! | ........... Plumbing (contract) xX Roo: 
veonsencones Heating (contract) x Cc 
PRICE: $2.00 PER COPY = —«—_—___ esse Electrical (contract) xX huge 
cnainensies Insulation (contract) >, 4 Bocl 
(Price includes a copy of one of the best psychrometric charts available, | pel ene . | tion 
plus a chart that simplifies the sizing of grilles.) = = | Building Alteration 
(contract) xX : S 
papa Painting + ; . 
es ws es >”)0—UlUté~é~™”C~CC™””©OC ae Permit x : 
A lot of doors must be opened to arrive at successful air conditioning Assumed $150 $300 $70 = $3,000 $4,400 
application methods. And here’s a new “key” to the doors. . . . James pe “a _ a ae pothy a i s = eon 
a ” 0 r . nsurance) = = y 
LaSalvia’s “THE KEY TO AIR CONDITIONING. Total Net Cost is F + G@ = | H= 929000 7 \ 
2 ‘ , be P ’ . Add 20% of “H” as overhead = I= 1,644.00 zt 
= As in other books of “The Refrigeration Library,” the material is s+ = J= 9906.00 , 
presented in a simplified, easy-to-understand manner, with charts, tables, Add 15% of “J” as profit = ee 1,479.60 | 
i problem examples, and conclusions, serving as instruction for the commnpnteentonaan , | 
Total First Cost or Selling Price is J ~ K = L = $11,343.60 


beginner and reference for the experienced installer. 


Mr. LaSalvia has had 30 years experience in air conditioning, refrigera- ' . / ae 
tion, heating, and ventilating. This experience has covered designing, oS. Ol G6 || & 
i installing, and testing more than 1,000 air conditioning systems of all SF I | = 
fe types, in addition to conducting training schools and college classes. == ea | 


This first manual No. K-1 (additional manuals to be published in the 
near future) covers the fundamental physics of air conditioning, use 
of charts, methods of ventilation, figuring of air requirements, refrigera- 
tion problems as related to air conditioning, use of fans, methods of 
air distribution. 


BULLETIN 7O9SP 


Single Phase Across-the-Li i¢ 
Motor Starters = 


pong aan gee A - Do you need a single phase starter simple, efficient mechanism will hol: 
: + CO iy SU Sy See. that can take it? The Bulletin 709SP —_in during line voltage fluctuations. / Cc 
Please send ........ copies of “The Key to Air Conditioning” solenoid starter is your answer. Its _— starter you can install and forge! 
No K-1 @ $2.00 per copy. (1) Remittance enclosed. [] Send bill. double break, silver alloy contacts Write today. Allen-Bradley Co.,131. P 
Order from your parts wholesaler never need cleaning or dressing. Its _—S. First St., Milwaukee 4, Wisconsir 7 
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$2. 
He: ‘al In Texas Will Be 
f. -ely Air Conditioned 


=PUS CHRISTI, Tex. — The 
5]1 Foundation Hospital for 


: en to be construted here at 
-. stimated cost of $2,250,000, will 
b © conditioned throughout, except 
f -jinor service portions, accord- 
+> ‘9 a recent announcement by the 
I oll Foundations’ board of 
tris: ees. 


» conditioning equipment will be 
lc. .ed on the basement level, along 
w.. such other facilities as the main 
kit-hen department with all modern 
ec. pment for food handling and pre- 
pa! ation. 

veliminary plans for the hospital 
have been completed by Eggers & 
Higgins of New York, the consulting 
architects, and working drawings are 
now in process by C. H. Page & Son 
of Corpus Christi, architects for the 
project. 

“The design seeks to give 
the children as natural and whole- 
some an environment as_ possible 
under the most modern hospital con- 
ditions,” the announcement said. 

The building is designed to ac- 
commodate 100 patients in the first 
project and to be expanded to 200 
beds in the future. Of two stories 
and basement in height, the hospital 
will consist of five wings radiating 
frcm a hub in which the elevators are 
located. 

Exterior design is marked by an 
abundance of window area. Walls 
will be of brick, with stone trim, and 
over the window heads on each of 
the two main floors will be a con- 
tinuous, rigid canopy affording pro- 
tection against the rays of the high 
summer sun. Windows will be of 
aluminum. 


Southern Hotel’s Cooling 
Facilities Expand Soon 


DALLAS, Tex.—A $2,225,000 re- 
modeling, redecoration, new furnish- 
ings, and over-all air conditioning 
program, now in progress at Hotel 
Adolphus, is scheduled to be com- 
pleted next year, according to Ran- 
dall Davis, who holds the post of 
managing director. 

Davis said the over-all air condi- 
tioning program, started August 1, 
with Carrier Bock Corp. as the prin- 
cipal contractor, is due to be com- 
pleted next spring. Air conditioning 
will be extended to that part of the 
hotel not now covered—400 guest 
rooms, lobby, roof garden, Danish 
Room, and North Room. 

Contractor participating in the 
huge project, in addition to Carrier 
Bock Corp., include Texas Refrigera- 
tion & Engineering Co. 
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LIQUID RECEIVERS 
HEAT EXCHANGERS 

| _ PIPE AND FIN COlLS 


Select the 
' items 
| am Ai DRY-EXWATER CHILLERS 
} —- in, EVAPORATIVE CONDENSERS 


HI-PEAK WATER COOLERS 
FREON SHELL AND TUBE 
CONDENSERS 


FREON SHELL AND COIL 
CONDENSERS 


BLO-COLD INDUSTRIAL 
UNIT COOLERS 


ACME INDUSTRIES inc. 


JACKSON, MICHIGAN 
Representatives in principal Cities 


| offices, stores, restaurants, 


By George M. Hanning 

DETROIT — “Air conditioning is 
wonderful. I think that every grocer 
is going to have it in his store, just 
the same as the theaters do now, in 
order to stay in business.” 

That is the candid and enthusiastic 
opinion of Sam Haboush, proprietor 
of the Yosemite ABC Market, small 
neighborhood self-serve food store 
here, who also claims the distinction 
of being the first independent local 
grocer to air condition his premises. 

“I’ve been sold on air conditioning 
for years,’ Haboush related. “I’ve 
driven miles to eat at an air condi- 
tioned restuarant. I’ve turned around 
and walked out when I found a 
theater was not air conditioned. So 
I got to wondering how it would 
work in my store. 

“I have operated a grocey on this 
corner, Yosemite and Collingwood, 
for 25 years, and I always dreaded 
summer work. It always got so close 


and warm in the store. The cus- 
tomers would hurry in and out again. 
The employes would be hot and 
wouldn’t keep the store clean the 
way it should be. 

“We have had fans and other cool- 
ing devices, but the store was still 
hot and the air stale. 

“So when I decided to buy, I did 
so for my own comfort and for my 
customers. The results I got, I didn’t 
expect. 

“I called on several markets to 
see what the experience of other in- 
dependent grocers had been. But I 
couldn’t find a single one that had 
air conditioning. A few of the big 
chain supers have air conditioning, 
but I can’t compare myself to them. 

“So then I called on several air 
conditioning contractors and finally 
decided on the Chrysler Airtemp.” 

Charles R. Beltz & Co. made the 
installation. The firm put in a 5-ton 
packaged Airtemp unit just back of 


a partition dividing Haboush’s 40 by 
60-ft. sales floor with his 20 by 60-ft. 
storage room. A single long duct 
runs down the center of the ceiling 
over the sales floor and distributes 
the conditioned air through eight 
grilles, four facing to the front of 
the store and four to the rear. 


Another short duct empties into 
the storage room. 

“TI sure picked the right summer 
to install air conditioning.”” Haboush 
chuckled. “This has been one of the 
hottest I’ve seen in a long time. 


“Has the air conditioning paid off? 
I'll say it has. I put it in for the 
comfort of my old customers, but 
I have found a great number of new 
faces coming in since the air condi- 
tioning was installed. 


“Business usually slacks off during 
the hot summer months, but this 
summer we have doing more business 
than we did during the winter. Peo- 


5 Million Children’s Air Cooling (Installed for Old Patrons) Brings Grocer New Ones 


ple like to stay inside as long as 
possible. They are in no hurry to get 
outside again. As a result they un- 
consciously buy more groceries. 

“Another benefit I hadn’t looked 
for is that I can carry candy during 
the summer. In the past, I have 
simply refused to carry candy during 
the hot months. It gets soft and 
soggy and nobody buys it. But this 
year, I have sold a lot of it. 

“Another thing. The store stays 
cleaner now. The clerks feel much 
better and they work harder keep- 
ing the stock and shelves clean and 
in good order. 

“As for operating expense, I have 
been pleasantly surprised at how 
little it cost. My electric bill is up 
considerably, but it amounts to no 
more than the cost of heating the 
store during the winter. 

“Air conditioning. I’m all for it and 
recommend it heartily to any other 
grocer.” 


Data Shows Operating 
Cost Per-Employe for 
Typical Installation 


SALT LAKE CITY—How much 
does it cost to give employes the 
benefit of air conditioning, modern 
electrically-cooled water, ideal light- 
ing and germ-proofing? 

Utah Power & Light Co., Utah 
electrical utility, has answered that 
question with a complete set of cost 
records, kept during a recent “com- 
fort engineering campaign” designed 


Hotel Begins Floor-by-Floor 
Air Conditioning Project 


MEMPHIS, Tenn.—The newly air 
conditioned and redecorated third 
floor of the George Vincent hotel 
here, was opened to the public for 
the very first time on Friday, Aug. 
12. 

According to Manager Oscar A. 
Stone, the third floor is the first of 
the four in the hotel that will be 
entirely air conditioned and_ re- 
decorated. Associated Southern In- 
dustries, Inc., installed the air con- 
ditioning. 


Research Products Names Dealer 


MADISON, Wis.—Research Prod- 
ucts Corp. here recently appointed 
Thermotrol Corp., Philadelphia, to 
represent it in the sale of ‘“R-P” 
air filters here. 

Thermotrol has been identified with 
the heating and air conditioning 
business in the area for many years. 


Shoe Store Schedules Cooling 


BINGHAMTON, N. Y.—An air 
conditioning system will be installed 
in the new store to be occupied in 
November by the Parlor City Shoe 
Co. at 44-46 Court St. 


Pittsburgh Firm Specializes 
In Ventilation, Fume Control 


PITTSBURGH—Formation of Me-: 
chanical Industries, Inc., a new en- 
gineering company whose activities: 
will be limited to industrial ventila- 
tion, smoke, dust, and fume control 
with headquarters here, has been 
announced by M. I. Dorfan, who is: 
president. 

Dorfan has been associated in this: 
field more than 35 years. Prior to 
establishing the firm which he will 
head, Dorfan served the American 
Wheelabrator & Equipment Corp. 


to do away with absenteeism, and to ® 


give employes of the utility ideal 
working conditions. 

Installed in the offices of the power 
utility are a series of 10-ton Carrier 
package air conditioning units, elec- 
tric water fountains, 4-tube slim-line 
fluorescent lighting fixtures, and 
30-watt germicidal lamps, 12 in the 
average Office. 

Each of the clerical offices of the 
utility thus contains one air condi- 
tioning unit, 12 lamps, 24 fluorescent 
fixtures, and one electric water 
cooler. 

Figures at the end of each month’s 
operation as developed by Utah 
Power & Light Co., show a capital 
expense of about $120 per employe 
for the original installation, with 
operating expenses on the basis of an 
8-hour day amounting to less than 
$1.65 per employe per month. 


Booklet Describes G-E 
Line of Air Conditioners 


BLOOMFIELD, N. J.— Packaged 
air conditioners for a wide variety 
of applications are described in a 
series of bulletins issued by the Air 
Conditioning Department of the Gen- 
eral Electric Co. 

Each of the bulletins describes and 
pictures the units and gives specifi- 
cations, ratings, and general dimen- 
sions. 

Bulletin PM 79-0101 describes a 
2-hp. packaged air conditioner desig- 
nated Type FD-20D. This unit was 
designed for such applications as 
homes, offices, and small stores, and 
is said to require less than 41% sq. ft. 
of floor space. 

A 3-hp. unit, designated Type FD- 
30D, is described in bulletin PM 79- 
0201. It is designed for-use in stores, 
restaurants, shops, taverns, sales 
rooms, hotels, offices, drafting rooms, 
and laboratories. 

A 5-hp. unit, Type FD-50D, for 
similar applications requiring higher 
capacity is featured in bulletin PM 
79-0301. 

Two packaged air conditioners, 
available in 74%-hp. (Type FD-75D) 
and 10-hp. (Type FD-100D) sizes, 
for large capacity jobs in business 
and in- 
dustry are covered in bulletin PM- 
79-0401. 


Americas C 


COMMERCIAL REFRIGERATORS! 


Pinnacle’s dealers make exceptionally BIG PROFITS ... give 
customers what they want in design and construction and at 


competitive prices! 


A few exclusive Pinnacle 
Territory Franchises are still 
available. Wire or write 
today for full information! 


EQUIPMENT CORPORATION 


FLEETWOOD, 


39 Broadway, New York 


FREE FOLDERS OF COMPLETE LINE 


PENNSYLVANIA 


ONE Line to Serve ALL Your Markets... 
WORTHINGTON 


ONE Standard in ALL Components 4.6 WORTHINGTON-BUILT, not Just assembled 


Worthington’s is the most complete line of machinery for air 


A complete line of 
Package Air Conditioners 
3 to 15 tons 


A9-22 


ment for each installation. 


and unit responsibility. 


ia C 


conditioning and refrigeration. You can select the right equip- 


Worthington makes more of the vital ‘‘innards” of air condi- 
tioning and refrigeration machinery than any other one manu- 
facturer. You can promise your customers balanced operation 


Take advantage of the-completeness of the Worthington line 
and capitalize on Worthiagton’s national advertising (TIME, 
NEWSWEEK, BUSINESS WEEK, U. S. NEWS and industrial magazines). 
Find out why there’s more worth in Worthington by writing Worth- 
ington Pump and Machinery Corporation, Air Conditioning and 
Refrigeration Division, Harrison, N. J. 


atte hl 


A complete line of A 


pressors —from 1 to 100 tons; 


also Ammonia Boosters 
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REFRIGERATION | !2-Story Texas Bank Bldg. “\Aagic Dial’ Systern Controls Cooling, 
INFORMATION IN A HANDY FORM 


2-7 NOW READ Y 

Audels Refrigeration 
‘ and Air Conditioning 
Guide. Highly en- 
dorsed for Engineers, 
Servicemen, Shopmen. 


Covering modern Prin- 


RIGERATION 


Completely Conditioned, 
335 Room Coolers Used 


Heating, Ventilation from Single Switch 


CONTROL CABINET 


- 
a 
> 
° 
] 
5 
g poe oon hy 2 DALLAS, Tex.—With the installa- 000 0000 
5 Household, Special, tion of a General Electric “personal 6o ; ie C0000 ¢ 
z ae & ee weather control” air conditioning sys- 
8 trial u [ g 25 VOLTS 
je Ng ty 4 tem to serve its upper 11 stories, the | 7 | 
< ers and Air Condition- 12-story Texas Bank building here, @ VALVE DAMPER 
} ing Gyete es. is now completely air conditioned. @ @@ |MOTOR @ @ |MoTOR 
be gn tpn wane A separate system serves the bank ral 
All Fully Illustrated headquarters on the main floor. | 
$38 Dees The G-E system, installed by the HEATING BUL 
Sebastian-Fulcher Air Conditioning THERMOSTAT THERMOSTAT 
s — 
‘ COMPLETE © PAY ONLY *1 A MONTH Co., here, provides both cooling and coe as 
et This Information for Yourself. Mail Coupon Today. r n —— 
nS an Se a aneamanen heating to maintain year-round con- LOW VOLTAGE CIRCUIT 
AUDEL, Publishers, 49 W. 23 St., N. Y. 10 trolled temperature. ; 
MAIL AUDELS, NEW REFRICEGATION ,QUIPE. tor fcce The air conditioning system is of vo tan nine 
ron $1 monthly until price of $4 is paid. Otherwise 1! the indirect, water heat transfer CONTROL coouine ditiaiian 1] 
nee type, and consists of a 300-ton re- CABINET log] tnenmosrar fe jenn SOO] rime . mined tice 
24 frigeration machine, and a steam-to- Ned §TARTE wwe) eo 
ene _— ¥ water heat exchanger. The central ee ON oO —— —— ' people is prevented by increasing t! e 
Occupation ~~~ === -------- n= - === pees refrigeration plant is located in the oe iw 1 93 By supply of unheated air. Ne: 
Cmployed by ----------------------' R-12 basement, while the cooling tower, i canes BE PR craic, arene “Cooling” position of the Mag'c 
fresh air conditioning units, and in- Dial switch permits the thermostit D' 
terior zone conciioning are mounted in the cooled area to operate tie Bost 
H on the roof. t incl hese solenoid valve in the liquid line. Th:s eis 
Genuine Joe says... All the conventional radiators in 3 permits the compressor to run when moe 
"Send for this = tain Pn agaael pon poet be HIGH VOLTAGE CIRCUIT <—e is needed with constant fen aia 
e993 operation. 
FREE Bulletin conditioners, consisting of fans, com- “Magic Dial” Wiring Diagram. Ventilation is provided by the sane p 
Méise for Caraien bination heating and cooling coils, and . es « mixing dampers as used on the hea‘- Cort 
i) MU-40 .... Every repair ee go , ai . DES MOINES—By means of a ing cycle, but their action is re- Th 
shee fetid vt ak te : ae ile = em oO — ure “Magic Dial” rotary switch, controls versed. A rise in outdoor tempera- pores 
‘ i deaetion te con 7 a yd ete ed ind, for cooling, heating, and ventilating , ture closes the outside air damper, -r 
: kk auuier aol mum flex y throughout the build- . stems can be simplified and stand- and a decrease opens it. This prevents ) ent 
price of Wagner ~' —— a a ardized, and their installation made ‘ overloading the cooling system with i asp 
Senen Dente. consists of four outside ther- faster, easier, and “mistake-proof,” ik excessively hot outdoor air or operat- , 
wn mostats as well as inside thermo- claims the Midwest Automatic Con- ing it unnecessarily when outdoor 
P : stats located at selected points, which teal Go. here. temperatures fall. 
Wagner Electric ation || automatically regulate the amount “me Magic Dial system produced When the main switch is in the 
; LYMOUTH AVENUE, SAINT LOUIS 14, MO., U.S.A. of cooling or heating in each of the by Midwest is designed for applica- “off” position, the outside air damper 


New Pharmaceutical 
Laboratories Air 
Conditioned with 


Frick Refrigeration 


four zones of the building. 
In addition, each room has an in- 
dividual, manually operated control 


tion with Barber-Colman or Minnea- 
polis-Honeywell controls, according 
to Harry F. Frankle, Midwest presi- 


“HG 
Sg 


is closed if desired, the fan is off, 
the steam valve closed, and the com- 
pressor operates only on a pump- 


permitting occupants to regulate dent. down. cycle. 3 
aul’ Ge chs Geveia ee ers All instruments, etc. in such a con- A three-wire “nite” thermostat x 
audi trol system are tied into the single uN 10 may be incorporated into the system | 
: Magic Dial switch and control cabi- 1. Modulating motorized valve. 2. providing intermittent cooling (or 
net, which has four positions: “off,” Modulating damper motor. 3. Re- heating) and fan operation to hold \e 
mote bulb temperature control. “off-hour” temperatures, the company _ 


Brown Names C. E. Sharp 
Chicago Industrial Mgr. 


PHILADELPHIA — Charles. E. 
Sharp has been made Chicago branch 
industrial manager for Brown In- 
struments division of Minneapolis- 
Honeywell Regulator Co., it was an- 
nounced by W. H. Steinkamp, Brown 
field sales manager. 


“fan only,” “cooling,” and “heating.” 
Setting this switch automatically 
controls the operation of the system 
without the use of relays or additional 
manual switches, it is claimed. 
Installation and servicing are sim- 
plified through use of standardized 
instruments and numbered wire re- 
cently introduced by Midwest. 
Instead of being color-coded, the 
plastic insulation on the 16-gauge 
solid wire is stamped through its 


4. Room thermostat, modulating. 
5. Room thermostat, line voltage, 
for night operation. 6. Room 
thermostat, line voltage, cooling, 
to operate liquid solenoid. 7%. Sur- 
face aquastat, line voltage. 8. 
Magic Dial master control cabi- 
net. 9. Time clock. 10. Starter. 
11. Two-speed motor control. 12. 
Liquid line solenoid valve. 13. 
Modulating dampers. 14. Power 


states. 

Several alternate arrangements 
can be worked into this basic sys- 
tem, points out Midwest. For ex- 
ample, a “low limit” control can be 
added to the fan discharge on the 
heating cycle; freeze-up protection 
may be provided for mixing damper 
controls; signal lights may be added. 

As supplied by Midwest, the sys- 
tem comes complete with special 


Certaint ’! 


Baxter Laboratories, which have Sharp, who age ape with the Chi- jength with a code number from 1 to supply. numbering and blueprints. 
the largest production of intra- po the agy = ptt el ror "nea 35, depending on the number of wires © - 
lutions and blood trans- | b de regional industrial sales "°duired. ”, 
ers ve P — a tan Corresponding numbers are also 
fusion equipment in the world manager for the Midwest and all stam ‘ 
: ped on the terminals of the 
toda , use two Frick NEW western oe = ge berscony Both master control cabinet and other com- 
a ECLIPSE’ | men, Started, with the Brown com ponents, ‘Thus, the No, 3 wite is Co 
” ER A compressors 7 ce 20 P ondt P fe connected to the No. 1 terminals on bs 
‘Geary bo: P rs oo years ago, according ‘© the master control cabinet and, say, UNIT Co 
oo me for cooling | Steinkamp. the fan starter, etc. NO. 4120 
the offices, Typical of the Midwest automatic ‘ i 
= “cbr: control systems is No. HCV-16TBC, 
2 Servel Distributors, Dealers abasic system for constant fan op man 
ulti ° H eration providing ventilating, heat- ; ool 
Office and Pleat pean a a ma ny Sent Supermetic News —, a —— in ; incorporating : pies 
work areas in arber-Colman controls. . 
Modern Trougneut their recently EVANSVILLE, Ind.—A new publi- Eight items of equipment are in- sche 
Me completed cation known as “Servel Supermetic cjyded: a Magic Dial switch and Edge 
: na aa piere News' is being mailed semi-monthly cabinet, cooling thermostat (line A 
oe - plant at Mor- | to distributors and dealers in all voltage), modulating heating thermo- } Jr, 
ee i am ton Grove, Ill,, | United States sales territories by the stat (24-volt), remote bulb modulat- + Con 
Fee MM This covers Electric Refrigeration Div. of Servel, ing thermostat (24 v.), modulating simy 
i. 300 by 400 ft. Inc. steam valve (24 v.), modulating can 
a , y Each of the four-page issues con- qamper motor (24 v.), an aquastat tribu 
or Frick installa- | tains brief announcements of new (line voltage), and a 220-24-volt the 
One of the Air Condi- - made by and prominent users of Servel “Su- transformer. 950 
tioned Laboratories tdweet permetic _units, dealer sales promo- In this basic system, with the ad oO T A ey Y & a A L ield 
“s tional activities, allied manufacturer main switch in the “fan only” posi- 1d 
ngineering product pictures, and sales and serv- tion constant fan operation is pro- ; —_ 
and Equip- | ice information that will be of in- vided with 100% outside air if the & = # L AC Pa A T 
‘ment Co., terest to Servel outlets. outside air is over 45° F. This point E A U NN, | T « ; P. 
. Sales Repre- is ge gai Aap i ) a 
ts . * . ee n e “heating”’ ¢ : ® ° so: . 1 
sentatives in | Siegrist Shifts To Advertising eign manielin pes sn cede My for <-amnenavcial, Semi-Commercial, Air Conditioning and House- ey 
Chicago. Post at Admiral, New York the heated space controls the modulat- hold Refrigerator Compressors .. Tested by time, proved by . ) 
iy §=6\WVh ” a ee oo mg vas i he Gleam Ene te the performance over 18 years .. Simplicity in construction—easy in- me 
<i en you heating coil. A thermostat in the ; ‘i Jy y 5 
Amsemiling Expendable _— depend- NEW YORK CITY—Jack Siegrist, mixed air plenum regulates a modu- stallation—efficient operation—economy—you get every one of these ) 
TORUNSR SOS able air con- | formerly sales promotion manager of lating damper motor operating mix- : . = 
ditioning refrigerating or ice- Peirce-Phelps, Inc., Philadelphia dis- ing dampers in the outside and re- important features in ROTARY SEALS! 
ki . Ff q d tributor of Admiral products, has’ turn air ducts. AVAILABLE IN = : 
making equipment, engineered to | joined Admiral Corp. as advertising A drop of temperature in the OVER 848 mechanical AT Alt { 
your special needs, look to manager of Admiral, New York, mixed air plenum tends to close the THE LEADING 
GEGNGAGLE WAPRTGEEEINON since - where he will be in charge of all outside air damper, while a rise in MODELS JOBBER': q 
Fri CK - is oO advertising and sales promotion ac- temperature tends to open it. Thus, 
. SES £8 COU tivities. overrun” of heat due to lights and ; 
Also Builders of Power Farming and Sawmill Machinery i: 
py 


ee ° 
Two Frick NEW “ECLIPSE” Compressors Seal with 


S If You’re Interested in Refrigeration Oo 
.. You'll want a copy of the new 


DEPENDABOOK no. 150 


Refrigeration Parts Catalog 
. DEPENDABOOK Number 150 is Pe “mn 
ay’ jammed full of illustrated refrigeration - — : 
A toile. ports and supplies at rock-bottom Sim wha “one —_— 

—F prices... Depend on DEPENDABOOK. (im vat _ 
Write for your copy. 


CHICAGO 14, ILLINOIS, U.S. A, 


CANADIAN AGENT: 2025 ADDINGTON AVEN! 
oe ‘MONTREAL 28, QUEBEC, CANADA 


“Service doesn’t falier 
when it comes trom Harry Alter” 


1728 S. MICHIGAN AVE., CHICAGO 16, ILL. 
134 LAFAYETTE ST.. NEW YORK 13. W. Y 
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uel Dane (1), president, and 
+h S. Cron, vice president and 
al manager, Allied Appliance 


ro TH pers eT ee . 


Allied Appliance Handles 
No:ge Products In Boston 


DETROIT—Allied Appliance Co., 
Boston, has been appointed exclusive 
distributor of Norge home appliances 
in the New England territory to suc- 
ceed the L. J. McAllister Co., John A. 
Underwood, vice president in charge 
of sales, Norge Div., Borg-Warner 
Corp., announced recently. 

The new Norge distributorship, 
which was incorporated in 1940 and 
handles several major lines of mer- 
chandise, is headed by Samuel Dane, 
as president. Other officers are: Her- 


man J. Dorfman, vice president; 
Harry Lampert, treasurer; and Ralph 
S. Cron, vice president and general 
manager. 

Dane, before helping to organize 
Allied, was employed by Jordan 
Marsh Co., Boston department store, 
as assistant to the president. Dorf- 
man is president of the Samuel Hur- 
witz Co., Boston wholesale plumbing 
and heating suppliers. Lampert is 
associated with a number of com- 
panies in the hardware and plumbing 
and heating fields. Cron, before join- 
ing Allied, spent 17 years as New 
England representative for R.C.A. 
He later became vice president of 
the Eastern Co., a Boston distribu- 
torship, which he left to join Allied. 

In addition to Norge products, 
Allied distributes Youngstown Kitch- 


ens, Motorola radio and television 
sets, Columbia records, the New 
Home sewing machines, Universal 


electric blankets as well as a com- 
plete line of table appliances. 

The company employs upwards of 
100 persons including four divisional 
sales managers, a promotion man- 
ager, and 23 wholesalesmen. 

The company is located in a seven- 
story building at 111 Berkley St., 
Boston. The display room and general 
offices are housed on the second floor. 
The first floor is devoted to the serv- 
ice and parts department. Other 
floors in use are for warehousing. 

Formal introduction of the Norge 
line of home appliances will be made 
at the annual open house held by 
Allied each fall. The dates this year 
are Sept. 11 through 15. 


Prepare for Showing of 1950 Line 


Coolerator district managers arid factory officials shown gathered at the 
Coolerator display room in the Merchandise Mart where they discussed 
plans for the coming national conclave in October. 


Coolerator Plans Sales 
Conclave, Oct. 24-25 


CHICAGO—Coolerator Co. district 
managers met here Aug. 31, in the 
Coolerator display rooms of the Mer- 
chandise Mart to lay plans for the 
second annual Coolerator conclave 
scheduled for Oct. 24 and 25 at the 
Edgewater Beach hotel in Chicago. 

According to William C. Conley, 
Jr., Coolerator sales manager, the 
Conclave program will feature a 
simple, easy to produce format which 
can be reproduced by Coolerator dis- 
‘ributors throughout the nation at 
the regional dealer prevues of the 
450 Coolerator appliance line, to be 
.eld during the months of November 

id early December. 


Jahnke Moves to Agency 
To Direct Carbonic Account 


CHICAGO—Appointment of George 
T. Jahnke as assistant to the presi- 
dent of Glenn, Jordan, Stoetzel, Inc., 
advertising agency here, was an- 
nounced by W. D. Jordan, president 
of the agency. 

Jahnke resigned as director of ad- 
vertising of The Liquid Carbonic 
Corp. to accept the new appointment, 
and the agency, which has had the 
Liquid Carbonic account for 12 
years, will now take over the prepa- 
ration of all of Liquid’s sales pro- 
motion and direct mail material, with 
Jahnke as the account executive. 

Jahnke had been with Liquid Car- 
bonic for more than 20 years, serv- 
ing successively as copywriter, ad- 


4 
w 


vertising manager and, director of 
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advertising, and sales promotion. 
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Strickland Bids Low on Contract 
To Air Condition Baptist Church 


CHARLESTON, S. C.— Dawson 
Engineering Co. was low bidder at 
$148,422 for construction of a new 
Sunday school building for the Cita- 
del Square Baptist Church. 

Strickland Appliances was low 
bidder at $6,719 for installation of 
air conditioning and_ ventilating 
equipment. 


AT 


EXPERTS IN YOUR LINE 
CONDITIONAL PURCHASE CO. 


GENERAL FINANCING 


6% 


MU 4-1122 


Home Freezers Interest Locker Operators at NFFLA Meeting 


Even though it’s an old story to him, Miss Nell M. 
Snavely, home economist for Crosley’s Chicago 
regional office, shows Crosley Regional Manager 
John Fuller how the Frostmaster preserves frozen 
foods during the recent convention of the Na- 


tional Frozen Food Locker 
was held 


Association which 
in Chicago. 


INTERNATIONAL 
MARVESTER 


Garrett O. Fox, locker plant operator from Alma 
Center, Wis., listens while John J. Cook of Inter- 
national Harvester Co.’s_ refrigeration division, 
explains some features of his company’s 15-cu. ft. 
home freezer during the NFFLA meeting. Har- 
vester also showed its 11-ft. freezer. 


Utility Sells to Employes 
For Nothing Down, 30 Mos. 


ATLANTA — The Georgia Power 
Co. has announced that it is offering 
major appliances to its full-time and 


County To Buy Freezers 


OMAHA, Neb.—-Home freezers 
soon will be installed at the county 
jail and the Clearview home for the 
aged here. The County Board re- 
cently approved purchase of two 


pensioned employes without a down freezers, each with a capacity of 
payment and with up to 30 months. 32 cu. ft. 
Previously the utility required a 
10% down payment and 24 months Church Air Conditioned 
to pay. A minimum payment of $5 
per month is still required, however. CHATTANOOGA, Tenn. — The 
On appliances valued at less than’ First Cumberland Presbyterian 


$50 and for “non-appliance transac- 
tions” such as appliance repairs, the 
employes need pay nothing down. 


Church here is said to be the first 
downtown church in Chattanooga to 
be air conditioned. 


Copeland Refrigeration Income 
For 9 Mos. Shows Slight Dip 


SIDNEY, Ohio—Copeland Refrig- 
eration Corp. here reports a net in- 
come of $413,887 for the nine months 
ended June 30. This compares with 
a net income of $452,169 for the same: 
period last year. 

The net income this year amounted 
to 69 cents a share on 600,000 shares. 
Last year it amounted to 75 cents: 
per share. 

Net sales for the nine months 
period were $7,714,681. 
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and a great aid toe serice engineers” 


REFRIGERATION PROBLEMS 
AND THEIR SOLUTION 


In two volumes, J-1 and J-2 


by Paul Reed 


Handy, practical, reference information for the refrigeration 
service engineer, ‘Refrigeration Problems and Their Solution” 
is written and illustrated so as to be of interest to salesmen, 
users, and others who want a fuller knowledge of refrigera- 
tion. 


You'll like the way Paul Reed has organized his material . . . 
and he writes clearly, making these books easy to understand 


and a pleasure to read. And because Paul Reed has such a wealth of practical knowl- 
edge of refrigeration, and years of experience behind him, you'll find reading these 
books the next best thing to a person-to-person chat about your refrigeration problems. 
Conveniently cross-indexed for instant use, ‘‘Refrigeration Problems and Their Solution’ 
can provide ‘‘the missing link’’ in your search for authentic advice on ‘‘how to make 


it work.” 


264 pages. 


Vol. 1 


Chapter 
Subject 
Measurement of Temperature 


What Heat Is; How it May Be Measured........ 


| 


Chapter 


Water-cooled Condensers 
The Evaporative Condenser..............e00008 


$1.00 ea. 
Vol. 2 


Subject 


Temperature-Pressure Relationship ...... ecceces 
Temperatures, Pressures, and Heat Contents 

Th Wie GOMBTONRIER GHGIR i occ ccccccccesense 
Automatic Expansion Valves...........eee2e005 
Thermostatic Expansion Valve and Superheat.... 
FD: TE FO hc decors ereececccisreseves 
The High-Side Float Valve............. eeccoes 
The Low-Side Float Valve...........s.eeeeeee 
Flash Gas 
Heat Exchangers 
Oil-Refrigerant Mixtures ............ 
Factors In Pressure Control Setting 
Effect of Altitude on Controls, Valves.......... 
Air Circulation for Air-Cooled Units............ 
Relationship Between Refrigerant Pressures and 

Air Temperatures 
Determining the Heat Leakage............. aes 
Determining the Product Load................ 
Miscellaneous and Service Lloads.............. 
A Problem In Beverage Cooling.............. 
Multiple Systems 
Balancing the Units In a System.............. 
Fur Storage—Use of Variable Speed Units...... 
Varying the Capacity of a Condensing Unit.... 
Loading of Condensing Unit Motors............ 


Se | 


BUSINESS NEWS PUBLISHING CO., 


ee 


ee ee) 


ee eM ee eT eee eee 
Prelon FeGe GIORTONOR. cs ccc ciicscccsceccs 
Defrosting of Evaporators...........+..eeeeees 
Proper Handling of Compressor Oil............ 
Changing from ‘Freon-12" to Methyl Chloride... 
Charging Refrigerant Into the System......... 
Conditions Affecting Food Preservation........ 
Humidity and Air Circulation. ...........0-206. 
Storage Temperature Not for Freezing......... 
Refrigeration and Handling of Beer............ 
Carbon Dioxide In Refrigeraiton Work......... 
Use of Gauges vs. Guessing.............e0005 
ok kh e | SRT ere reer errr ry Ta 
Recording Suction Pressure Gauge.............. 
Simple, Obvious Causes of Troubles............ 
How Preventive Maintenance Is Used........... 
Control of Moisture In Refrigeration Units...... 
Finding & Preventing Refrigerant Leaks......... 
Care and Treatment of V-Belts................ 
MERPCRNG SOM, FUNG, Glee sc ccc cess vscsseves 
Service Chart 
Service Chart 
Service Chart 
Service Chart 
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PATENTS 


Week of May 10 
(Continued) 


2,470,020. QUICK FROZEN HOMOGEN- 
IZED MILK. Frank L. Crowley, Bingham- 
ton, N. Y., assignor to Crowley’s Milk 
Co., Inc., Binghamton, N. Y., a corpora- 
tion of New York. No Drawing. Applica- 
tion Avril 24, 1946, Serial No. 664,696. 
1 Claim. (Cl. 99—192.) 


B ewe fe 


A process for treating and packaging 
sweet fresh milk comprising the steps of 
clarifying the milk at normal temperature 
to remove impurities, homogenizing the 
clarified milk, de-aerating the homogenized 
milk at normal temperature under vacuum, 
heating the de-aerated milk to a tem- 
perature of approximately 120° F., con- 
centrating the heated de-aerated milk at 
a temperature of approximately 120° F., 
pasteurizing the milk for thirty minutes 
at a temperature between 165° F. and 185° 
F., packaging and sealing the pasteurized 
milk under vacuum at a temperature be- 
tween 165° and 185° F., creating a self- 
contained vacuum in each package by 
cooling to a temperature of approximately 
60° F., and quick freezing the packaged 
milk at a temperature on the order of 
20° below zero. 


REISSUES 
23,110. REFRIGERATION. Robert Lay 
Hallock, Larchmont, N. Y. Original No. 
2,215,324, dated Sept. 17, 1940, Serial No. 
178,060, Dec. 4, 1937. Application for re- 
issue Serial No. 409,903. 


1. The combination with a freezing tray, 
of a unitary metallic grid structure for 
disposition in said tray and removable 
thereform as a unit comprising a longi- 
tudinal member, a plurality of bendable 
webs connected therewith, a plurality of 
arms pivotally connected to said longi- 
tudinal member, and means’ whereby 
movement of said arms causes a bending 
of said bendable webs to free ice cubes 
therefrom. 


Week of May 17 


2,470,465. FROZEN FOOD PACKAGE. 
Frank L. Broeren, George E. Wauda, and 
Robert Kuehl, Neenah, Wis., assignors to 
Marathon Corp., Rothschild, Wis., a cor- 
poration of Wisconsin. Application July 
26, 1946, Serial No. 686,368. 7 Claims. (Cl. 
99—192.) 


1. A frozen food package comprising 
aa receptacle portion filled with frozen 
food, and a cover portion, said cover be- 
ing provided with an exposed moisture- 
absorbent layer on the inner face there- 
of and in direct contact with said food, 
said absorbent layer being substantially 
saturated with water and frozen for seal- 
ing the said food within said receptacle 
portion. 


2,470,488, 4aImR FLOW CONTROL 
MEANS. Friedrich Honerkamp and Franz 
J. Kurth, New York, N. Y., assignors to 
Anemostat Corp. of America, New York., 
N. Y¥., a corporation of Delaware. Original 
application Aug. 16, 1943, Serial No. 498,- 
842. Divided and this application Nov. 
28, 1944, Serial No. 565,509. 4 Claims. (Cl. 
98—40.) 

1. Air flow control means comprising 
an air supply conduit member including 
side and end walls each having therein 
an annular row of spaced apart open- 
ings for outlet of air therefrom, and a 
cap member rotatably mounted on said 
conduit member and including side and 


end walls each having therein an annular 
row of spaced apart openings for aline- 
ment with and disalinement from the 
openings of the corresponding row in 
the side and end walls of said conduit 
member, respectively, by rotation of said 


cap member relative to said conduit 
member, thereby to control discharge of 
air from said conduit member through 
the sets of openings in the side and 
end walls thereof, respectively, and air 
deflector means mounted on one of said 
members and disposed to intercept air 
discharged through the openings in the 
side walls of said conduit member and 
said cap member and to cause it to take 
a desired direction of flow relative to 
the direction of flow of air discharged 
through the openings in the end walls 
of said conduit and said cap members, 
said air deflector means’ extending 
around said cap member and being open 
at one end and closed at its other end 
and being secured at its closed end to 
the member on which it is mounted. 


2,470,508. COUPLING FOR TUBES. 
Walter Maky, Cleveland, Ohio, assignor 
to The Parker Appliance Co., Cleveland, 
Ohio, a corporation of Ohio. Application 
Sept. 22, 1944, Serial No. 555,327. 1 Claim. 
(Cl. 285—86.) 
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A coupling for metal tubes having the 
ends thereof flared comprising coupling 
members having a threaded connection, 
one of said members having a seat against 
which the flared end of the tube is 
clamped, said seat having an inner con- 
ical portion and an outer conical portion 
substantially parallel thereto which is 
offset inwardly of the inner conical por- 
tion so as to provide a shoulder there- 
between so that the inner portion of 
the flared end of the tube contacts ini- 
tially with said inner conical portion of 
the seat, the other coupling member hav- 
ing associated therewith a clamping head 
provided with an outer conical portion 
disposed radially outwardly from _ said 
shoulder so as to initially engage the 
outer face of the flared end of the 
tube in the region opposed to the outer 
conical portion on the seat so that the 
end of the tube will be bent over said 
shoulder into intimate contact with said 
outer conical portion of the seat when 
the coupling is closed, said head having 
an inner conical surface initially out of 
contact with the flared end of the tube 
and adapted to clamp the flared end of 
the tube against the inner conical por- 
tion on the seat when said coupling is 
closed. 


2,470,519. NOZZLE. Arthur 8S. Peterson 
and Carl K. Johnson, Elmwood, Conn., 
assignors to Anemostat Corp. of America, 
New York, N. Y., a corporation of Dela- 
ware. Application Sept. 13, 1946, Serial 
No. 696,692. 10 Claims. (Cl. 299—142.) 


o« 
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1. A nozzle comprising a tubular ele- 
ment open at its rear end for supply of 
air thereto and including an end wall: 
closing its front end, said tubular element 
including a side wall having therein a 
discharge opening for egress of air from 
said element, a second end wall disposed 
in front of and spaced from said first 
mentioned end wall, and a pair of side 
walls between said end walls at the peri- 
pheries of the latter, said pair of side 
walls being disposed in spaced apart re- 
lation to each other circumferentially of 
the nozzle to provide an air inlet opening 
and an air outlet opening for the space 
between said end walls, said inlet open- 
ing being disposed outside of planes which 
radiate from the axis of said tubular 
element and which define the angular 
limits of said discharge opening, and 
said outlet opening being disposed at 
least in part between said planes. 


Subscribe Now 


Receive the greatest trade paper in the Industry—Air 
ConpiTioninc & REFRIGERATION News. Published every week. 
Brings you latest news and vital information on household 
refrigeration, commercial refrigeration, air conditioning, 
home freezers; manufacturing, distributing, retailing, servic- 
ing, and contracting. Only $5 per year, 52 issues. 


Fill in coupon and mail today 


2,470,520. REFRIGERATED MILKER 
PAIL. Theophil J. Pfetcher, Norwalk, 
Wis. 


wg a “as 
1. A refrigerated milker pail which in- 


cludes a receptacle adapted to receive 
fresh warm milk from a supply source, 
means on the receptacle to refrigerate 
an area thereof, a tube extending into 


the receptacle into which fresh warm 
milk is delivered from the source, a 
spreader carried by the tube adjacent 
the discharge end thereof, said spreader 
being of an area substantially equal to 
the refrigerated area and feet on the 
spreader resting on the refrigerated area 
te space the spreader a small distance 
from the refrigerated area to create a 
restricted passage in which the inflowing 
milk. is spread into a thin layer over the 
refrigerated area and becomes chilled 


before it enters the receptacle around 
the tube. 
2,470,547. REFRIGERATOR HAVING 


CONDENSATE DISPOSAL MEANS. Harry 
S. Childers, Fresno, Calif., assignor to 
Vendorlator Mfg. Co., Fresno, Calif. 

1. In combination: a cabinet having a 
compartment therein, having an air inlet 
opening and an air outlet opening; an 
electrical refrigerating apparatus having 
a cooling coil in said cabinet above said 
compartment, a condensate collecting pan 
for said coil; a fan for circulating air 
from said inlet opening outwardly of said 
outlet opening; and a disposal system 


for the condensate collected in said pan, 
comprising a door in said air ouilet 
opening having a_ receptacle” theron. 
means for conducting condensate fom 


a 


said pan to said receptacle and a wi k- 
like material on said door, in the p. th 
of air leaving said outlet opening, <« id 
so extending into said receptacle. 

(To Be Continued) 
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“Positions Wanted” $5.00 
Limit 50 words. 10¢ per 


RATES for 
per insertion. 
word over 50. 

RATES for all other classifications $7.50 
per insertion. Limit 50 words. 15¢ per 
word over 50. 

ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. Please send payment with order. 


POSITIONS WANTED 


DO YOU have a help problem? Let us 
solve yours. Select from our graduates 
the man qualified to handle your work. 
We have men available for all parts of 
the country, who have completed 34 weeks 
of practical shop refrigeration and some 
who have also completed our practical 
advanced training course in air condition- 
ing. Many are very well qualified. THE 
ST. LOUIS SCHOOL FOR ELECTRICITY 
AND REFRIGERATION, INC., 6767 
Southwest Avenue, St. Louis 17, Missouri. 


MANUFACTURERS’ REPRESENTATIVE 
—Twenty years experience in air condi- 
tioning and refrigeration. Well acquainted 
with trade in Maryland, Pennsylvania, 
Virginia and D. C. Wide and successful 
experience in training salesmen, sales pro- 
motion and application engineering. In- 
terested in contacting manufacturer desir- 
ing representation in this area with 
emphasis on specialty items such as single 
room air conditioners, automatic ice mak- 
ing equipment, condensing units and air 
handling equipment. BOX 3277, Air 
Conditioning & Refrigeration News. 


SALES ENGINEER with 9 years experi- 
ence in design, production and sales of 
water coolers, carbonators, frozen food 
cabinets, beverage dispensers, and air 
conditioning equipment. Seeks responsible 
sales engineering position with com- 
pany selling equipment or components 
where ability to serve the customer is 
paramount. Willing to travel and to 
relocate. 31 years old. Holds degrees in 
both chemical and metallurgical engineer- 
ing. Box 3279, Air Conditioning & Re- 
frigeration News. 


MECHANICAL ENGINEER—29—Married. 
Previously chief engineer for air condi- 
tioning contractors. Complete layout & 
supervision of installations up to 150 tons. 
Management, accounting training. Will 
relocate U. or foreign. Knowledge 
French, German. Desires responsible posi- 
tion as process or applications engineer 
in industry or with contractor. BOX 
3280, Air Conditioning & Refrigeration 
News. 


REFRIGERATION ENGINEER—15 years 
experience in engineering, installation, 
and service of both high and low pressure 
commercial equipment of all sizes. I am 
33 years of age. I have been distributor 
of leading lines of commercial equipment 
for 10 years. BOX 3281, Air Conditioning 
& Refrigeration News. 


POSITIONS AVAILABLE 


SPLENDID OPPORTUNITY for qualified 
sales representative to replace recently 
deceased Southeastern states district man- 
ager. Suggested location Georgia or 
northern Florida. Prefer local man. Posi- 
tion includes supervision of appointed 
distributors and direct sale of larger 
capacity refrigeration and PaklIce equip- 
ment. Please forward complete informa- 
tion. THE VILTER MANUFACTURING 
COMPANY, Milwaukee 7, Wisconsin. 


REFRIGERATION ENGINEER: With ex- 
perience in the development of household 
units wanted to handle a development 
program, directing the efforts of other 
engineers. Please give complete history 
in reply which will be kept confidential. 
BOX 3269, Air Conditioning & Refrigera- 
tion News. 


SALES MANAGER: National commercial 
refrigerator company has opening for 
branch manager in Connecticut office, and 
in Albany office. We are seeking experi- 
enced, aggressive, hard-hitting men for 
each branch, who are looking for a future. 


CLASSIFIED ADVERTISING 


EQUIPMENT FOR SALE 


DOMESTIC REFRIGERATORS—AIl com- 
plete, including units, from $5 up. 
Standard brands, as is, large or small 
quantities. Great opportunity for dealers 
and service men. APPLIANCE PRODUC- 
TION CORP., 59 Crosby St., New York 
3, NH. F. 


MERCOID THERMOSTATS. -5° to plus 
35°. Brand new at $15.00 each. BIMEL 
Co., Cincinnati, Ohio. 


1% H.P. HERMETICALLY sealed units 
manufactured by Liberty Engineering 
Company—110 volt, 60 cycles A.C., using 
‘Freon-12”’ refrigerant—brand new, in 
original crates—complete less. control: 
$39.50 ea.—lots of 6 or more: $35.00 ea.— 
subject to prior sale. FOGEL REFRIG- 
ERATOR COMPANY, 5400 Eadom S&t., 
Philadelphia 37, Pa. Phone: JEfferson 
5-8300. 


BEVERAGE COOLERS—Excellent buy— 
available for immediate delivery—8 ft. 
long—width 27 in., height 39 in.—doors 
three—all welded steel—ultra modern 
streamline design. Interior, fluorescent 
lights, transparent sliding doors, remov- 
able and unbreakable. Colors, brown, 
green, and white. Oversized plates or 
coils. Priced at $195.00 F.O.B. GENERAL 
REFRIGERATOR CO., 856 No. Broad St., 
Philadelphia, Pa. Phone ST. 7-2240. 


BRAND NEW Chrysler Airtemp condens- 
ing units, open type, air-cooled, complete 
with control: 4% H.P. model B-33A, $69.00 
ea. % H.P., model B-50A, $89.00 ea.; 
% H.P., model B-75A, $109.00 ea. Prices 
are net, FOB NYC—subject to prior sale. 
Please accompany orders with deposits; 
balance s/d or COD. GENERAL REFRIG- 
ERATORS CORPORATION, 678 Broad- 
way, New York 12, N. Y. 


SACRIFICE PRICES—Vilter Packicers— 
1 ton/day, % ton storage bin—complete, 
6 ton/day, 5 ton bin, leveling bar. 15 ton 
“‘packaged’’ air conditioning unit com- 
plete, Universal unit model W41000FS, 
Chrysler compressor ACRI15, 25HP Allis- 
Chalmers motor with rails. Surplus pre- 
fab freezer boxes all sizes with 3, 5HP 
‘“‘packaged”’ refrigeration units, All equip- 
ment brand new. MOORE & HANKS 
COMPANY, 2632 Humboldt Street, Los 
Angeles 31, California. 


LIMITED NUMBER of Lewis automatic 
carbonators, all new, complete with motor, 
connections, etc., ready for installation, 
at a special price, while they last, of 


$90 each, freight prepaid. Subject to prior 


sale. Write or wire ROUSSELL EQUIP- 
MENT COMPANY, 300 Huey P. Long 
Avenue, Gretna, Louisiana. 


THERMO SWITCHES—Ranco type ‘“B”’ 
#2503B. Cut in 26°—cut out 5°. 48” capil- 
lary. Brand new—lots of 50—.90¢ each. 
Lots of 100—.75¢ each. Lots of 1000—.50¢ 
each. 2M units available. SKYPROD- 
UCTS, Box 6R, Ottsville, Pa. 


ICE CUBE trays—defrost dishes: Plastic 
self release ice cube trays—1%” high, 11” 
long, 44%” wide, 16 cubes, price 45¢ each. 
Aluminum ice cube trays—1%” high, 9%” 
long, 5%” wide, 28 cubes, price 35¢ each. 
Glass defrost dishes—84” high, 12%” long, 
2%,” wide, price 55¢ each. 1 H. P. liquid 
receivers 20” length, 5%” diameter, price 
$4.00 each. TRACO INDUSTRIAL CORP., 
Dept. > 455 Eleventh Avenue, New York 
18, N. Y. 


DETROIT EXPANSION valve #894—Inlet 
¥%” SAE. Outlet %” SAE. Capillary 60”. 
Capacity % T. Max. Op. Press. 15# 
“Freon.”’ $1.95 each. TRACO INDUS- 
TRIAL CORP., Dept. B, 455 Eleventh 
Avenue, New York 18, N. Y. 


TECUMSEH COMPRESSOR bodies, model 
2300 % H.P. twin cylinder, complete with 
flywheel and service valves, $18.50. Guar- 
anteed brand new. Send for free folder. 
Shipped F.0O.B. New York. TRACO IN- 
DUSTRIAL CORPORATION, Dept. B, 455 
Eleventh Avenue, New York 18, N. Y. 


BRAND NEW Kramer Trenton Thermo- 
banks: #TV75 complete—including blower, 
Thermobank, solenoid, Tork clock, heat 
exchanger, strainer, 95.63 ea. #TV103 


sure control, #260 APO1 style 5 20” V:.. 
to 50 Ibs. min., 5 Ibs. to 40 Ibs., $4.50 + .. 
Penn pressure control, type L, moc | 
LPX, style 5, 20” Vac. to 50 lbs. m::. 
5 Ibs. to 40 lbs., $4.50 ea. Cutler-Hamm r 
A.C. across the line magnetic starter ;, 
9586-H732, 208/220-v, 60 cyl., $15.00 «¢«.. 
White-Rodgers elec. hydraulic action te:\- 
perature controllers, A-218, $4.50 ea. 
White-Rodgers elec. heavy duty line vol:- 
age, thermostat hydraulic action #1:6 
40°—80°, $4.50 ea. Detroit Lubricatcr 
thermostat #250 cut in 28°, out 34°, model 
RL—range 0—60, $4.50 ea. Cutler-Hamm«r 
9508-N67, fan economizer thermostat temp. 
applications without overloads, $2.10 ea. 
Scott check valve %” FPT #87 ‘‘Freon.” 
$1.25 ea. Scott check valve %” FPT #387 
“Freon,’’ $2.00 ea. Scott check valve %” 
solder conn. Fig. 30C, $4.25 ea. Scott check 
valve 1” solder conn. Fig. 30C, $4.25 ea. 
Scott check valve 144” solder conn. Fig. 
380C, $4.25 ea. Henry 1%” FPT check 
valve type 21C, $7.00 ea. General Controls 
magnetic gas valve #3R313—Int. Thd. 14” 
N.P.T. inlet & outlet, $11.00 ea. Alco 
Valve Co. magnetic solenoid valve type 
$220, 110 volt, 60 cycle, $10.00 ea. Alco 
Valve Co. magnetic solenoid valve, type 
$200, 220 volt, 60 cycle, $10.00 ea. Alco 
Valve Co. magnetic solenoid valve, type 
M635, 220 volt, 60 cycle, $10.00 ea. Detroit 
Lubricator thermostatic exp. valve 1-3 ton 
rating, $5.00 ea. Sporlan Valve Co. expan- 
sion valve, type 1TGF ‘Freon’ high 
temp., $5.00 ea. Spoehrer Lange expan- 
sion valve NA-10L (ammonia), $7.00 ea. 
Henry Valve Co. valve B-502C ‘‘Freon” & 
methyl, $2.00 ea. Crane Co. std. brass 
disc angle valve, type # 2, 4%” F.P.T. 
inlet & outlet, $1.25 ea. Mueller 2-way 
¥,” shut off valve, $1.25 ea. Henry Valve 
54” OD relief valve B502-C, $2.95 ea. 
Mueller %” OD angle valve, $1.50 ea. 
Minn.-Honeywell surface aquastat, LA409- 
B1XOAI1, range 100 to 200 F., $3.50 ea. 
U.S. Gauge Co. 2%” compound gauge 30# 
vac. 60# comp., $1.50 ea. Faraday Zero 
Sentinel Alarm System with control and 
light, $3.25 complete. Send for free folder. 
All materials are new, shipped F.O.B. 
N. Y. No order too small. Don’t wait 
send your order now. TRACO INDUS- 
TRIAL CORPORATION, Dept. 4, 455 
Eleventh Ave., New York 18, N. Y. 
BRyant 9-1324. 


UNIVERSAL HERMETIC unit. Model 
S13L-1-% H.P., $49.50. Guaranteed brand 
new! Send for free folder. Shipped 
F.0O.B. New York. Order now! TRACO 
INDUSTRIAL CORPORATION, Dept. A, 
455 Eleventh Avenue, New York 18, N. Y. 


BUSINESS OPPORTUNITIES 


WELL ESTABLISHED industrial and 
commercial refrigeration contracting firm 
located in metropolitan New Jersey, will 
sell substantial interest to a capable and 
experienced refrigerating sales engineer 
who is experienced in dealing with indus- 
trial accounts and who will devote full 
time to the business. Right man can 
immediately bring up yearly volume to 
$200,000 to $300,000. Present facilities are 
of the very best and suitable for unlimited 
volume. .If you qualify and are interested 
in this proposition, a personal (and con- 
fidential) interview can be arranged. 
RICHARDSON & RICHARDSON, INC., 
88 Park Ave., Nutley 10, N. J. Phone 
Nutley 2-7777. 


FOR SALE: Refrigeration sales and serv- 
ice business in downtown Los Angelvs, 
Calif. Established 12 years and doing 
better than $100,000.00 per year. Fully 
equipped shop and office. Five service 
trucks. $40,000.00 takes all. Write BOX 
3274, Air Conditioning & Refrigeration 
News. 


SCHOOLS 


DETROIT AIR Conditioning Institute 
accepting applications for enrollment 
fall term classes starting September 13 a- 
October 25. Fully GI approved cour: 
in air conditioning, refrigeration, heati) 
ventilating, sheet metal layout, heat pu 
engineering. Write for free informati 
DETROIT AIR CONDITIONING INS’ 
TUTE, Dept. D, 4125 Grand River, ! 
troit 8, Michigan. 
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Write complete details. BOX 3271, Air | complete—including blower, Thermobank, MISCELLANEOUS 
en mgr ce om Conditioning & Refrigeration News. ‘| less solenoid, Tork clock, heat exchanger, ss 
strainer, $99.40 ea. Comb. complete— rt: — 
{ AIR CONDITIONING & REFRIGERATION NEWS YOUNG MAN, experienced in factory pro- elie Tieumae bee oy poe ATTENTION tae cat ce eee re 
{ 450 West Fort Street, Detroit 26, Michigan duction of wood metal covered commercial | Tork clock, heat exchanger, strainer, | factured and exchanged. Immediate * 
{ refrigeration fixtures, who thoroughly | $175.00 ea. Comb. #1 complete—including | livery from stock. 1 year guarant 2 
Gentlemen: Send the NEWS for one year. understands all phases of production, can | blowers, Thermobank, less solenoid, Tork | Write for prices and shipping instr 
{ k 
train men, get work out. Central west | clock, heat exchanger, strainer, $158.03 ea. | tions. MODERN REFRIGERATION ( e 
| [] $5 enclosed [J Bill me [] Bill the company | | location. Give a details as to qualifica- | 2” FPT Perfection, $15.00 ea. 2%” FPT | INC., 12541 E. McNichols Road, Detroit 5. 
{ | | tions. Write BOX 3282, Air Conditioning | Perfection water regulating valve, $20.00 Michigan. 
{ | & Refrigeration News. ea. 3” FPT Simoniz water regulating . = F 
Name....... cee eccccens ee ee valve, $35.00 ea. 3” FPT Perfection water | FOR SALE or exchange: We have ‘ © : 
{ | WILL HAVE opening for executive with regulating valve, $25.00 ea. Electric motors, following Chrysler oil fired furnaces © i 
] Compan | | superior sales and management ability, single phase: 2 H.P. Century, 110/220, 60 c, | will sell or will exchange for air com ~- 
{ POMY. see cecsecceceses iene Aen eee oe | | to manage our retail office, located in | $59.12. Low pressure controls: type PH— | tioning or other equipment: 1-013; 3-0 |; 
| | central U. S. Must have proven record | 20” V, 40# range 5-30# differential 10-264 | 3-07; 1-070. Also other oil fired furna’ 
DG tse tye texde eat 4.kbe cehéetenesb ee etkerkee os and experience in handling sales, and setting, Cutler-Hammer, $2.95. Receiver: and water heaters. These are new and 2 
| | | training salesmen on commercial refrig- 1 H.P. air cooled with shut off valves, original crates. For any of the ab © 
{ A ee eer 2:6 ile a SS a ow. @ IS & A warded. cas | | eration fixtures. A real proposition for a | $5.00 ea. American Injector oil separators: | equipment write or wire SHELBUR © 
j 9-12-49 | producer. Write BOX 3283, Air Condition- | #400S %” inlet, %” outlet, $5.00. % H.P. | REFRIGERATION CO., Box 1247, YI 
ienEnG Gane aENenEneNeDeEDaneneaNEnEDeneDenanenesenemesesasesenaseneness "SS & Refrigeration News. condenser, 3 pass, $6.00. Penn low pres- | Centro, Calif. j 
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1-sting Compressor 
-fscharge Valves 


question from a reader asks 
wht would be the permissible loss 
vaiie test. The following is the 
reader’s letter: 

“We have made the following test 
on a 20-hp. four-cylinder V-type 
compressor used on an air condition- 
ing system employing ‘Freon-12’ as 


* the refrigerant. The test was to de- 


' termine if the discharge valves were 
leaking: 

“We ran the compressor until a 
high side pressure of 100 p.s.i.g. was 
produced. Then we stopped the motor 
and rapidly closed the discharge 
service valve. 

“Result—the discharge pressure 
dropped 30 pounds in one minute, 
because of leakage of gas back 
through the discharge valves into 
the crankcase. 

“Now, the question is: what is the 
maximum drop in pressure’ per 
minute at which one would determine 
that the discharge valves are leak- 
ing?” 


THE ANSWER 


In the first place, the above de- 
scribed method of testing compres- 
sor discharge valves for leakage has 
several faults and there are other 
and better ways to test discharge 
valves. 

But it is reasonably sure that 
30 p.s.i. pressure is too much to lose 
in one minute. The first few seconds 
might see a drop of a few pounds, 
maybe 5 or even as much as 10 
pounds, but a drop of 30 p.s.i.g. per 
minute is certainly too much, even 
with this method. So it is quite prob- 
able that the discharge valves of this 
compressor are leaking excessively. 

However, there are some things 
that could throw you off if you use 
this method. 


Refrigeration Problems 


their Solution 


by Paul Reed 


For Service and Installation Engineers 


1. You are confining a _ small 
amount of gas in a small space, but 
under a comparatively high pressure. 
Even a small leak can cause the loss 
of a lot of pressure, so it is likely 
that even though the pressure loss 
is as high as 30 p.s.i., the leak itself 
is comparatively small. 

2. Maybe the leak was not past 
the discharge valve. The pressure is 
rather high, (100 p.si.g.), so the 
leak may be to the outside air 
through the gasket between the dis- 
charge service valve and the com- 
pressor head. A small leak there 
would have the same effect on the 
gage as leaky discharge valves. 


3. When you stop the compressor 
with the condensing pressure up to 
100 p.s.ig., and then close the dis- 
charge service valve quickly, you 
trap the 100 p.s.i.g. in the compressor 
head. Also, at that instant the pres- 
sure in the condenser is 100 p.s.i.g. 
But as soon as the compressor stops, 
the condensing pressure starts to 
drop. 

If the condensing unit is air-cooled, 
the drop in condensing pressure will 
not be as fast as if it were a water- 
cooled unit. Nevertheless, the pres- 
sure in the condenser will drop, for 
the gas cools rapidly, since it is 
exposed to a large surface. It may 
quickly lose 25 or 30 pounds. 

If, however, the valve stem does 
not fit the valve seat too smoothly, 
there may be quite a leakage there. 
That is, the 100 p.s.i. may leak past 
the valve stem and seat into the 
lower pressure in the condenser. Un- 
der this condition, the loss of pres- 
sure in the compressor head may be 
rather high. Even if you had another 
gage on the condenser, reading con- 
densing pressure, you would not be 
able to detect any effect on it from 
the small amount of gas trapped in 
the discharge service valve. 

So this method of testing discharge 
valves is not trustworthy, for a gas- 
ket leak or a leak of the discharge 
service valve shows up the same as 
a discharge valve leak. 


ANOTHER TEST METHOD 


BOOST BUSINESS 
WITH NAMEPLATE DECALS 


Place your own printed nameplate decal 
with your advertisement on everything 
you sell, service or manufacture. Our 
decals adhere permanently to home and 
commercial refrigerators, reach-ins, walk- 
‘ins, water and beverage coolers, display 
cases, fountains, farm and ice cream 
freezers, etc. 


For free samples, catalog & prices write 


JAYSOL ADVERTISING CO. 


DEPT. A 
505 FIFTH AVE., NEW YORK 17, N. Y. 


Another method of testing dis- 
charge valves is to attach both a 
discharge and suction gage, (the 
discharge gage just to be sure that 
there is a good discharge pressure, 
and for safety reasons, to also guard 
against possible excessive discharge 
pressures). The suction service valve 
is closed and the compressor run, 
to obtain a low vacuum on the crank- 
case only. Operating in this manner, 
the compressor is pumping a vacuum 
against condenser pressure, so it is 
unlikely that even a good, efficient, 
compressor will pump much more 
than a 25-inch (of mercury) vacuum. 


Paul Reed 
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After the compressor has run a 
few minutes to be sure that it has 
pumped as good a vacuum as it can 
and that there is no more gas in the 
crankcase, the compressor is stopped. 
At first, there will be a slight rise 
in suction pressure as indicated on 
the suction pressure gage. 

If, after this small initial rise, the 
suction pressure as shown on the 
compound gage stays the same, it 
is reasonably certain that the dis- 
“charge valves are tight. If they were 
leaking, the hot high-pressure gas 
coming back into the compressor, 
would cause the reading of the com- 
pound gage to slowly rise. 

However, this method is not very 
dependable either. A rise of crank- 
case pressure can be caused by 
several other things besides leaking 
discharge valves: 

1. The seal might be leaking. The 
crankcase is some 10 or 12 p.s.i. be- 
low atmospheric pressure, which will 
tend to push air into the crankcase. 
The seal may. leak a little, especially 
when the crankcase is on a vacuum, 
whereas it may hold crankcase pres- 
sure up to 50 or 75 p.s.i.g. Some 
seals are very effective in holding 
high crankcase pressures but not 
very effective in holding a vacuum. 
So with the crankcase on a vacumm, 
a seal leak may have the same effect 
on the crankcase pressure as a dis- 
charge valve leak. 

2. A gasket leak may be mistaken 
for a discharge valve leak, for it, like 
a seal leak, will cause a slow rise in 
crankcase pressure. 


3. The suction service valve may 
not shut off tightly, so suction pres- 
sure may be leaking into the crank- 

“case past the valve stem and its 
seat. 

4. Some refrigerant may have been 
left in the oil, and this refrigerant, 
vaporizing out of the oil may be 
mistaken for a discharge valve leak. 

5. Still another objection to this 
method is that the quick reduction 
in crankcase pressure, right after 
the suction service valve is closed, 
will cause the refrigerant dissolved 
into the crankcase oil to boil out of 
the oil rapidly, and the oil will be 
so wildly agitated that “oil-slugging” 
will probably result. 

On the favorable side for this 
method is that it is a fairly good 
test for compressor efficiency. In 
effect, it is a better test for the suc- 
tion valves than for the discharge 
valves. If the compressor can pull 
down to a crankcase pressure of 25 
inches vacuum pumping against con- 
densing pressure, it is reasonably 
sure that the suction (and discharge) 
valves are tight. This method is 
widely used as a field test for com- 
pressor efficiency. 
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(2508M—For Frozen 
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50 MODELS and TRADITIONAL SHERER QUALITY—BUILD A BETTER DEALER BUSINESS 


Sherer Model 2508M is another outstanding ex- 
ample of the design advantages that spell out 
E-X-T-R-A S-A-L-E-S and are found in all 60 
Sherer models. Sherer keeps ahead by anticipating 
the needs of users and creating models to fit them 
Sherer Refrigerators are 
attractive to food market operators and display 
merchandise effectively to their customers . 
build sales and attract new customers. 


most advantageously. 
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SHERER-G 
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ILLETT COMPANY = Marshall, Michigan 


You'll find Sherer Refrigerators easier to sell be- 
cause of their top performance record everywhere 
- . - @ record that earns the title of “Leadership 
Line.” You, too, can keep ahead with the Line 
that’s more profitable to sell because it leads in 
styling, quality, economy ... as well as in sales- 
building for the retailer. 
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THE BEST TEST METHOD 


A better way to test discharge 
valves is to 


(1) Put on the gauges, ‘a high- 


LOUK 16 LARKIW 


pressure gauge in the discharge serv- 
ice valve and a compound gauge in 
the suction line valve. 

(2) Run the compressor normally | 
with both discharge and suction serv- 
ice valves open, for a few minutes, at 
least until the crankcase is warm. 
This insures that there is the mini- 
mum amount of refrigerant absorbed 
in the oil. 

(3) After the crankcase is warm, 
and with suction pressure normal, 
stop the compressor and then quickly 
close the suction service valve. 

(4) There should be no change in 
the reading of the compound gauge, 
even after as much as five minutes. 
If there is an upward creep, it must 
be due to leakage past one or more 
of the discharge valves. 


This method is more dependable 
because: 


(1) The crankcase is warm, and 
there is a very minimum amount of 
refrigerant in the oil, and what is 
there, is not caused to vaporize, for 
the crankcase pressure has not been 
materially reduced. 


(2) Crankcase pressure is the 
same as evaporator pressure and 


> For Efficiency. 


LARKIN HALF-TURRET 
Efficient operation makes a product 
easier to sell on one hand; builds 
solid customer satisfaction on the 
other. Precision engineering—only 
the best materials—skilled crafts- 
manship—and almost 25 years ex- 
perience in commercial and indus- 
trial refrigeration—all add up to 
higher efficiency for every Larkin 
product. And this means lower 
operating costs — important to 
buyer and seller alike. 


* 
Manufacturers of the original Cross-Fin 
Coil — Humi-Temp Units — Evaporative 
and Air 
Conditioning Units and Coils —Direct Ex- 
pansion Water Coolers — Steel Vacuum 
Plate Coils — Heat Exchangers. 


HUMI-TEMP 


Cooled Condensers — Air 


pressure in the suction line, so that 
if the suction service valve does leak 
somewhat, there will be little effect 
on crankcase pressure. 


(3) On most installations, suction 


and crankcase pressures are above 
atmospheric pressure, so slight seal 
or gasket leaks are not mistaken as 
discharge valve leaks. 
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CLOSE BY-PASSES WHEN 
TESTING 


There is one precaution that must 
be observed in using this method of 
testing for discharge valve leaks. If a 
high-side oil separator is used, or 
any form of by-pass is used; or if 
the compressor is equipped with an 
unloader (which is a form of by- 
pass), these devices will by-pass 
pressure from the discharge or con- 
denser side and thus show on the 
compound gauge, the same as a dis- 
charge valve leak. 


When testing for discharge valve 
leaks, close the valves in any by- 
pass lines and in the oil-return line 
from the oil separator to the crank- 


Air Conditioning 


UNITS 


Backed by a program 
of Salestraining, 
National Advertising, 
Dealer Aids. 


TYPHOON Air Conditioning Co., Inc. 


794 Union St. ¢ Brooklyn 15, N. Y. 
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WITH FORGED 
“FROST-RELIEF” SLOTS 


1 Guaranteed not to loosen, split, or crack 


¥ Priced no higher than regular flare nuts 


system ... for every installation . 


a w Unrelieved flare nuts 
OLD Way SS loosen up because 
3 | water completely 
me fills the space be- 
tween the nut and 
the fitting ... then 
during the ‘‘ON”’ 
cycle this water 
freezes and expands, 
causes the nut to 
loosen or crack. 
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UNRELIEVED 


FROST-TITE.. In “Frost-Tite” flare 
nuts the forged 
frost-relief slots pro- 
vide relief for the 
expanding ice . 
thus no force is cre- 
ated and therefore 
there can be no 
loosening, splitting, 
or cracking. 


® 


RELIEF SLOTS 


co 
“ 


® Another ‘first’ for REMCO—and it’s big news for both the 
manufacturer and the service engineer. These new-design 
“Frost-Tite” forged flare nuts can be used anywhere in the 
. for they cost no more 
than ordinary unrelieved flare nuts and will definitely insure 
against loosening up, splitting or cracking. 


West Coast warehouse stock at: 2103 So. San Pedro, Los Angeles, Cal. 
EXPORT DEPARTMENT: Melchior, Armstrong, Dessau— Ridgefield, N. J. 


“Frost-Tite’ flare nuts are an 
absolute "must" for the lowside, 
for the frost relief slots relieve 
all freezing force — therefore 
there can't be any loosening, 
splitting, or cracking. 


Carried in stock by leading 
wholesalers everywhere. 


Literature and Prices on Request 


REMCO 


INCORPORATED 
ZELIENOPLE, PENNSYLVANIA 
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‘Nothing Down’ Makes Business Hot, But-- 


(Concluded from Page 1, Column 4) 


no down payment and 25 cents a day 
in the meter. 

According to the Journal, “the day 
after the firm advertised this offer in 
Boston newspapers more than 500 
people jammed its store. All other 
business was suspended «ss the en- 
tire sales force was put to work 
handling refrigerator orders. 

“Tt was finally necessary to close 
the doors and put out window lights 
to keep the crowds away. Moller’s 
estimates its August refrigerator 
business ran about 400% ahead of 
that in the same month last year.” 

A suburban Cleveland dealer who 
upped his normal volume of 15 to 
20 refrigerators per month to 140 
units in three weeks of meter plan 
sales, stated, “The surprising thing 
is that the plan brings people into 
the store where no other tyne of ad- 
vertising will work.” 

An Official of the General Furni- 
ture Co. of Chicago, which has sold 
3,000 refrigerators since inaugurating 
the meter plan on July 20, said, “If 
our sales are any sample, the meter 


plan is undoubtedly one of the rea- @ 


sons there’s a refrigerator shortage 
among some dealers now.” 

The Journal related this incident 
that occurred at the L. Fish Furni- 
ture Co. in Chicago. “A _ fellow 
walked in... the other day and 
ordered a no-down-payment refrig- 
erator sent to his girl friend’s house 
as a ‘surprise’ gift. ‘What the heck, 
she won’t miss a quarter a day,’ he 
said. 

“L. Fish, fearful the girl friend 
would turn a cold shoulder to the 
cold box and L. Fish would then be 
out in the cold, prevailed upon this 
generous gentleman to pay 15% 


* down on the $224.50 refrigerator— 


and trusted the girl would pay the 
rest.” 

Refrigerators aren’t the only ap- 
pliance that have been moved in 
quantity by this method. An appli- 
ance store in San Francisco offered 
these two inducements on its Apex 
washers and tossed in a $35 price 
cut and a year’s free supply of soap. 

Result, according to the manager: 
“We are selling one or two a day. The 
first day of the advertisement we 
moved 10 or 12 and we have been 
selling three or four a day ever 
since.” 

However, the other side of the 
story is told this way by the Journal: 

“Large Class ‘A’ department stores 
in Detroit are inclined to dismiss 
the competitive threat posed by easy 
credit retailers. ‘Credit like that costs 
both the customer and the store a 
great deal more,’ asserts one man- 
ager. 

“Chimes in another: ‘We’ve never 
counted those boys as competition. 
We sell to entirely different groups.’ 
But these Motor City merchants, 
while still demanding a down pay- 
ment, have extended the time-to-pay 
terms on most goods... . 

“An executive of a national retail 
chain, which was ‘forced’ to inaugu- 
rate a no-cash-now policy last week 
in its midwestern outlets, is not 
happy about the situation. 

“He recalls vividly the experience 
of a furniture and carpet company 
in 1929-30. That chain, long since 
defunct, was one of the first to offer 
$100 worth of merchandise to a cus- 
tomer without an initial payment. 

“When the crash came in ’29, it 
had $13 million outstanding in credit 
accounts and ‘it never did find $4 
million worth of the goods it had 
supposedly sold.’ 

“How do banks and finance com- 


Buffalo Distributor 
Ed Aylward Dies 


BUFFALO — Edward J. Aylward, 
64, who had been active in the com- 
mercial refrigeration business here 
for 30 years, died Sept. 4 in his home 
after a year’s illness. 

He was owner for the last 10 years 
of the Edward J. Aylward Co. and 
the Lipman Refrigeration Co., dis- 
tributor of commercial refrigeration 
equipment at 393 Broadway. Earlier 
he had been sales manager for sev- 


eral commercial refrigeration firms. | 


Iwashita Named Official of 
Evansville Manpower Comm. 


EVANSVILLE, Ind.—George K. 
Iwashita, manager of products re- 
search for Seeger Refrigerator Co. 
here, has been appointed chairman 
of the ways and means committee 
of Evansville Military Manpower 
Committee, it has been announced. 


panies feel about the spread of easy 
terms? With few exceptions, they 
frown on the practice. 


“Declares a vice president of a 
Portland, Ore. bank: ‘We’re not buy- 
ing any no-payment paper. We are 
opposed to the idea, and are sticking 
to the American Bankers Associa- 
tion’s suggestions for 20% down on 
electrical appliances and one third 
on autos. We consider the rash no- 
payment selling ill-advised and just a 
merchandising stunt.’... 

“A Detroit bank takes a more 
moderate view of the _ situation: 
‘Whether or not we will give a loan 
depends entirely upon the previous 
credit reputation of the store. Some 
very fine places are offering ex- 
tended payment plans— it’s just the 
extreme easy credit people we’re 
worried about.’ 

“Many large stores hold their own 
‘paper’ but small units usually fi- 
nance their needs through loan com- 
anies and banks. According to a 
Philadelphia bank official, competi- 
tion for this latter paper is 
WER. sa 


15 Appliance Mfrs. Plan 
To Display Wares at 


Second Television Show 


CHICAGO — Educational exhibits 
at the Second Annual National Tele- 
vision and Electrical Living Show, 
to be held in the Coliseum here from 
Oct. 1 through Oct. 9, are going to 
surpass those of last year’s show, 
the Show committee announced re- 


cently. 
It revealed that 15 major appli- 
ance manufacturers had _ already 


taken space to display and demon- 
strate their products at the affair. 
These included: 

Admiral Corp.; Blackstone Corp.; 
Crosley Div., Avco Mfg. Corp.; Deep- 
freeze Div., Motor Products Corp.; 
Easy Washing Machine Corp.; Fasco 
Industries, Inc.; Frigidaire Div., Gen- 
eral Motors Corp.; General Electric 


Co.; Graybar Electric Co., Inc.;- 
Hamilton Mfg. Co.; Hotpoint, Inc.; 
Lewyt Corp.; Monitor Equipment 


Corp.; Kelvinator Div., Nash-Kelvina- 
tor Corp.; Norge Div., Borg-Warner 
Corp.; Philco Corp.; Thor Corp.; and 


Westinghouse Electric Corp. 

The General Electric Co.’s ‘House 
of Magic” show, now in its sixteenth 
season, is expected to be an out- 
standing attraction. 

Another feature of the show is the 
“Miss Television of 1949” beauty 
contest. Crosley, Admiral, Deepfreeze, 
Westinghouse, General Electric, and 
Graybar have all indicated that they 
will have entries in this contest. 

Actual telecasts and broadcasts of 
television and radio network pro- 
grams will emanate from the Coli- 
seum during the show. 

Another attraction will be an hour- 
long show by entertainment head- 
liners topped by Eddie Cantor. 

Admission to the entire show, in- 
cluding all events and exhibits, will 
be $1.00, including tax. Show hours 
are from 1 to 11 p.m. daily. 


Utility Appliance Profit Off 


LOS ANGELES —For the nine 
months ended June 30, Utility Appli- 
ance Corp. has reported a net profit 
of $235,125, equal to.44 cents a com- 
mon share, compared with $256,881, 
or 49 cents a share, for the corres- 
ponding period a year ago. 


Independent Appliance 
Dealer Sales for July 
Down 6% from July '4°: 


WASHINGTON, D. C.—Sales oy 
independent household appliance de: |- 
ers for July were 6% under those of 
July, 1948, the U. S. Bureau of t ie 
Census reported recently. Sales f 
radio-household appliance’ deales 
were off 4% for the same period. 

These figures compared with a 7% 
decline in over-all sales of all typs 
of independent retailers. 

Household appliance dealers 1 
ported their July sales only 1% dov 
from June and business for the fir 
seven months of the year at 9: 
under the same period in 1948. 

Independent radio-household app - 
ance dealers noted that their Ju y 
sales were 3% under June. 


Cliff Opens Appliance Stor > 


ROCHESTER, N. Y.—Cliff’s app: - 
ance store has been opened in a 
new shopping center on Chili Av2. 
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DEEPFREEZE. 


DeLuxe Model C-10 z 
Holds more than 35: 
_ pounds. of assorte 


Datu eae 


a 
Holds more than 2 


a. 


~ Deeprreeze ... First and Finest in the HOME FREEZER FIELD! 


The PRODUCT everyone wants 
with the NAME everyone Kn 


ows! 


he 


THE FRANCHISE 
WORTH ITS WEIGHT IN PROFIT 

Mrs. Housewife wants the convenience of a home freezer. 
Her thrift-minded husband wants the money a home 
freezer saves. It’s the product everyone wants. Man and 
wife both know the name of the world’s first and finest 
home freezer—Deepfreeze home freezer. What a sales 
opportunity for profit-minded appliance dealers! And 
these dealers are backed by an aggressive manufacturer, 
a company that helps them sell! 


WHAT DEEPFREEZE WILL DO RIGHT NOW TO MAKE 
YOU SUCCESSFUL IN THIS BUSINESS! 


@Give you the greatest franchise in home freezers— 


®Give you a Special Sales Promotion Package—an un- 
heard of value at an amazing low price. 

®Give you a New Window Display FREE! 

®Give you a New Complete Line Wall Hanger FREE! 

® Assist you immediately in conducting training meetings. 

® Assist you with a Special Promotion that will help you 
sell Deepfreeze home freezers right now. 


mn fae 


ounds of ass orted — 


ADVERTISING THAT WORKS AND WINS 
IN YOUR MARKET! 
The Deepfreeze national advertising program includes 19 


magazines covering every possible market. And... there’s 
liberal local cooperative advertising of every kind! This is 


advertising that makes sales! 


DEEPFREEZE DIVISION © MOTOR PRODUCTS CORPORATION © NORTH CHICAGO, ILLINOIS 


| gic Heepireeze —America’s Fastest Selling Home Freezer L Te 


aa 7 
_ Holds more than 2 
- pounds of assort 


od. Price, delivere 
‘installed— $369. 
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THE DEEPFREEZE FRANCHISE 

-MAKES DOLLARS AND SENSE! 
Your Deepfreeze distributor will gladly explain the details 
of the Deepfreeze franchise. Ask him about the national 
advertising program and the many practical selling aids 
available to Deepfreeze dealers. You can sell ‘em by the 
carload for a handsome profit! Don’t delay—see your 
distributor today—or write us direct for details about 
America’s Number 1 home freezer franchise. 
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